









n This Ilssue—Dealers Honor 10 Past Presidents of N. A. D. A. 





The Super SIN principle treed in Hudson to per 
formance limits never before known 1s propor 
uuonately revealed in the speed, power, stamina 
~— and economy of the [essex Super-Six. There 

are seven new and beautiful bodies in Hudson 

ip’ and five in I¢ssex. Thev are the greatest values, 


and offer the greatest dealer opportunity in 


; ‘ 
' Hludson-lessex history. 
ht : HUDSON MOTOR CAR COMPANY | 
fy ip : Detroit. Mich. | 
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The New Hudson Brougham 





BONNEY 
‘CV Chrome Vanadium 


WRENCHES 


This 1s the | 
Engineer’s Wrench/< FCP tne Bonney 


registered in the 
U.S. Patent Office. 


Tremendous strength Chrome Vanadium 
" August 11, 1925. 

Light Weight : ugust 

“Pear shape” jaws 


for close corners 


Nickel finish with 
polished jaws 


6 Bonney *CV Chrome Vanadium Double End Engineer’s 
Wrenches—different size openings at each end. 


This set takes care of 21 different size nuts and bolts 
from 1/4” U. S. Standard to 3/4” Hex Cap Screws. 


Complete as illustrated 


Attractive discounts to dealers. Special price to mechanics. 


BONNEY FORGE & TOOL WORKS 
ALLENTOWN, PA. 


Makers of Special Service Wrenches of Chrome Vanadium, 
Carbon Steel Drop Forged Wrenches, Pipe Wrenches, Vises 
and Drop Forgings and the Bonney Rim Tool. 
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| McQUAY-NORRIS 


PISTON RINGS- PISTONS-PINS -BEARINGS 


The only complete service 








Piston Rings 


Compression Rings 
Step Cut Snap Rings 
Leak-Proof Rings 
Jiffy-Grip Rings 


Junk or sealing rings for Knight type 
motors 


Special Combination Bull and Com- 
pression Rings for Reos. 


Special Eccentric Miter-cut Bevel-edge 
Rings for Fords. 


Oil Rings 


Superoyl Ventilated Superoyl 


Pistons 


Aluminum 
Strut Type: All Aluminum: 
Nelson Bohnalite Lynite 
Gray Iron 


For over 450 models of automobiles. 
trucks, tractors and motors. 


Piston Pins 


A Pin for every piston 


Piston Pin Set Screws 


Bearings 
Connecting Rod Anchor Screws 
Main Babbitt Metal 


Score Filling Machine 


Fusing Metal 


McQUAY-NORRIS MANUFACTURING CO. General Offices: 


e+ 








oe years ago 

McQuay-Norris pio- 
neered the development 
of a replacement service. 
Starting with piston 
rings, their service has 
been gradually extended 
so thatit now includes the 
most complete motor 
parts line in the industry, 


serving a world-wide 
The McQuay- 
Norris catalog is the bible 


clientele. 


of the trade for parts of 
uniform accuracy and 


dependability. 


ST. LOUIS, U. 5S. A. 


Factories: St. Louis, Indianapolis, Connersville, Ind. (Two); Toronto, Canada 
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CLIPSE 


BENDIX DRIVE 











COMPANY, 


bi. MIBA.N. ¥.. ULSA 





For Immediate Service 


VERY REPAIRMAN Should have this Service Assortment 
F of genuine springs for the Eclipse Bendix Drive in 
order to give complete and immediate service. Contains 
ten springs of eight different types, which will service 
practically every make of car, truck or taxicab. Your 
jobber has this convenient assortment. Order it from him. 


Use These Service Bulletins 


Service Bulletins containing authentic and easily understood 

information on the proper servicing of the Eclipse Bendix 

Drive are issued regularly for the use of repairmen. We will 

be glad to send them to you without charge. Just fill-out 
the coupon and mail today. 


ECLIPSE MACHINE COMPANY, ELMIRA, N.Y. 


ECLIPSE MACHINE COMPANY, HOBOKEN, N. J. 
ECLIPSE MACHINE COMPANY, Ltd., WALKERVILLE, ONTARIO 


—— —_—— —_—_—— —— eee eee ae ee eee _— ee —— —-— os oe 


| Eclipse Machine Company J MAIL THIS COUPON k- 
| Elmira, New York 


Department 7 


Please send at once your useful Service Bulletins on the Eclipse Bendix Drive; also name 








of nearest distributor of Genuine Parts for the Eclipse Bendix Drive. 
| Name ee: ke 
| Address “ 
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"Boss — if You fad 
a PRIMAX your 


Starterd do that” 
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Replace spark coils with Primax Transformers and keep 


your customers out or troubil 


Primax is the coil for city 
driving, where motor must be 
Started often. Primax starts 
the engine even on a weak bat- 
tery. Primax starts a cold 
motor with ease—and keeps it 


going. 


The same model fits all cars 
and is easily and quickly in- 
stalled. 





CAS 


Unconditionally 
Guaranteed 


THORDARSON_ ELECTRIC MANUFACTURING CO. 


WORLDS OLDEST AND LARGEST USTVE TRANSFORMER MAKERS 
Chicasa. | US. SA. 


THORDARSON ELECTRIC MFG. CO. 
500 West Huron St., Chicago, IIl. 


Send complete sales information and net trade prices on 
Primax Ignition Transformers. 
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=] LEADERSHIP AGAIN PROVEN 


85% of the Automobile Manufacturers 
now use the 


HUTTO PROCESS 


for finishing cylinder bores 
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Progress must be served to retain the leadership in any field of 
endeavor—and the willingness of the HUTTO ENGINEERING COM- 
PANY to serve industry is the reason the HUTTO Process of finish- 
ing cylinder bores has been adopted as standard by 85% of the 
Automobile Manufacturers and 20,000 service stations and garages. 
Cylinder bores finished or refinished by the HUTTO PROCESS is 
the true basis of satisfactory motor service and is an assurance of 
smoother motor operation, quicker acceleration, longer life and 
freedom from motor ailments. 
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In reconditioning work, the same high degree of accuracy and finish 
as attained by the manufacturer in production, can be had with the 
use of HUTTO service equipment. 
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For regrinding' cylinder 
bores rapidly and _e ac- 
curately with utmost ease 
and smoothness by hand, 
the HUTTO TWIN- 
THREE service grinder is 
most efficiently powered 
with a 54 heavy duty port- 

SN 
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HUTTO AUTOMATIC 
GRINDING MACHINERY 


This new development brings to the serv- 
ice shop or garage a machine with a self 
contained power plant; with an adjustable 
stroking mechanism, having a_ universal 
range from one to six inches. Stroking 
can be started or stopped at will of the 
operator and grinder reset by a simple 
twist of grinder brake handles. This ma- 
chine has proper ratio between speed rota- 
tion reciprocation, which with a surplus of 
power makes it a very rapid cutter. 
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HUTTO Stroking Stand 
mechanically limits the up 
and down stroking move- 
ment of the grinder. Im- 
possible to either push or 
pull the grinder too far 
out or in, making the 
operation simple, easy and 
fast. The stroking stand 
is equally efficient fo: 
bench or portable electric 
drill use. 


The HUTTO Cylinder Grinder must never be confused with any hones or laps 
upon the market, because it is an expanding segmental wheel capable of removing 
stock rapidly and more accurately than by any other method—For reconditioning 
work with a HUTTO GRINDER you can use the original bore from the ring travel 


down as a pilot, holding the bore as square with the base as originally manufac- 
tured. 


The HUTTO Grinder is of unequalled value from a corrective standpoint because 
of its simplicity of operator control, positive alignment, self centering and positive 
adjustment features; easily holds bores to one-half thousandth limit. The fact 
that the entire output of HUTTO Automatic Grinding equipment was sold for 


sixty days at the first day of the New York Automobile show again proves the 
Model “A” Twin-three Service Grinder, leadership of HUTTO PRODUCTS. 


comes packed in a heavy metal container. 
Price $55.00 complete with set of six 
stones, 


HUTTO ENGINEERING COMPANY, Inc. 


LYCASTE AVE. DETROIT, MICH. 
“PROFIT FROM THE DAILY GRIND” 


< 
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Profits heaped on Profits 


STUDEBAKER franchise has always been a 

profitable franchise. ‘The advent of the Stude- 

baker Custom line on the One-Profit basis made 
it increasingly profitable. 


Now comes the frosting on the cake— profits 
heaped on profits for Studebaker dealers in the 
new Erskine Six—the little aristocrat of motordom. 


Here is one of the world’s fine cars—in smaller 
dimension. Think of the market for this smartly 
designed, sturdy performer—in your territory. Body 
designs by a master builder of fine custom jobs. 
Equipped completely from front to rear bumpers. 
Automotive experts declare its performance and 
design fully two years ahead of its time. 


Its four models range from $945 to $995. And at 
the other end of the scale, the Studebaker line at 
$1160 to $2245. A car and a price for every purse 
and purpose .. . each a supreme value in its field. 


If the Studebaker-Erskine franchise in your 
community is still open, address Dept. 51, The 
Studebaker Corporation of America, South Bend, 
Indiana. 


STUDEBAKER 


Seventy-Five Years Young 
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NASH 


Leads the World tn Motor Car Value 








Nash has set the pace among all the 
great builders of motor cars by pow- 


ering EVERY model with a 7-bear- 


ing crankshaft motor. 


Theresultisthat ALL Nash cars on dis- 
play at the Automobile Shows —Light 
Six, Special Sixand Advanced Sixmod- 
els— deliver a degree of performance 
vastly superior in power-smoothness 
and power-quietness to older motor 
types with 3 or 4-bearing crankshafts. 
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hould Have ~~ § 
This Book y 





__ most complete and helpful manual on every model passenger car and truck since 1917. 

the cleaning, mounting and lubrication of ball y 

N bearings will be mailed you free upon request. It Over-night Be arings Service A 
contains also.a valuable fund of information on New Departure bearings are stocked in ovet 

Yy, allied subjects very helpful to the mechanic—such 900 cities by the branches and distributors ot NN 
as the care of bearings in the stockroom, adjust United Motors Service. the authorized service 


\\ ing front wheel type bearings, adjusting rear repre sentatives of this Company. Ys 


axle bevel gears, lubrication of rear axle whee! 


— | \sk for the Manual, Service Catalog and nam: 
bearings, table of interchangeable bearing sizes | 
Olt your nearest source OL SUPPLY. \ 

4 and numbers, etc. 
x | k THE NEW DEPARTURE MANUFACTURING y 
\\ Another Helpful Boo COMPANY J 
y is the New Departure Service Catalog, listing the Bristol, Connecticut x 
A size number and location of ball bearings 0! New York Detroit Chicago San Francisco » 


2. New Departure ‘ 
Quality é 
Ball Bearings __ 7 
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Crystallizes Chrysler's 
Tremendous Success 





HE vision and sound, money- 
making judgment of the large 
number of nationally-known 
automobile merchandisers who 
have joined forces with Chrysler 
was never more justified than at 


the New York Automobile Show. 


From morning till night the Chry- 
sler exhibit of four lines of cars of 
Chrysler Standardized Quality 
with 36 body styles priced from 
$750 to $3595, attracted a steady 
stream of enthusiastic spectators. 


This picture of Chrysler tremen- 


dous success— visualized, concen- 
trated in the daily attendance of 
America’s biggest motor car event 
—swung scores of dealers over to 


Chrystier. 


This tribute to Chrysler was du- 
plicated at the Chicago National 
Automobile Show—and at other 


sectional shows throughout the 
country. 


If you would see for yourself Chry- 
sler’s hold on the American car- 
buying public, visit the Chrysler 
exhibit at any one of these shows. 


Youcan only arrive at one conclusion— 


Today, and in the years to come, there is 
far more money to be made satisfying the 
universal public enthusiasm for Chrysler. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONTARIO 


CHRYSLER 


‘5O-'00-70-Imperial’8O’ 
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National 
Automobile 
Dealers 
Association 
as 


President 
William L. Hughson 
San Francisco 


/ ord 


First Vice-President 
C. C. Coddington 
Charlotte, N. C. 


Second Vice-President 
Warren E. Griffith 
Toledo, O. 

( h) r\ cle) 


Treasurer 
F. W. A. Vesper 
St. Louis, Mo. 
Riuicl 


\ ‘mcs, Dire ‘TOrs/s 

Second district: Russell P. Taber. 
Llartford, Conn.: Nv 

Fourth district: Herman E. Kin 
nel. Buffalo. N. Y.: Cadillac. 

Sixth district: Rudolph Jose, 
Washington, D. C.; Cadillac 

Ninth district: G. G. G. Peckham, 
Cleveland, O.;: Buick 

Eleventh district: WW. V. Harring 
ton, Minneapolis, Minn.; Hupmo 
hile. 

Seventeenth district: H. R. 
Brown, Des Moines, la.; Hupmo 


, 
hilo 
otc. 





Twenty-first district: A. D. Plug- 
hoff, San Francisco, Cal.; Peerless. 


Twenty-third district: Tom Bot- WILLIAM L. HUGHSON 
terill, Denver. Colo.: Hudson | 
Essex. President National Automobile Dealers Assoctation 





Harry B. Harper 














Above: F. W. A. Vesper 
Below: George Brown 


N 10 years 10 men have served as presidents of the 

National Automobile Dealers’ Association. The 
10 are all living and all are still engaged in the 
automobile business. 

An the annual volume of their combined businesses 
is estimated at more than $76,000,000. 

Nine of the 10 were present at the tenth annual 
convention of the association last week at Hotel LaSalle, 
Chicago. They sat at a table of honor at the annual 
banquet Wednesday evening, and one by one the spot 
light was turned on them as the association honored 
them for their services. Each was presented with a 
gold membership emblem with his name and date of 
service as president engraved on it. 

The presentation was made by Warren E. Griffith, 
toastmaster and vice-president of the association. In 
forceful words Mr. Griffith told of the valuable services 
rendered by each of the ten in their respective terms 
of office. 

The 10 past presidents are: 

George Brown, Milwaukee. 

F. W. A. Vesper, St. Louis. 

Harry B. Harper, Philadelphia. 

Jesse A. Smith, Milwaukee. 

Thomas J. Hay, Chicago. 

W. J. Brace, Kansas City. 

G. G. G. Peckham, Cleveland. 

John A. Butler, Kansas City. 

Charles E. Gambill, Chicago. 

Charles B. Warren, New York. 

Presiding over the banquet was the association’s 
newly elected president, William L. Hughson of San 
Francisco, who becomes the eleventh in line. 

The growing interest of manufacturers in the 
national dealers’ organization was evidenced by their 
representation at the banquet. The principal speaker 
was A. R. Glancy, president of the Oakland Motor Car 
Co. Other manufacturing executives present included 
C. W. Nash, president of Nash Motors Co.; Walter P. 
Chrysler, president of the Chrysler Corporation; H. H. 
Rice, assistant to the president of General Motors 
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Jesse A. Smith Thomas J. Hay 


Past Presidents Honored 


Sales and Service Problems Discussed by 


Ing in 


Corp.; E. H. McCarty, sales manager of Nash; J. E. 
Fields, vice-president in charge of sales of Chrysler; 


J. W. Frazer, sales manager of Chrysler; William 
Tracy, sales manager of Oakland; Alfred Reeves, 


general manager of the National Automobile Chamber 
of Commerce, and M. L. Heminway, general manager 
of the Motor and Accessory Manufacturers’ Association. 

Another member of the association who was signally 
honored at the behest of the resolutions committee was 
Neusom Riddick of Scotland Neck, North Carolina. 
Because of his services in 1917 at the beginning of 
the war in helping to prevent the Government from 
completely suppressing the automobile industry as non- 
essential, Mr. Riddick was presented with a life mem- 
bership in the association. 

While tributes were being paid, Mr. Griffith took 
occasion to call attention to the good work done by 
the three managers who have guided the destinies of 
the association since it was organized. First was Bart 
Ruddle of Milwaukee, who could not be present because 
of illness. Next came Harry G. Moock, who later 
joined the Hudson Motor Car Co. And the present 
manager is C. A. Vane, under whose leadership the 
association has recently attained a membership of more 
than 3500 dealers. 

These were the jubilee features of the tenth conven- 
tion, which also was replete with discussions and 
addresses of practical value to the several hundred 
members who attended the various sessions held from 
Tuesday to Thursday. 

A. R. Glancy Speaks 

The banquet address of Mr. Glancy was full of in- 
spiration for dealers. He said that in his opinion 1927 
offers an opportunity for dealers that has never before 
been equaled. He said, however, that this opportunity 
is available only to the dealer who is well organized 
and has an accurate accounting system by means of 
which he can chart his business. He praised the work 
being done by the N. A. D. A. to raise the business 
standards of dealers and said that the Oakland Motor 
Car Co. welcomes the competition of dealers who are 
good business men. It is much better, he said, to 
compete with such dealers than to have to compete 
with the other kind. 

Alfred Reeves pledged the continued cooperation of 


Motor 


A ge 














HW. J. Brace G. G. G. Peckham 


at N. A. D. A. Convention 


Outstanding Authorities at Jubilee Meet- 


Chicago 


the National Automobile Chamber of Commerce with 
the N. A. D. A. especially in the matter of conducting 
sales congresses throughout the country. He said much 
good has come from these sales congresses. Speaking 
of business conditions, Mr. Reeves declared it was 
fortunate that the industry has gone through with a 
slowing down spell in the winter months. He said the 
rate of production throughout last summer and early 
fall was too rapid and that this period of reduced 
production will have a healthful effect. He looks for a 
greatly stimulated market to open up following the 
automobile shows. 

One of the most interesting sessions was that on 
Tuesday addressed by Mr. Warren, retiring president. 
In his address Mr. Warren outlined some of the neces- 
sary qualifications of a good salesman and also defined 
a day’s work for a salesman. He also gave the results 
of a survey of the work of about 250 salesmen over a 
period of a year, as a result of which he was able to state 
approximately the amount of work necessary to sell 2 
car. 

Selection of Salesmen 


In the first place he urged upon the dealer the neces- 
sity of care in the selection of salesmen. He said that 
as a minimum a salesman should have a thorough 
knowledge of the mechanical features of the car he is 
selling, should know the policy of the dealer he is 
working for, should know the time payment plan that 
the dealer uses and should have a set sales talk. He 
said that the responsibility is upon the dealer to see 
that his salesmen are qualified in these respects. 

The day’s work for a salesman was defined by Mr. 
Warren as follows: 

Six calls on persons with whom he has been in 
contact previously and who have shown some 
interest in buying a car. 

Four interviews as a result of these six calls. 

One canvass call which means ringing a door 
bell or otherwise getting in touch with some person 
not previously listed to find out whether or not 
the person is interested in buying a car. 

Five canvass calls over the telephone or the same 
purpose. 

At least one call on a present owner of the make 
of car the salesman is selling. Such calls on 
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John A. Butler 

















C. Ek. Gambill 


Above: 
Below: C. B. Warren 


owners afford one of the best sources of new 
prospects, Mr. Warren said. 

In order to show that the sales made by the sales- 
men are in direct proportion to the amount of work 
he does, Mr. Warren cited the analysis made of the 
work done by the 250 salesmen in one typical month. 
Out of these 250 there were three men outstanding 
because of the large number of sales made. In the 
following tabulation Mr. Warren showed the amount 
of work done in the month by the high salesmen in 
point of sales as compared with the work done by the 
average salesmen: 


High Average 
Calls on owners 3 15 
Canvass calls 61 20 2/d 
Telephone canvass calls 2b 15 
Calls on prospects 144) 64 
Interviews 126 D0 
Bringing prospects to the store 1% i! 
Demonstrations 17 s 
Further analysis of the work done by these 259 
salesmen showed that for every sale of a car the 
following amount of work was necessary: 
Calls 914 
Interviews 7 34 
Calls on prospects 534 
Prospects brought to store 144 
Demonstrations 146 
Appraisals 3.1/5 
Of the sales included in this study, trades of used 


cars were involved in 55 per cent of the new car sales 
and in 15 per cent of the used car sales. 

“Plan Well for 1927 Profits” was the subject of an 
address by James H. Collins, vice-president of the 
Chilton Class Journal Co., publishers of MOTOR AGz. 
Mr. Collins discussed the prospects of the industry for 
1927 and gave the dealers some standards to guide 
them along the road to better profits. He estimated 
that although factory capacity for 1927 has been con- 


siderably increased, actual production will be about 

the same as last year. This would mean that the 
(Continued on page 16) 
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Attendance and Sales 
Forecast Another 


N 





amazing increase in the attendance marked 
the twenty-seventh National Chicago Automo- 
bile Show which closed Saturday night, Feb. 5. 

Reports of business done at the show and 
new trade contacts established went far ahead of last 
year and indicate that the industry is entering another 
vear of prosperity. 

Throughout the week of the show the daily attend- 
ance ran approximately 40 per cent ahead of the 
attendance last year, and when the show closed it was 
estimated that more than 200,000 persons had viewed 
automobiles on display in the Chicago coliseum. The 
large number of new models announced this year had 
created widespread advance interest in the show and 
a week of unusually good weather probably helped to 
swell the attendance. 

Reports received by MOTOR AGE from passenger car 
exhibitors were universally optimistic. Practically all 
of them reported large dealer attendance and many of 
them reported actual sales considerably in excess of 
sales made at last year’s show. It is noticeable that 
most of the manufacturers, although planning con- 
servatively for 1927, nevertheless are looking forward 
to production and sales that should at least equal those 
of 1926. 


Auburn Shows Big Increase 


The Auburn Automobile Co. reported an attendance 
of more than 400 of its dealers and also states that 
42 new dealers and 6 new distributors were signed up 
during the week. Nearly 150 cars were sold at retail 
at the show and wholesale orders for more than 4,000 
were taken. This constitutes an increase of more than 
200 per cent over the business done at the Chicago show 
last year. 

According to N. E. McDarby, sales manager, Auburn 
is now on a monthly production schedule of 2,000 cars 
and expects to produce not less than 24,000 in the 
year 1927. 

Davis Motor Car Co. reported good business at the 
show. This company is planning to produce 3,000 
passenger cars in 1927. Six new dealers were enlisted 
during the show week. 

Dodge Brothers, Inc., reported an attendance of more 
than 150 of its dealers. This company does not solicit 
or accept orders at the show and does not make an 
effort to obtain new dealers at that time. The produc- 
tion schedule of this company for 1927 calls for a 
total of 350,000 passenger cars and trucks and the 
monthly production schedule at present is 19,000. 

Elear Motor Co. reported an increase in sales at the 
show of 300 per cent over the show sales last year, As 
a result of orders taken and new dealers signed up this 
company is now planning to produce from 6,000 to 
8,000 passenger cars this year. Ten new dealers were 
signed up during the show week and orders were 
taken at retail for more than 50 cars. 

R. A. Rawson, sales manager of Elear said: 

“IT cannot help but convey to you our feelings over 
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Business 1s good. People are 
The bankers say it is “easy.” Better 
more people want them. These are 

It would be folly to say there ts 
for the automotive industry than 
OOO motor vehicles were produced 
sion of the expansion of automotive 
transportation is still expanding. It 

The automobile dealers of the 
opportunity before them. <A 
upon the indispensihility of the 
two important phases—First, wide- 
motoring facilities it has been 
the large production and low price 
further expansion of its facilities by 
personal instead of a family vehicle. 

But in order to profit, the 
sound business. Loose methods will 
office management must replace 
accounts. The dealer who controls 
customers run away with it will be 
great opportunity. The time to start 
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the new business Elcear is enjoying. The optimism 
prevailing can best be described by saying that F. B. 
Sears, president, left the show Tuesday to personally 
supervise production and purchasing activities to take 
care of our rapidly expanding business. R. T. Roch- 
ford, veteran Chicago Elcar distributor, gave instruc- 
tions to ship cars to him just as fast as possible. He 
estimates his business will treble in volume over last 
year’s business. At a meeting of our dealers and sales- 
men, our dealers in the Chicago district placed orders 
for immediate shipments approximating $250,000.” 
Marmon Motor Car Co. reported the attendance of 
about 200 of its dealers and the signing up of more 
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Many Dealers Present 
in Orders and Interest 
With 1926. 








GO N O W ! 


prosperous. 
automobiles 
facts. 
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last year. What if more than 4,000,- 
and sold last year? It 1s merely a 
transportation. And automotive 
is pushing the road builders. 
United States have an unparalleled 
motoring public, thoroughly sold 
automobile, 1s about to enter upon 
spread replacement of the extensive 
enjoying since the beginning of 
era about four years ago; Second, 
the addition of the motor car as a 
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PEAT HR, AOI LITE BE OME L LIES 
than 40 new dealers. For the first four days of the 
show the Chicago distributor reported 132 cars sold 
at retail. The production schedule for 1927 calls for 
32,400 passenger cars. The present rate of production 
is 500 large Marmons and 2,000 little Marmons a month. 

McFarlan Motor Corp., building expensive custom 
jobs, reported an increase of sales as compared with 
last year. This company is now producing 35 ears a 
month and is planning to make 500 this vear. 

C. W. Nash, president of the Nash Motors Co., 
addressing the 500 Nash dealers who attended the 
show, declared that he expects his company to be among 
those that will produce more cars in 1927 than in 1926. 
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His prediction is based on a careful survey of conditions 
made in about twelve large cities that he has visited 
in the last few weeks. 

“In my opinion more cars will be produced this year 
by some companies and I am not at all backward in 
saying Nash Motors confidently expects to be among 
the chosen few,” Mr. Nash said. 

“We all know that last year was the biggest year in 
the history of the automobile industry, but if you are 
content to do just the same amount of business this 
year, don’t labor under the impression that you will 
be going forward. You can’t stand still—you must go 
either forward or backward. By all means pay the 
closest kind of attention to your service department 
during 1927 for the public expects and has the right 
to expect good service at the hands of the automobile 
dealer.” 

Oakland Motor Car Co. reported an attendance of 
450 Oakland and Pontiac dealers at the show and an 
increase in sales as compared with last year. This 
company’s monthly production is now 12,000 cars and 
the schedule for 1927 calls for 200,000. 

Packard Motor Car Co. reported an attendance of 
300 of its dealers at the show. This company makes 
no effort to get new dealers at the show time. 


Stutz Gains 60 Per cent 


Stutz Motor Car Co. reported that as a result of 
orders taken at the Chicago and New York shows, the 
company is now on a production schedule 60 per cent 
greater than that of January, 1926. 

“The automotive buying season has gotten under 
way to a good start,” said Edgar 8S. Gorrell, vice- 
president of Stutz. “As a matter of fact actual buying 
has started in earlier than last year and January 
figures now completed show a 60 per cent greater pro- 
duction for us than January of last year. The record 
breaking New York Show was excelled in Chicago and 
reports from many quarters where shows are being 
held indicate a distinct turn in the tide of buying 
conservatism. 

“Our orders are running around 50 to 55 
our production facilities must be extended to 
of requirements.” 

Good business at the show was enjoyed by numerous 
other manufacturers, although definite reports of the 
number of dealers in attendance and the number of 
sales are not available. One of the largest dealer meet- 
ings of the week was that of Chevrolet at one of the 
large theatres. 

Dealers and salesmen who were interviewed following 
the show were unanimous in saying that the public 
interest in new automobiles seems keener than ever 
before and that indications are for an early revival of 
good business. A trend widely commented upon is the 
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noticeable willingness of car owners to accept trade-in 
values on their old cars that are comparatively much 
lower than they would have accepted gracefully a year 
or two ago. 











uccess Smiles on Shop 
Equipment Exhibits 


Show Well Worth While Both Educationally and Financially; 


9 


Business for 1927 Looks Good 


IEWED from every angle the equipment sec- 
tion of the Chicago Automobile Show was an 
immense success. In talking with executives 
of many of the exhibiting organizations it was 
learned that the educational advantages of the show 
were of first importance. Next to this came the number 
of jobber contacts made and the actual sales closed. 

In 1927 the jobbers’ representatives will be better 
salesmen because of the show. It was at the show 
that they were able to meet the factory men of the 
different products that they sell and from them learn 
directly the best way of presenting each item that they 
handle. To those men who took full advantage of this 
opportunity it is certain that 1927 will be highly profit- 
able, both to them directly, and to those whom they 
serve. 

Car dealers and garage men seemed to appreciate 
the chance to see just what the different kinds of equip- 
ment could do for them. The chance to compare the 
different makes was also a great advantage. From the 
demonstrations conducted and the sales made directly 
it was clear that many service station operators are 
now prepared to meet opportunity more than half way. 

With the growing tendency to pay mechanics on a 
flat rate basis and the natural desire of those men 
to turn out more work in less time, the service men 
closely inspected the offerings at each booth. With 
their trained and practical eye many new points were 
seen that might go unnoticed in front of the layman. 
It was not unusual to see mechanics placing sizeable 
orders for special wrench sets and other hand tools. 

Among the car owners there was a quick recogni- 
tion of the desirability of having their cars serviced 
in the well equipped shop. The improved work made 
possible by modern equipment made a strong appeal. 
Also the saving in time that proper tools make possible 
was a point appreciated by those who use their cars in 
business. 

The Outlook 


While it was unfortunate that not all executives could 
be interviewed it was significant that not one of those 
who commented on the show and its results held a 
pessmistic view of the future. Nowhere on the horizon 
could they see any justification for calamity howling. 
True, some spots in the country may be below normal, 
but they are only spots as compared to the nation. 
There are more and more cars on the road every year. 
Registration will continue to increase. This all means 
business to the man who goes after it and profit to 
the man who is equipped to handle the work. 

“We expect 1927 to be a big year for the Hayes 
Pump and Planter Co.,” said C. A. Dowd, sales man- 
ager. ‘“‘The reason for this is that more and more at- 
tention is being given to the style and appearance of 
automobiles and no automobile can rate very high on 
either style or appearance unless it is clean. We have 
been telling garage and service station operators about 
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the advantages of our car washer, in the way of speed, 
thoroughness, and profit possibilities, and this adver- 
tising has borne fruit. The results at the show have 
been most gratifying. Not only have we signed up 
a good number of orders, but we have also made con- 
nection with many good jobbers to handle our product 
in territories where we were not previously repre- 
sented.”’ 

M. L. Robinson, sales manager for Roth Brothers 
& Co., said: “The results here at the Chicago Auto- 
mobile Show have been beyond our expectations. Deal- 
ers are beginning to recognize more and more the 
importance of service. .It is this general recognition 
that is making them look into the possibilities of profit 
in battery charging. Where once the profits from this 
kind of work was being done only in the battery shop, 
the wideawake dealer of today is giving battery service 
and making money on it.” 


More Cars Mean More Profit 

“With the steadily increasing number of automobiles 
in operation the service station is going to be a more 
important factor in the dealer’s profits than some real- 
ize,’ remarked Louis Schwab, general manager of 
Stevens-Walden-Worcester, Inc. “Just how profitable 
the service station is depends on the intelligence shown 
in its operation and the equipment used in performing 
the work. Our close observation of the dealers here at 
the Chicago Show convinces us that 1927 will be highly 
profitable for most of them. I can see nothing on 
the horizon to justify a pessmistic attitude and from 
the orders that we have taken this week most of the 
visitors seem to feel the way I do.” 


C. S. Durkee, sales manager of the Chicago branch 
of J. H. Williams Co., wrench manufacturers, said: 
“This Chicago Show has been most interesting and 
profitable for us. It afforded an unusual opportunity 
to meet jobbers, dealers and mechanics from all parts 
of the country and to show them our latest develop- 
ments in the wrench line. Wonderful developments 
have been made in the latest cars. It is also true that 
similar developments have been made in the equipment 
to service these cars. The interest and enthusiasm 
shown here was most inspiring and indicates confidence 
in the outlook for 1927.” 

“We are confident,” said R. W. Procter, sales man- 
ager of Black & Decker Mfg. Co., “that 1927 will be 
a mighty fine year for both shop equipment dealers and 
the shop operators. Competition is forcing shop oper- 
ators to be more efficient. Hand in hand with efficiency 
comes flat rate pricing on service work. The result is 
that with the price settled in advance there is every 
incentive to speed up the work. At the same time it 
is necessary that there be no come-backs on the job 
and as a consequence everything must be done to see 
that the job is right the first time. That is where the 
shop equipment comes in—it speeds up the work and 
it does it right. As more and more shop proprietors 
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learn these advantages they are buying more and more 
equipment and profiting accordingly.”’ 

“The veil of mystery is lifting from electrical service 
and many service stations are now going in for this 
kind of work,” said Leslie Weidenhoff, sales manager 
for Joseph Weidenhoff of Chicago. ‘‘In short this 
means better service for car owners and more profii 
for these stations. At the shows we have been espe- 
cially interested at the amount of attention the car 
owners are giving to shop equipment and it is mj 
opinion that car owners are going to seek the well 
equipped shop as never before. From our sales we 
know that many service stations are going to sell 
electrical service in 1927 that would not consider it 
a few years ago. Study and education has shown these 
men how to do the work and flat rates have shown 
them how to make real money with modern equipment.” 

Accordingly to Donald E. Ratzer of the Lisle Mfe. 
Co., Clarinda, Iowa, things looked bad generally until 
a few weeks ago. “At the New York show.” he said, 
“T was amazed by the pep and prosperity that was in evi- 
dence. Jobbers, dealers and mechanics were buying, yes, 
buying from the time the show opened until it closed. 
It was a revelation. At the Chicago Show practically 


the same condition existed. I realized that poor condi- 
tions in Iowa could not sink the scale of general pros- 
perity for the United States. For the most part the 
dealers are highly optimistic, and in fact all seem 
satisfied that 1927 will be well worth while for those 
who go after the business. We are out after it and 
we are getting our share. We are well satisfied.” 

R. E. Manley of the Manley Manufacturing Co. said: 
‘‘Never have I seen such buying and general optimism 
as was present at both the New York and the Chicago 
Automobile Shows. We attended with the idea of help- 
ing to educate the public and the shop owners with 
regard to the advantages of adequate and efficient shop 
equipment. To a large measure that was successful. 
What was of more direct concern and interest was the 
definite desire shown by shop operators to buy good 
equipment. Our sales surpassed our fondest expecta- 
tions.” 

J. J. Burke, sales manager of the Brunner Mfg. Co., 
said, “I am well pleased with the good dealer and jobber 
interest shown at the New York and Chicago Automo- 
bile Shows. Tangible evidence of the confidence that 
is held for the future is the very satisfactory number 
of orders that we have written at these shows.” 


Accessory Exhibitors See Signs 
of a Good Year 


Executives Interviewed at Chicago Show Were Surprised at 
Interest Shown by Both Trade and Public 


STUDY of the accessory exhibits at the Chicago 
Automobile show points out a number of sig- 
nificant facts in regard to the business which 
may be expected in 1927. That highly com- 
petitive conditions will be encountered seems to be ad- 
mitted by all. Where concerns are well organized, 
however, and have constructive sales and advertising 
programs, it seems to be the unanimous opinion that 
a good business will be done. Whether it equals or 
exceeds the business of 1926 will vary somewhat with 
the type of product and the conditions under which it 
may be marketed. Where pessimism is expressed it 
is observed that the lines have no outstanding features 
or are included in divisions of the accessory industry 
which have become highly competitive. 






Improvements in comfort and car appearance are 
evident in the new models and the trend toward a style 
appeal is also evident in the accessories. Here we find 
the merchandising units which are destined to move 
rapidly and afford the best opportunity for profit. 

In the matter of providing car comfort it is noted 
that there is considerable increase in the number of 
shock absorbers on the market. This field seems dest- 
ined to be crowded somewhat after the fashion of the 
Ford timer field a year or two ago. Without question 
the devices which do the job for which they are de- 
signed and which are adequately marketed will prove 
profitable. 

The exhibiting of various products at the show by 
the outstanding manufacturers in the industry is seen 
to have many. advantages. In addition to the car owner 
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interest indicated by the casual visitor there is added 
the prestige which accures by these exhibits. This 
increased prestige also is established in the eyes of 
the visiting dealers who this year seem to be present 
from all over the country. Particularly has this been 
noted in regard to some sections where motoring 1s 
accomplished under difficulties. Sections of Arkansas 
and Missouri for example, where roads are none of 
the best, have been represented by numbers of dealers. 
Such dealers who formerly were content to sell the 
bare car now are taking on various lines of extras 
which can also be sold. At numbers of the exhibits 
it was also found that dealer and jobber contacts were 
made which will later develop into substantial outlets. 

First hand observations as made by some of the at- 
tending executives, who were available at their booths, 
are shown by the following interviews: 

W. S. Isherwood, manager, AC Spark Plug 
Co., Flint, Mich.: The coming year should be a good 
one for well organized concerns. Real merchandising, 
however, will be necessary and those concerns that are 
able to take advantage of the business possibilities in 
the automotive industries will be the ones which co- 
ordinate their sales and advertising efforts. The re- 
placement possibilities are large with lines such as 
ours and dealers who are far sighted will take advan- 
tage of this large replacement business possibility 
which is before them. 

J. M. Clarke, sales manager, Motor Improvements. 
Inc., of Newark, N. J.: The Purolator which was a 
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pioneer in the oil filtering field and was first used on 
Chrysler is now used on a large number of cars, trucks 
and tractors. We feel that the outlook is good in both 
passenger and commercial field. In the case of tractors, 
filtering the oil increases the engine life about ten 
times. Our installations are mostly factory made, but 
our sales organization is constantly growing and han- 
dles the new cartridge units which are required at 
from 8000 to 10,000 mile intervals. This business, 
of course, is growing with the increase in number of 
units used and we also find that many owners of cars 
not so equipped wish to have the protection which a 
Purolator affords. 

E. F. Fischer, assistant manager, Gabriel Snubber 
Co., of Chicago: Gabriel snubbers are going strong 
with the dealers here in Chicago and we expect 1927 
to equal or exceed 1926 in the amount of business done. 
Our product has been adopted as a substantial device 
by a number of dealer organizations here. One factor 
that is largely instrumental in pushing the sale of ours 
or any other accessory is the policy of the dealer. If 
he gives his salesman a substantial commission he will 
find his accessory sales on each new car mounting in 
a very satisfactory manner. 

More Attention to Comfort 

L. C. Winslow, service engineer, Lovejoy Mfg. Co., 
Boston, Mass.: Two factors have caused our business 
to show a steady increase. One of these is the increas- 
ing attention being given by automobile engineers to 
the question of car comfort. Another is the fact that 
we now have a comparatively moderate priced hydraulic 
shock absorber for use on light and medium ears. 

E. L. Casey Jones, vice president in charge of sales, 
the Perfection Heater & Mfg. Co., Cleveland, Ohio: 
My observations at the show this year seem to indicate 
that visiting dealers are getting down to business. 
They are not here just for a good time, but study the 
products to see which ones can be successfully mer- 
chandised. A year or so ago the sales of Perfection 
heaters were approximately 80 per cent to car manu- 
facturers and 20 per cent to the car owners through 
jobbers and dealers. Now well over 50 per cent are 
sold through retail distribution channels in spite of the 
fact that more cars than ever are factory equipped. 
This is an indication of the better attention which 1s 
being given by automobile dealers to the merchandising 
of accessories. The show has put us in touch with 
a number of jobbers, although the various territories 


N. A.D. A. Holds Tenth Jubilee 
Convention 
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dealers will have to dispose of something like 4,000,009 
new cars. 

He showed, however, that a bigger market is avail- 
able in the maintenance and operation of the cars in 
service than in the sale of new cars. He estimated 
the total volume of automotive retail sales in 1927 
would be 8,025,000,000. New cars and trucks would 
constitute only about 42 per cent and the 58 per cent 
would come from the sale of merchandise necessary in 
eonnection with the maintenance and operation of the 
vehicles. Mr. Collins called attention to the great 
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are pretty well covered at present. For 1927 we esti- 
mate an increase of 25 per cent as compared with our 
1926 business, and figure on selling 250,000 heaters nex! 
fall. 


F’. G. Haidle, Chicago representative, Stover Signa! 
Engineering Co., Racine, Wis.: Conservative buying 
should characterize the actions of jobbers and dealers 
during the coming year. The introduction of the style 
element into automotive merchandise is so marked that 
unusually good business should be obtained where the 
public demand is accurately gaged. Medium priced 
merchandise is moving slowly, but there is a big de- 
mand for the deluxe items of equipment. Our new 
Ryan-Lite is going strong and the same applies to high 
priced spot lights and special lamps. 


Progressive Dealers at Show 


W. V. Isgrig, treasurer, Badger Mfg. Co., Milwau- 
kee, Wis.: There are two classes of jobbers and deal- 
ers, those who stay home and cry about poor business 
and those who attend the show, get a line on the fast 
moving items and prepare for a good year in 1927. 
One point of value that the show brings out is that 
dealers who have seen items which are handled by their 
jobbers come to the show and are impressed with the 
item as there displayed. They then return fully im- 
pressed with the idea that the item under considera- 
tion is handled by an up and going concern which takes 
advantage of every publicity avenue available. The 
equipment show has also brought in dealers who would 
not otherwise be here and this has given us additional! 
channels through which to move our merchandise. In 
spite of the amount of equipment being installed at 
the factory it has been pointed out that in the coming 
years there will be manufactured one and one half 
million cars that will need equipment. This is a large 
field and a fertile one and should supply the live mer- 
chandising dealers with plenty of business. 

D. J. Bradley, Bruns & Collins, Inc., Chicago distrib- 
utors of Federal Pressed Steel Co. bumpers: Fairly 
significant is the fact that in one day we took direct 
orders for colored bumpers from thirty-four dealers. 
This is an indication of the field which is open for 
accessories which fit the style appeal. These bumpers 
are Supplied to match the various finishes used on the 
cars today. We have also had numerous visits from deal- 
ers from all parts of the United States and their in- 
quiries will be turned over to jobbers. 


decrease in dealer mortality, which was only 9 per 
cent in 1926 as compared with 25 per cent in 1923, 
indicating that a greater stability has come with the 
application of better business methods. He said that 
if the dealer would put even a respectable fraction of 
the sales talent into service that he puts into car sales, 
he will be able to show a balance on the right side of 
the ledger that will make 5 per cent net profit look 
quite modest. 

The Thursday session of the convention was devoted 
to the subject of service. The speakers included, H. M. 
Jewett, chairman of the board of directors of the Paige 
Detroit Motor Car Co.; R. W. Proctor, sales manager, 
Black & Decker Mfg. Co.; Wm. Gow, service manager: 
Studebaker Sales Co., Newark, N. J., and Ray W. 
Sherman. 
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Mechanics Must Share in Shop Profits 


Tw: day session of Automotive Electric Association 






brings out fundamentals in profitable shop operation 
By A. H. PACKER 


HE hand writing on the wall was pointed out by 
F. A. Oberheu, sales manager of United Motors 
Service, Ine., in a discussion at the Wednesday 
session of the Automotive Electric Association 
convention held at the Congress Hotel during the Chi- 
eago Automobile Show. Mr. Oberheu outlined in a 
general way the commission plan of compensation used 
in United Motors service stations and when the attrac- 
tiveness of the plan from the mechanic’s point of view 
was questioned he issued the challenge, “If you think 
our men don’t like it, just try to hire them from us.” 
To one who has followed meetings of electrical serv- 
ice men for a number of years it is interesting to 
note the gradual trend toward the use of flat rates in 
the electrical shop. When H. R. Cobleigh, service sec- 
retary of the N. A. C. C., asked those who were using 
flat rates to hold up their hands, about 20 did so. Then 
he asked those who had some commission or bonus 
scheme for the mechanics to hold up their hands and 
only four or five responded. Then he asked the pointed 
question “How many of you men would like to wear 
trousers with only one leg? It is just as sensible,” 
continued Mr. Cobleigh, “‘to install a flat rate system 
for the car owner and then continue to pay the me- 
chanic by the hour or week.” 


Mechanics W elcome Vore Jobs 


Objections to the commission or bonus method of 
paying mechanics were advanced, but it was pointed 
out that the average mechanic who gets his weekly 
salary regardless of the work done has no interest in 
getting jobs into the shop. Perhaps an ancient car is 
driven in by some crabby individual and it is no pleas- 
ure to deal with the man or repair the car. What 
incentive therefore, is there for the mechanic to be 
diplomatic to try to get a job that he does not want 
to handle. Suppose on the other hand that his bread 
and butter depends on getting that job and other ones 
into the shop. He is going to do everything he can 
to please that customer and to get the work that means 
his pay envelope on Saturday night as well as a profit 
for the boss. 

One progressive electrical service station operator 
stated that he paid a flat salary of $1 a day plus a 


commission of 35 per cent on labor sales and a com- 
mission of 5 per cent on parts sales. “Believe me,” 
he added, “the mechanics no longer grab parts from 
the stockroom and use them on an order and fail to 
see that they go on the job report.” Where no per- 
centage basis is used for mechanics it is often found 
that it takes three men to bring in $600 a month in 
labor sales, whereas when a commission is paid one 
man will bring in $500 in labor sales. 

The alley shop method of handling customers was 
also recommended, due to the fact that the customer 
had personal contact with the man who actually did 
the work, became acquainted with him and felt he 
could trust his judgment. For larger service stations 
if was also recommended that the customer be permitted 
to establish individual contact with some man that he 
could become personally acquainted with and on whom 
he could depend. One operator of an electrical service 
station stated that a percentage of the profits was di- 
vided on July 1 and December 3lst of each year. 


Vore Work With Fewer Men 

Since this has occured there is no more sitting on 
the bench waiting for jobs to come in. The volume 
of business is about $10,000 a year and it is now ac- 
complished with one half the number of men used three 
years ago when no profit sharing plan was in opera- 
tion. The operator of the service station previously 
referred to where the $1 a day is paid and 35 per cent 
is paid on labor and 5 per cent on parts, also stated 
that three men are now doing what from 5 to 7 did 
previously. The $1 a day insures having the men avail- 
able and gives them a slight compensation for free 
or policy adjustments or for work that might have to 
be done over. Other features of the three day con- 
vention included the announcement of a new official uni- 
versal catalog of electrical service parts which makes 
it convenient for a service station to pick out the elec- 
trical parts needed on any car and to make sure that 
the parts are suitable for the job. Talks were also 
given on accounting, merchandising, the future of spe- 
cialized service, service to the fleet owner, working 
with the other fellow and on the problem of securing 
and holding car owner business. 
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salesmen. 





Flat Rate Means Money in the Bank! 


An instructive article in next week’s issue of Motor AGE will tell how an enter- 
prising mechanic makes more money because of flat rate charges to the customer 
and commission wages to the worker. He has money in the bank and would not 
think of changing to the hourly rate wage plan. The more work he does and the 
better he does it, the more money he makes. He is on a par with his company’s 
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Halladay Body Control 
A, SHCK of the 
‘ check known as 
Body Control and made 
Decatur Auto Products Co., Decatur, 
Ill. The connection between the con- 
trolling device and the axle is made by 
means of a steel cable. Inside of the 
device there is a drum which is similar 
to a brake drum and there is also an 
internal shoe to which brake lining 
attached. A spring holds the two ends 
of the shoe apart so as to make con- 
tact with the drum. There is also a coil 
spring which rotates the brake shoe 
and takes up slack in the cable. The 
self energizing principle is employed so 
that when the action of the check 
needed the brake band is held tightly 
against the drum. In reverse manner 
the construction operates to relieve the 
pressure of the lining against the drum 
so that the spiral spring can instantly 
take up slack in the cable. The price 
for a set of four or set of two 
$15. Special sets for Chevrolet, Star 
and Whippet are $24 and a set of two 
for Ford cars $14. 
The Sport-Lite 
SPOTLIGHT which mounted 
“ outside of the car and is controlled 
from within the car is known as the 
Sport-Lite and is made by the Unity 
Mfg. Co., 254 E. Erie St., Chicago. 
Raising the control handle causes the 
light rays to move vertically, while 
turning the handle gives horizontal 
motion to the beam of light. The Sport- 
Lite Special with 5% in. diameter head 
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is 
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is 


is $3 
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sells for $20 and the DeLuxe model 
with a 6% in. diameter head sells for 
$25. An onyx ball on the control handle 


at a $2 


on either model. 


is available increase in price 


Weed Bumpers Now Welded 


AN improvement is announced in 
. Weed bumpers made by the Ameri- 
can Chain Inec., Bridgeport, Conn 
This improvement in 
the between the various 


parts of the bumper instead of bolting 


Co., 
consists welding 


connections 


ACCESSORIES 


Shock Absorbers 
“HANSON shock absorbers are de- 
signed to give an unusual amount 
of strap travel so as to give easy riding 
and prevent  pre-loading. They are 
made by the Illinois Iron & Bolt Co., 
Carpentersville, Ill. The strap passes 
over a brass brake drum but between 
the strap and the drum is a floating 
friction ring so that wear does not take 
place onthe strap. The strap then passes 
around a spring drum in the lower part 
of the shock absorbing device. The 
shock absorbers sell for $30 for a set 
of four or $15 for a Ford set which con- 
sists of two of the units. Adjustment 
of the tension accomplished by 
loosening the nut at the upper center 
portion of the shock absorber and 
swinging the whole unit to or from the 


(Chanson 


is 


tension strap. This gives variation 
sufficient to handle cars from 1700 to 
5000 lbs. 

Casco-Lite 
\N TROUBLE lamp known as Casco- 
. Lite which is provided with 12 


ft. of cord and operates from a reel on 
the instrument board is made by the 
Connecticut Automotive Specialties Co., 
sridgeport, Conn. It can either be ap- 
plied by clamping on the dash or by 
drilling through the dash in which case 
the special bracket is eliminated. The 
device is known as model 700 and lists 


at $6. 
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TO THE 


Sheldon Air Cushion Bumpers 
bony Sheldon Air cushion bumper 

uses a double bar construction but 
the steel bars are backed up by two 
hollow rubber cushions, one at each 
side. An impact at the front of the 
bumper in addition to flexing the spring 
steel of the bars will be absorbed by 
the air pockets in the rubber cushion. 
For light weight cars the front bumper 
sells at $13, for medium weight cars at 
$16 and for cars over 3500 Ibs. $19 
Rear fender guards with the same rub- 
ber cushion construction also sell at 
$13, $16 and $19 for cars in the light, 
medium and heavy weight division, 
above indicated. 


Shere Gat-Gun 
_ Gat-Gun is a high pressure lu- 
bricating gun designed for use by 
the individual car owner. It is made 
by the Shere Metal Products Corp., 
Oakland, Cal. Pressures up to 3000 
lbs. are guaranteed. A spring and pis- 
ton feed the grease to the pressure 
chamber and operation of the hand grip 
generates the high pressure. The price 
of the device is $7 including Gat-Gun 

hose or $4.50 without hose. 


— a 


Improved Hoo-Dye Shock Absorber 
N improvement in the Hoo-Dye shock 
absorber is announced inasmuch as 
by-passes used in the housing of the 
device permit easy action when spring 
deflection is slight. With greater spring 
deflection the central member goes by 


the portion of the housing which is 
by-passed and gives full retarding 


action. 














































or riveting them together. Tire-Gard, a rear bumper which 
opens like a gate to give access The Shere Gat-Gun_ develops 
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rRADE AT 
Bosch Universal Ignition Coil 
AN ignition coil, which can be applied 
4 to any car is made by the Ameri- 
can Bosch Magneto Corp. It has a 
unique L shaped bracket which does the 
work usually done by brackets installed 
on the end or side of conventional coils. 
The portion of the bracket parallel with 
the coil is slightly curved so that it 
can be applied to a generator where an 
installation of this sort is used on the 
car. It is also provided with a uni- 
versal condenser which is enclosed in 


metal. The coil complete with bracket 
lists at $5.50 and the condenser at 75 
cents. 


There is a brand new Bosch product 
in the nature of a gasoline gage. It is 
called a gasoline signal. Instead of 
showing the amount of gasoline in the 
tank at all times it merely operates a 
filash signal when the gasoline gets low. 
As the gasoline gets still lower the light 
comes on continuously. Another fea- 
ture of the device is a knurled screw 
at the bottom which is turned by the 
driver of the car when he wishes to 
know how much gasoline is in the tank. 
This turns the indicator needle in the 
eage and when it reaches a point on 
the dial corresponding to the amount 
of gasoline in the tank the lamp lights 


up. Turning past this point the lamp 
eoes out again. This feature is ob- 


tained by means of a miniature rheo- 
stat in the instrument board unit and 
another rheostat in the tank unit, the 
latter being operated by a cork float. 
The list price is $8.50. 

Two new horns have been added to 
the Bosch line which formerly included 
horns at $18 and $20. The new models 
sell at $6.80 and $12.50, the former be- 
ing known as the Scout and the latter 
the Wayfinder. 

Improvements have also been made in 
the Bosch windshield wiper which now 
operates two blades from a motor unit 
centrally located. It is made for ail 
types of cars and windshields and lists 
at $9.75. Minor refinements have also 
been made in the Bosch ignition for 
ford ears, this now including the new 
type Universal condenser. 


T 
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Turbo Vaporizer 
‘T‘HE Turbo vaporizer is the name of 
a device used to agitate or circulate 


the fuel which enters the cylinder 
block of a Ford engine. It comprises 
gaskets used between the inlet mani- 
fold and cylinder block, there being 


two of these to a set. Each gasket has 
a sort of fan shaped structure in the 
center which is stationary but gives the 
entering fuel a rotary swirling motion. 
The device is claimed to give better 
operation and better fuel economy. It 
is made by Mechanical Specialty Co., 


16 W. 9th St., Bayonne, N. J. The price 


is $2. 
Pines Spare Tire Lock 
PARE tire and spare wheel locks 


““ known as Pines models J, R, RB and 
S are here illustrated. They are made 
by the Pines Winterfront Co., 408 N. 
Sacramento Blvd., Chicago. The lock 
consists of a massive unbreakable base 
which surrounds and protects the rim 
wedge from hammering or bending. 
The rim is gripped in groove of bottom 
of lock. 


The locking cover prevents 
nut from being turned. Finished in 


enamel and nickel. The list price is $5. 
Improved Raytield Thermostat 

N improvement in the Rayfield ther- 
mostat is announced inasmuch as a 


single wafer type diaphragm is now 
used to operate a single large valve. 
This is manufactured by the Beneke 
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Mfg. Co., 21st and Rockwell Sts., Chi- 
cago, and is priced at $5. The model 


K Rayfield carburetor is now made in 
a 1% in. size in addition to the other 
sizes previously announced. 


Tire-Gards 

N addition to the line of bumpers 

made by the C. G. Springe7& Bumper 
Co., of Detroit, is known as Tire-Gard. 
[It is of either single or double bar con- 
struction and forms a connection be- 
tween the fender guards, thus giving 
full protection at the rear of the car 
and still making the spare tire acces- 
sible. When the spare tire is required 
the fender guard opens up, swinging on 
one of the hinge type connections at 
the fender guard. The C. G. Spring & 
Bumper Company is also furnishing 
DeLuxe type bumpers which are chro- 
mium plated, the chromium surface 
resisting corrosion to a remarkable 
degree, and presenting a polished sur- 
face which has an attractive bluish 
tinge. 


Federal Bumpers in Color 
‘OLOR finish with gold striping is 
now available on Federal bumpers 
in a style known as “Metropolitan.” 
In ordering it is only necessary to 
specify the type and number of finish 
used on the car and the bumper will 
be supplied to match. The Metropolitan 
in black and gold stripe lists at $24, 
and the colored bumper is $1 extra. 
Federal Metropolitan fender guards are 
also supplied in gold stripe and in 
colors matching the car. 


_ 


Hartford Steering Damper 


A STEERING damper made on the 
“4 same principle as the Hartford 
shock absorber is available for replace- 
ment use on front axles. It clamps to 
the I-beam and also to the tie rod so 
as to damp out any tendency for the 
front wheels to shimmy. The price is 
$12.50 installed. The installation is 
simple and it is expedient for the dealer 
to sell the device installed when pos- 
sible. The manufacturer is Edward V. 
Hartford, Ine., West Side Ave.,. and 
Carbon Place, Jersey City, N. J 
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Halladay Body Control 
NX SHOCK absorber of the rebound 
7 check type is known as Halladay 
s0dy Control and is made by the 
Decatur Auto Products Co., Decatur, 
Ill. The connection between the con- 


trolling device and the axle is made by 
means of a steel cable. Inside of the 
device there is a drum which is similar 
to a brake drum and there is also an 
internal shoe to which brake lining is 
attached. A spring holds the two ends 
of the shoe apart so as to make con- 
tact with the drum. There is also a coil 


spring which rotates the brake shoe 
and takes up slack in the cable. The 


self energizing principle is employed so 
that when the action of the check is 
needed the brake band is held tightly 
against the drum. In reverse manner 
the construction operates to relieve the 
pressure of the lining against the drum 
so that the spiral spring can instantly 
take up slack in the cable. The price 
for a set of four is $30 or set of two 
$15. Special sets for Chevrolet, Star 
and Whippet are $24 and a set of two 
for Ford cars $14. 


— 


SPOTLIGHT which is mounted 
- outside of the car and is controlled 
from within the car is known as the 


Sport-Lite and is made by the Unity 
Mfg. Co., 254 E. Erie St., Chicago. 
Raising the control handle causes the 
light rays to move vertically, while 
turning the handle gives’ horizontal 


motion to the beam of light. The Sport- 
Lite Special with 5% in. diameter head 


sells for $20 and the DeLuxe model 
with a 6% in. diameter head sells for 
$25. An onyx ball on the control handle 


is available at a $2 increase in 


on either model. 


price 


Weed Bumpers Now Welded 
improvement is announced in 
Weed bumpers made by the Ameri- 


N 
j + 


+ 


can Chain Co., Inc., Bridgeport, Conn 
This improvement consists in welding 
the connections between the various 


parts of the bumper instead of bolting 


or riveting them together. 


ACCESSORIES 


Shock Absorbers 
“HANSON shock absorbers are de- 
Signed to give an unusual amount 
of strap travel so as to give easy riding 
and prevent pre-loading. They are 
made by the Illinois Iron & Bolt Co., 
Carpentersville, Ill. The strap passes 
over a brass brake drum but between 
the strap and the drum is a floating 
friction ring so that wear does not take 
place onthe strap. The strap then passes 
around a spring drum in the lower part 
of the shock absorbing device. The 
shock absorbers sell for $30 for a set 
of four or $15 for a Ford set which con- 
sists of two of the units. Adjustment 
of the tension is accomplished by 
loosening the nut at the upper center 
portion of the shock absorber and 
swinging the whole unit to or from the 
tension strap. This gives variation 


Chanson 


sufficient to handle cars from 1700 to 
5000 lbs. 
Casco-Lite 
TROUBLE lamp known as Casco- 


. Lite which is provided with 12 
ft. of cord and operates from a reel on 
the instrument board is made by the 
Connecticut Automotive Specialties Co., 
Bridgeport, Conn. It can either be ap- 
plied by clamping on the dash or by 
drilling through the dash in which case 
the special bracket is eliminated. The 
device is known as model 700 and lists 


at S6. 
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Sheldon Air Cushion Bumpers 
[= Sheldon Air cushion bumper 

uses a double bar construction but 
the steel bars are backed up by two 
hollow rubber cushions, one at each 
side. An impact at the front of the 
bumper in addition to flexing the spring 
steel of the bars will be absorbed by 
the air pockets in the rubber cushion. 
For light weight cars the front bumper 
sells at $13, for medium weight cars at 
$16 and for cars over 3500 lbs. $19. 
Rear fender guards with the same rub- 
ber cushion construction also sell at 
$13, $16 and $19 for cars in the light, 
medium and heavy weight division, 
above indicated. 


Shere Gat-Gun 
E pws Gat-Gun is a high pressure lu- 
bricating gun designed for use by 
the individual car owner. It is made 
by the Shere Metal Products Corp., 
Oakland, Cal. Pressures up to 3000 
lbs. are guaranteed. A spring and pis- 
ton feed the grease to the pressure 
chamber and operation of the hand grip 
generates the high pressure. The price 
of the device is $7 including Gat-Gun 

hose or $4.50 without hose. 


— ——— — 


Improved Hoo-Dye Shock Absorber 
N improvement in the Hoo-Dye shock 
absorber is announced inasmuch as 
by-passes used in the housing of the 
device permit easy action when spring 
deflection is slight. With greater spring 
deflection the central member goes by 


the portion of the housing which is 
by-passed and gives full retarding 


action. 
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Bosch Universal Ignition Coil 
AN ignition coil, which can be applied 
4 to any car is made by the Ameri- 
can Bosch Magneto Corp. It has a 
unique L shaped bracket which does the 
work usually done by brackets installed 
on the end or side of conventional coils. 
The portion of the bracket parallel with 
the coil is slightly curved so that it 
can be applied to a generator where an 
installation of this sort is used on the 
ear. It is also provided with a uni- 
versal condenser which is enclosed in 


metal. The coil complete with bracket 
lists at $5.50 and the condenser at 75 
cents. 


There is a brand new Bosch product 
in the nature of a gasoline gage. It is 
called a gasoline signal. Instead of 
showing the amount of gasoline in the 
tank at all times it merely operates a 
fllash signal when the gasoline gets low. 
As the gasoline gets still lower the light 
comes on continuously. Another fea- 
ture of the device is a knurled screw 
at the bottom which is turned by the 
driver of the car when he wishes to 
know how much gasoline is in the tank. 
This turns the indicator needle in the 
rage and when it reaches a point on 
the dial corresponding to the amount 
of gasoline in the tank the lamp lights 


up. Turning past this point the lamp 
eoes out again. This feature is ob- 


tained by means of a miniature rheo- 
stat in the instrument board unit and 
another rheostat in the tank unit, the 
latter being operated by a cork float. 
The list price is $8.50. 

Two new horns have been added to 
the Bosch line which formerly included 
horns at $18 and $20. The new models 
sell at $6.80 and $12.50, the former be- 
ing known as the Scout and the latter 
the Wayfinder. 

Improvements have also been made in 
the Bosch windshield wiper which now 
operates two blades from a motor unit 
centrally located. It is made for ail 
types of cars and windshields and lists 
at $9.75. Minor refinements have also 
been made in the Bosch ignition for 
ford cars, this now including the new 
type Universal condenser. 


T 


H E 


Turbo Vaporizer 

“T*‘HE Turbo vaporizer is the name of 

a device used to agitate or circulate 
the fuel which enters the cylinder 
block of a Ford engine. It comprises 
gaskets used between the inlet mani- 
fold and cylinder block, there being 
two of these to a set. Each gasket has 
a sort of fan shaped structure in the 
center which is stationary but gives the 
entering fuel a rotary swirling motion. 
The device is claimed to give better 
operation and better fuel economy. It 
is made by Mechanical Specialty Co., 


16 W. 9th St., Bayonne, N. J. The price 
is $2. 
Pines Spare Tire Lock 
PARE tire and spare wheel locks 


““ known as Pines models J, R, RB and 
S are here illustrated. They are made 
by the Pines Winterfront Co., 408 N. 
Sacramento Blvd., Chicago. The lock 
consists of a massive unbreakable base 
which surrounds and protects the rim 
wedge from 


hammering or bending. 


The rim is gripped in groove of bottom 


of lock. The locking cover prevents 
nut from being turned. Finished in 


enamel and nickel. The list price is $5. 


Improved Raytield Thermostat 
N improvement in the Rayfield ther- 
mostat is announced inasmuch as a 


single wafer type diaphragm is now 
used to operate a single large valve. 
This is manufactured by the Beneke 
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A new Pines spare tire lock 
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Mfg. Co., 21st and Rockwell Sts., Chi- 
cago, and is priced at $5. The model 
K Rayfield carburetor is now made in 
a 1% in. size in addition to the other 
sizes previously announced. 


Tire-Gards 

N addition to the line of bumpers 

made by the C. G. Sprine“& Bumper 
Co., of Detroit, is known as Tire-Gard. 
It is of either single or double bar con- 
struction and forms a connection be- 
tween the fender guards, thus giving 
full protection at the rear of the car 
and still making the spare tire acces- 
sible. When the spare tire is required 
the fender guard opens up, swinging on 
one of the hinge type connections at 
the fender guard. The C. G. Spring & 
Bumper Company is also furnishing 
DeLuxe type bumpers which are chro- 
mium plated, the chromium surface 
resisting corrosion to a remarkable 
degree, and presenting a polished sur- 
face which has an attractive bluish 
tinge. 


Federal Bumpers in Color 

(“OLOR finish with gold striping is 

now available on Federal bumpers 
in a style known as “Metropolitan.” 
In ordering it is only necessary to 
specify the type and number of finish 
used on the car and the bumper will 
be supplied to match. The Metropolitan 
in black and gold stripe lists at $24, 
and the colored bumper is $1 extra. 
Federal Metropolitan fender guards are 
also supplied in gold stripe and in 
colors matching the car. 


Hartford Steering Damper 
AN STEERING damper made on the 
4 same principle as the Hartford 
shock absorber is available for replace- 
ment use on front axles. It clamps to 
the I-beam and also to the tie rod so 
as to damp out any tendency for the 
front wheels to shimmy. ‘The price is 
$12.50 installed. The installation is 
simple and it is expedient for the dealer 
to sell the device installed when pos- 
sible. The manufacturer is Edward V. 
Hartford, Inc., West Side Ave.,. and 
Carbon Place, Jersey City, N. J. 
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New Manley Shop Equipment 

NEW pressed steel portable garage 
44 hoist is now being produced by the 
Manley Mfg. Co., York, Pa. By means 
of a platform that is a part of the hoist 
this piece of equipment can be used for 
lifting car and truck bodies. Other 
hoisting jobs for which it is fitted are 
removing the engine or other heavy 
units from the chassis or lifting a 
front or rear end of a car or light 
truck. 
$85. The Manley brake tester consists 
of a pair of angle irons about 30 in. 
long on which a platform is carried on 
rollers. This platform is connected to 
a piston and cylinder in such a way 
that when pressure is built up in the 
cylinder the piston moving out causes 
the platform to move. A pump operated 
by a convenient handle is mounted at 
one end of the platform and a gage on 
the cylinder indicates the pressure 
developed. It is this gage reading that 
is used to determine whether or not 
the brake adjcstment on the different 
wheels of an automobile is the same, 
and if not the same, just how much 
variation there is between the different 
wheels. 


ee 


Tracy Fluid Dynamometer 


HE Tracy fluid dynamometer, which 
was introduced at the New York 
Show, is illustrated in another column. 
In construction it is much smaller and 
lighter than the typical fan or elec- 
trical dynamometer and is thus well 
adapted for general service station 
usage. It is manufactured by the Metal 
Stamping Co., Long Island City, N. Y., 
and in No. 1 size which is capable of 
handling engines up to 50 h.p. the cost 
is $400. No. 2 size which has a maxi- 
mum capacity of 115 h.p. costs $650. 
New Weaver 60-Ton Press 

LARGE heavy duty press has been 


4 developed by the Weaver Mfg. Co., 


Springfield, Ill., for the purpose of 
handling the heavier kinds of press 
work. In addition to having high speed 


features it is claimed that this press 
is capable of exerting a pressure of 60 
tons. 


The price of the hoist alone is 


Allen Universal Test Stand 

4 iw Allen universal test stand which 

is equipped with a one horsepower 
variable speed reversible type motor 
is said to handle practically any type 
of automobile generator. This stand is 
complete with motor, switches, cutout, 
test light, meters and tachometer, coup- 
ling and clamp and sells at $250. A 
charge of $15 additional is made for 
special scale and torque arm for testing 
starting motors. This stand is a prod- 
uct of the General Equipment Corp., 
Kalamazoo, Mich. 

Marshall Battery Cart 

AN ingenious means of carrying a 
4 storage battery in the shop or of 
delivering it a short distance is the 
Marshall battery cart. This cart has 
two large rubber tiréd wheels on a 
metal frame-work. This frame carries 
two hooks that are operated from the 
handle, thus making it unnecessary to 


bend over or even touch the battery 
when picking it up with these carts. 
The Marshall Electric Co., St. Louis, 
Mo., sells this at $7.50. 








Allen universal tes’ stand 
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Conpo Battery Service Items 
CONSTANT potential charging set 
rated at 100 amp. at 7% volts is 

put on the market complete with stand, 
bus-bars, wiring, meters and switches 
by The Eager Electric Co., Watertown, 
N. Y. Another item offered by this 
company is a battery tester which in 
addition to the customary high reading 
ammeter and individual cell voltmeter, 
has three electric bulbs suitable for use 
on single battery cells. Leads connect 
the different bulbs to the cells of the 
battery and if, when current is drawn 
from the battery, one or more of these 
lights dim appreciably or go out the 
car owner can readily appreciate that 
something is wrong with the corre- 
sponding cell and not have to 
concern himself with the reading of the 
voltmeter. 


does 


New U. S. Air Compressor Co. Products 
i Reng demand for greater volume of 

air as a result of the increased use 
of air consuming shop equipment has 
been answered by the United States Air 
Compreshor Co., Cleveland, Ohio, in 
their latest two stage air compressor 
selling at $418. Another new item is 
the one gun model AW Jr. car washer. 
This is designed primarily for the 
smaller garage. This complete outfit 
sells for $296. 


Carborundum Sanding and _ Polishing 


Machine 

PORTABLE motor driven sanding 
4 and polishing machine is being 
manufactured by the Carborundum Co., 
Niagara Falls, N. Y. By means of inter- 
changeable disks this machine can be 
used for smoothing up body repairs or 
joints or for rubbing down cars that 


have been refinished with lacquer. The 
complete machine with flexible shaft, 
motor and disks sells for $300. 
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New 
new 


Lisle Brake Reliner 
“TSHE Lisle brake reliner incor- 
porates a number of very interesting 
and novel features. This one piece of 
equipment punches out the old rivet, 
cuts the new lining to length and in- 
and clinches the new rivets. In 
addition to handling all of the work 
on brake relining this machine is suited 
to chain service by merely changing the 
fitting on the end of the ram and by 


serts 


substituting a special block in place 
of the adjustable rivet holder. The 
attachments for all this special work 


are included with the complete machine 
at $25. This is made by the Lisle Mfg. 


Co., Clarinda, lowa. 


S-L Cylinder Reboring Tool 
6 Bees S-L portable motor driven cyl- 
inder reboring complete 
cylinder reconditioning machine oper- 
ating from the electric light socket. In 
order to handle practically all sizes 
of engines three different size boring 
are furnished which cover a size 
range from 2% in. to 4144 in. This tool 
is manufactured by the St. Louis Ream- 
ing Tool Co., St. Louis, Mo. 


tool is a 
bars 


Wadell Bearing Tool 
A SET of main and connecting rod 
+ boring fixtures that are said to be 
100 per cent universal are the product 
of the W-A Manufacturing & Sales Co., 


354 Mulberry St., Newark, N. J. The 
complete set suitable for use on all 
engines sells at $980. 

Kent-Moore Engine Running-In Stand 


AN engine running-in stand which is 
. said to handle practically any four 
cylinder engine is produced by the 
Kent-Moore Organization, Detroit, Mich., 


and sells at $87. This stand is de- 
signed to use a Chevrolet engine for 
power. The price does not include the 


power plant. 


THE 


Neu-Gun Greasing Unit 
= Sward-Moulton Co. 307 N. 
Michigan Ave., Chicago, Ill., is offer- 
ing a service station lubricator that is 
said to quickly deliver and accurately 
measure lubricants for 
universals and rear axles. 


transmissions, 
The measur- 


ing device consists of a rod that is 
connected to the plunger in the gun 


and as the plunger goes down the dis- 
tance that the rod has traveled can be 
read and the amount of lubricant used 
properly charged to the job. By means 
of a booster gun on the end of the hose 
this lubricator can be used for applying 
lubricant under high pressure to all 
fittings of the chassis. 


Spray Gun 
eun has been added to 


Oro 
N PAINT spray 


. the line of equipment made by the 
Au-To Compressor Co., Wilmington, 
Ohio. This gun makes use of a pint 
class jar for holding the paint or lac- 
quer that is to be sprayed. In order 
to handle material of different bodies, 
four different size spray nozzles are 
supplied. This gun sells at $28. 


Improved Pacitiec Rim Tool 
6 bee new combination Pacific rim tool 
has been improved so as to make it 
suitable for use on the smallest balloon 
rim as well as on the largest old type 








high pressure rim. This tool sells at 
$10 and is manufactured by the Pacifie 
Rim Tool Co., Seattle, Wash. 
<= 
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Vodel 45 Black & Decker 





Valve Refacer 








S-L portable motor driven 
cylinder re-boring tool 











Oro spray gun 
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Brunner Air Strainer and Reducing 
Valve 

“OR the purpose of assuring a pure 

air supply at a uniform pressure the 
srunner Mfg. Co., Utica, N. Y., has 
brought out a combined air strainer and 
reducing valve assembly for use in 
lacquer and paint spraying. The ease 
of draining and cleaning has been kept 
in mind when designing This piece of 
equipment which at com- 
plete. This was exhibited in connection 
with the new model 300 spray gun that 
has just been developed. 


sells $37.50 


Kelloge 
SPRAY gun suitable for cleaning 
engines and other similar parts or 
for spraying lubricant on springs and 
different parts of the chassis is made 
by the Kellogg Mfg. Rochester, 
N. Y. This gun is offered in two sizes, 
each selling at While the large: 
size which is suitable for use with a 
compressor having a displacement in 
excess of 3 cu. ft. does the work faster 
than the smaller size it should not be 
used except in connection with a com- 
pressor of suitable capacity. 


Spray Cleaner 


~ 


+ 8 


$6. 


Hempy-Cooper Universal Kon-Rod 
Reboring Machine 
‘THE General Equipment Corp., Kala- 
mazoo, Mich., has developed a uni- 


versal connecting rod boring machine 
that is said to refinish connecting rod 


bearings with exceptional precision and 
speed. This machine not only refinishes 
the bearings but also faces off the end 
of the new bearings in order that the 
rod will have the proper side play on 
shaft. The price of this piece of 
equipment is $450. 


the 


New Black & Decker Valve Refacer 
A NEW motor valve refacer, 
known model 45, is now being 
made by the Black & Decker Mfg. Co., 
Towson, Md., and is sold at $120. This 
machine has a permanent setting for 
45 deg. work and consequently cannot 
cet out of adjustment. An iron pedestal 
for this machine can be had at an 
additional cost of $34. 


two 
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New Model 300 Brunner 
Spray Gun 





Pacific Rim Tool 
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Brunner air strainer 
and reducing valve 
assembly 


New-Gun Greas- 
ing Unit 
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Hutto Automatic Grinding Machine 
N electrically driven machine for 
operating Hutto grinder is offered 
by the Hutto Engineering Co., Detroit, 
Mich., to speed up the operation of re- 
conditioning engine cylinders. This 
grinder consists of a pair of parallel 


oo 


tubes carrying the driving head and 
gearing. This gearing is so arranged 


that the grinder is given a combination 
rotary and ~reciprocating motion in 
order to assure refinishing of 
the cylinder 


uniform 
bore. This grinding ma- 
chine can be used on the engine in the 
car or used out of the car when oper- 
ated in connection with a base plate. 


New Van Dorn Electric Drill 
6 hws Van Dorn \ in. 
tric drill has been re-designed. It 
is claimed that the new drill now 
possesses 50 per cent more power and 
weighs one pound less than old model. 
This new drill also includes a safety 
Switch which automatically turns the 
current off when the drill is released. 
The price of this new drill including 
safety switch, 10 ft. of cable, and plug, 
and 3 jaw chuck is $33 when ordered 
for use on 110 volt current and $35 for 
use on either 220 or 320 volts. 


portable elec- 


o-~--———__ ---=- 


Lipman Spraying Equipment 

COMPLETE one gun spraying equip- 
ment suitable for handling all kinds 
of nitro-cellulose finishes is offered by 
the Lipman Pump Works, 2320 Eleventh 
St., Rockford, Ill., at $350. This in- 
cludes the electric motor, wiring, auto- 
matic switch, four cylinder compressor, 
air filter, gage and pressure valve and 
also an all metal spray gun with hose. 
The complete outfit is permanently 
mounted on a truck as shown in order 
to make it readily portable. 


4 


FQUIPMENT AT THE 


Rectigon Battery Charger 
BULB type battery charger known 
as the Single Six Rectigon is made 
especially for public garages and bat- 
tery service stations by the Westing- 
house Electric & Mfg. Co., South Bend, 


Indiana. Reliability and economy of 
operation are features of this equip- 
ment. 
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Constant Potential 
Charger 
A CONSTANT potential charging set 
“*“ consisting of Westinghouse motor 
and generator, together with the Mar- 
shall voltage regulator, comes in sey- 
eral different sizes. This charging 
equipment is rated on the basis of the 
number of average three cell batteries 
that can be handled in a period of 24 
hours. The 10 to 15 battery size sells 
at $330, the 20 to 30 battery size at 
$450, and the 40 to 50 battery size at 


Marshall Battery 


$580. This equipment is produced by 
the Marshall Electric Co., 3225 Locust 


Blvd., St. Louis, Mo. 


o—— 


The Air-Seale 


DEVICE similar in appearance to 
“4 the customary balance arm on 
scales is incorporated in the new air 
service tower produced by the Air 


Seale Co., Toledo, Ohio. By shifting 
the balance weight back and forth on 
the graduated arm which is marked in 
1 lb. divisions, the air pressure in a 
tire can be very accurately regulated. 
The air service tower incorporating this 
special feature can be had in different 
sizes either with or without water 
service. 


— ——__ 


Gat-Gun Service Station Lubricator 


HIGH pressure type of lubricator 

which is said to be capable of de- 
veloping pressures up to 5000 Ibs. is 
offered by the Shere Metal Products 
Corp., Oakland, Cal. This gun comes in 
three sizes which are the % lb. capacity 
selling at $13.50, a 11% lb. size at $14.50 
and the 2% Ib. size at $16.50. These 
prices do not include the coupling or 
connections. A coupling such as illus- 
trated on the gun costs $6 and may be 
had to fit Alemite, Zerk or Dot systems. 
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Grinding Machine , 
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ae A PICTURESQUE NATIONAL 


COLONEL CHARLES W. THAT- 
CHER at Clovis, New Mexico, on 
his Seventh Journey across the 
Continent. As professional 
Marker he has marked nearly all 
the national highways and is now 
at work finishing +the southern 
route of the Washington High- 
way. In his traveling museum 
Thatcher has many treasures of 
historic and personal interest. He 
has worn out 8 sets of wheels 
and driven his team 65,000 miles 
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A NEW SPEED EATING MON- 
STER will be tested on the 
Florida beach this spring by the - 
contest board of the A. A. A. — vem \\ d: 
The big 6,200 pound car with ee ' Y “gs 
motors Prement h 1,000 horse- rhe c pai 
power, the board announces, , YY: 

will be shipped from England 
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next month by the Sunbeam | ST 
—~ , . - % Z oe 
Company. The car will be pe , 
driven by Maj. H. O. D. Sea _ Wa 

ional a | SENAY 
grave, internationa ly known ; ee Ee eR MALAY 


speed driver and engineer. 





LEAPING LENA—a trick automobile built to gain publicity 
for the D-L-D Tire Shop, Holdredge, Nebr. Lena is here 
“cutting up’ for the Holdredge telephone girls. 





ANOTHER FOREIGNER is with us, this time a three wheel French 
light car from Paris. It is said to be capable of 85 miles per hour 
and 45 miles per gallon. Anyway we don't have to puzzle over how THE LITTLE MARMON ‘‘doing Yose- 


the differential works but we would like to see them change the rear 
tire in 20 minutes. 


mite’ last summer on one of its trial 
runs. 
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NEW EQUIPMENT for the SHOP 


Amproved Ammeco Tool 
NEW 
. Ammeco Cylinder and Recondition- 


and improved model of the 
ing Tool has been developed by the 
Automotive Maintenance Machinery 


Company, 549 West Washington Street, 


Chicago. There are two new features 
in this tool. First, the maximum cut- 
ting diameter may be pre-set before 


the job is started by turning an adjust- 
ing screw with a set-screw wrench fur- 
nished with the tool. The stones cut 
uniformly and constantly until the pre- 
set diameter has been reached when the 
cutting automatically stops. 

The other new feature is a collapsing 
trigger which permits collapsing the 
tool when inserting it into the cylinder 
Or removing it therefrom. This does 
not affect the setting for maximum 
diameter. The new Ammco is made in 
two sizes with a total range from 35% 
to 5 in. bores. 


—_——-_—_  _-_— 


“Narod” Barrell Pump 


Retailers who handle alcohol are of- 
fered a convenient device in the “Na- 
rod” Barrel Pump, a product of the 
Doran Engineering and Supply Com- 
pany, 919-923 N. Hancock St., Philadel- 
phia. The pump, in fact, can be used 
with all liquids except corrosive acids, 
etc. It is made for either wood barrels 
or steel drums and fits in the % in. 


bung. Fittings for 1% in. and 2 in. 
bungs are supplied at extra charge. One 
of two standard sizes is adjustable to 
fit 15 to 30 gallon drums and one fits 
30 to 55 gallon drums or barrels. 

The pump can be supplied with or 
without drain back pan. Moving parts 
are few and are of metal while pro- 
vision is made so the handle may be 
locked. Price without return pan is 
$1.35 and with return pan $1.50. 

Electric Gasoline System 

AN electrically operated gasoline 

pumping system designed to operate 
any distance from the tank source of 
supply has been placed on the mar- 
ket by the Acme Pump and Tank Corp., 
19-25 West 44th Street, New York. This 
is known as the Acme Remote Control 
System. It is said to be quick and 
efficient and may be conveniently in- 
stalled in garages and other places 
where gasoline is handled. 





Greb Puller No. 62 


The Greb Company, 305 State Street, 
Boston, Mass., is manufacturing a new 
puller which it catalogs as No. 62. This 
device is said by the producers to be 
handy and valuable for battery ter- 
minals, Ford generator gears and bear- 


ings. The item is listed at $8 with a 
20 per cent discount to garages. 


Bonney Engineer’s Assortment 

NEW assortment of Bonney “CV” 

wrenches, known as_ Engineer’s 
Assortment No. 311, is offered by Bon- 
ney Forge & Tool Works, Allentown, 


Pa. The assortment consists of 33 
wrenches, three each of 11 popular 


sizes, all mounted on a handsome dis- 
play board which is furnished free to 
the dealer buying the assortment. The 
assortment is priced at $29.55. It is 
expected that this method of display 
will encourage sales of the wrenches. 
These wrenches are drop forged from 
chrome vanadium steel and carry the 
usual Bonney guarantee that they will 
“strip the thread or break the bolt 
without damage to the wrench.” If any 
wrench spreads or breaks it will be 
replaced free. 


Bonney Cylinder Head Wrench 

ONNEY FORGE & TOOL WORKS, 

Allentown, Pa., announces a new 
chrome vanadium wrench which is de- 
signed especially for cylinder head nuts 
and bears the catalog number 2525. 
One end has a hexagonal box head for 
use on Ford cylinder head stud nuts 
while the other end is of the open end 
type for % in. spark plugs. It is stated 
that the wrench is properly offset to 
make it easy to get at the cylinder head 
nuts. 
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Valve Timing on 
Locomobile 

Could you give me the proper valve 
timing of a Locomobile K-48, 6 cylinder 
car?—H,. L. Weaver, 241 Federal Blvd., 

Denver, Colo. 
\W* are showing 
One of these gives the 
rears which should 
proper timing. If 
stalled and marks 
placed or if there are no 
the then you should 
other illustration which 


illustrations. 
marks on the 
coincide to give 
new are in- 
properly 
marks on 
refer to the 
shows positions 


two 


Sears 


are not 


fears, 


~_ 


| GEARS 





Locomobile timing marks 


at which valves and close. . In 
this second illustration the distances 
eiven are in piston travel. For ex- 
ample, the exhaust opening before bot- 


tom dead center is %4 in. measured in 


open 


piston travel. The same applies to the 
inlet opening #s past top center. This 
measurement is not taken on the 


fivwheel. 

This ear hits regularly but is sluggish. 
What jet sizes for the Ball & Ball car- 
buretor used on this Locomobile would 
be correct for altitude at Denver, Colo.? 

HE jet normally used is a No. 5b. 
As a certain volume of air at high al- 


titude will contain less oxygen you are 


probably getting a rich mixture. This 
would necessitate using a smaller noz- 
zie. We would recommend your get- 


ting in touch with the local Locomobile 
dealer, who can probably supply you 
with a No. 58 or 59 jet. You may have 
to experiment somewhat to find out the 
best jet to use. 


GREASING THE STEERING WHEEL 
We have a Willys Knight model 66 


car in our care. When this car is driven, 
vrease works out of the top of the 
steering column around the _ control 
levers. What ean we do to overcome 
this trouble?—Barnes & Co., Crawford, 
Nebr. 
{7 is evident that someone did too 
thorough a job of greasing and that 
the steering column is full of grease. At 
the bottom of the steering column on 
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Problems 





“7 — 
: stile 
the model 66 Willys Knight is a fitting 
for use with the grease gun and it is 


likely that this car was lubricated some 
time at a station that is equipped with 
power greasing appliances and that the 
operator permitted the connection to 
stay on too long thus filling the column, 
or else this connection is filled too lib- 
and too frequently. If you will 
take this connection out and apply heat 
from a line into the 
column can probably 
lubricant to the extent that most of it 
will drain out. Some will still remain 
near the top of the column and probably 


erally 


steam steering 


you the 


soften 


work out for a little while, but we 
doubt if it would be worth your while 
to disassemble the entire column to 
‘lean this out. 


REMOVING ESSEX PISTONS 
can the pistons be 
a four cylinder, 1923 Essex. In order to 
pull the pistons out downward must the 
counter balances be removed ?f—Wiscon- 
sim Reader, 


5 een approved method of removing 

the pistons from the four cylinder 
Essex is to drop the pan and remove 
the cylinder head. Then remove the 
lower half of the connecting rod bear- 
ing cap and push the piston and rod 
through the top of the 
Generally when pistons are 
replaced for any reason it is also 
carbon and it is 
grind the valves, so 
favor a plan of attempt- 
the piston down through 
of the Also it is 
idea to remove the counter 
weights from the crankshaft as they ar 


lilow removed from 


assembly up 
engine. 
being 
desirable to clean 
usually well to 
we would 
ing to 
the 
not a 


not 
work 
hottom engine. 


good 
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Exhaust Closes 
Bottom Center '¥ 


Exhaust Opens 
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, 7 
Use Larger Valves 
for Racing 

Iam building a racer to enter in some 
of the local races, using an Essex 6 with 
a Ford transmission and light frame. |! 
am thinking of using Ford valwes which 
are much larger than the Essex valves 
and would like to know if I could use 
large valves for both intake and exhaust, 
or if it would be better to use large ones 
for intake and small ones for exhaust. 
Piease explain turbulence to me and why 
too large an intake valwe would decrease 
turbulence.—J. G. Wilson, General De- 
livery, Sarasota, Fla. 

JERHAPS you saw an item recently 

published in the Reader’s Clearing 
House where a subscriber advanced the 
theory that too large a valve would 
decrease’ turbulence. Turbulence is 
produced when the incoming fuel is 
violently agitated due to the shape of 
the combustion chamber or to other 
causes. When water flows out of a 
rubber hose it flows out smoothly, but 
when a nozzle is used the water is 
violently agitated due to the fact that 
it is forced through a small opening. 

This was probably the theory as 
advanced by our subscriber when 
recommending the small valves. How- 
ever, if a valve is so small that it limits 
the amount of fuel that will get into 
the combustion chamber at high speed 
then the power will be limited. We 
believe in your case that it would be 
well to make both valves as you sug- 
gest and have them both as large as 
possible without interfering with each 
other or with the cylinder head. The 
matter of engine design however, is still 


























largely one of experiment and this is 
true even on the race cars which are 
made by the master builders of this 
country. 
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Piston and crank positions for Locomobile valve action 
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Planning Vane New Building 











oc: — — - a ae Sn ee aie sciatica - ee > 
A One Story Building for Sales and Service with Wild 
| By Tom Wilder 
Basement Storage a inl NPC NNR 
We would appreciate it very much if ' = gy oe = 
you would give us a layout for a new j BENCH \ /\ +7 
building which we propose to construct. | | | om hh . f | | 
The proposed building will be 125 by 125 J SERVICE f | = IH 
ft. on floor and basement. This lot is e oe EQUIPMENT | aie i 
located in the center of a block. The a | | | iy" \ | a __ Sf 
entrance to the basement would be from r -_ | | / \ ‘a | 
the outside of the building as there is | , 4 | | / \ | 11] 
sufficient room for a driveway on the { j | | | x =| 
right hand side. The main floor is on a [ 7 $ | ! | i | 1] 
level with the street. | | | SHOP a | || 
We have in mind the following sub- = 4 | | | : 
divisions on the main floor: New car | , 
salesroom to hold eight new ears, used | Pe USEDCAR | 
car salesroom to hold twelve cars, parts | SHOWROOM 
department of sufficient size to hold ap- | | | 
proximately $8000 worth of spare parts | — 
and $3000 to $4000 in accessories and ’ 


tires, a workroom for mechanies suflici- 
ent to take work on at least eight auto- 
mobiles. 

In the new car salesroom we want to 
provide for desk room for six salesmen, 
sales manager’s office about 11 by 12 ft. 
to be used as a closing office, manager's 
office approximately 11 by 12 ft. 
general bookeeping office 
ployees, 

We would like to provide space on the 
first floor for the storage of fifteen or 
eighteen storage customers, also a wash 
rack, We shall also have a second wash 
rack in the basement. This building is 
to be constructed of concrete and brick 
with steel sash on three sides, plate 
xlass on the front. 

What we are particularly interested in 
is just how to layout this building so 
it will be modern in every way and so 
that service jobs can be handled with 
the least possible delay and expense. 
All entries to the main floor must be 
made from the front of the building and 
we would like to have it so arranged 


and a 
for three em- 


that the part used for storage of auto- 
mobiles will be entirely separate from 
the other departments nights.—E. Y. 


Eldridge Co., Bangor, Maine. 


Ws have arranged all the points 
specified for this plan in your let- 
ter and it is upon the whole a very good 
arrangement in our estimation. We are 
wondering how you could specify your 
departments that the space comes 
out so evenly and are wondering if you 
have built to supply your present needs 
or have left a little room to grow. 
We have only one objection to the 
arrangement and that is that the base- 
ment is practically waste space that 
could not serve for any purpose except 
storage and if you have not storage 
enough to make use of it your invest- 
ment in this respect will not pay you 
very well. In our opinion a_ second 
floor would be more valuable than a 
basement, for the reason that it would 


be space for expansion which could be 


SO 


used for any purpose whatever, and 
would not make the cost materially 
greater than it will be with the base- 
ment. 

If, however, you have allowed for 
erowth and expansion as we have men- 
tioned before, this plan is very good, 
20 
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We have not shown the basement plan because with the entrance from the 
outside it does not affect the first floor and will simply call for an arrange- 
ment of columns to suit the arrangement of cars in storage 


but it might be well to reduce the size 
of the basement, making it under 
part of the building. 

The shop seems rather 
compared with the whole 
if it proves to be so, it could be ex- 
tended across the rear of the building 
as indicated by the dotted line, or the 
wall could be brought forward to the 
line of the columns, thereby nearly 
doubling its capacity. 

While the building 
with window lighting, 
great that a good share of the interior 
would be rather dark and for this rea- 
son we would suggest liberal skylight- 


only 


small to 
layout and 


uS 


is well provided 
the area is so 


ing, at least over the central part of 
the building 

We have arranged a small closing 
room rather than expect to use the 


sales manager’s private office for that 
purpose. Sales mana often have 
routine work that prevents their being 
turned out at just the time when the 


fers 


customer is ready to sign on the dotted 
line, and for this reason we think it 
better to have a special room for that 
purpose. 

The doorway or archway between the 
used car showroom and the front show- 
room is not intended for the passage 
of cars, aS new cars may be brought 
in from the garage aisle and the used 
cars brought in through the shop. 
There is no objection to making this a 
little larger, however, if it would seem 
advantageous to make it a car passage. 

The garage is entirely separate from 
the rest of the departments, but the 
shop may also be operated in connec- 
tion with the garage without entering 
the showrooms or office. This is some- 
times desirable during a period of rush 
work when the shop must be operated 
nights or Sunday. 

In placing the parts window on the 
garage side we had in mind using it for 
retail sales as well as shop supply. 
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Tappet Pressure Checks 
Camshaft Knock 


Q.—We have a 1924 Oldsmobile six in 
our shop which has a sort of knock 
similar to a main bearing knock. How- 


ever, we have replaced the old bearings 
with new ones, but this made no differ- 
ence. Could it be in the camshaft or 
clutch? The knock is noticed chiefly 
when the spark is advanced, but if the 
spark is retarded it affects the power.— 
Cc. Netheiser, 1130 Lovers Lane, Akron, 
Ohio. 


HE trouble may be in loose piston, 
piston pin or loose connecting rod 
bearing. Loose connecting rods are 
usually noticed when easing off after 


accelerating and when coasting. Loose 
pistons sound very much like carbon 
knock. One test for loose pistons is 


to put a tablespoonful of 600W in each 
spark plug opening and then run the 
engine under conditions which formerly 
produced a knock. If the knock is 
eliminated temporarily it shows pistons 
with excessive clearance. Loose piston 
pins are usually noticed when idling or 
at speeds between 20 and 30 miles per 
hour. 


Noise in the camshaft or push rods 
can often be tested by bearing down 
on the push rods with a screwdriver 
while the engine is operating slowly. 
Another method is to adjust one push 
rod at a time so that it just barely 
touches the valve. This permits the 
valve spring to react through the push 
rod and maintain a continuous pressure 
on that particular cam. If this changes 
or affects the noise it indicates trouble 
in push rods or camshaft, possibly in 
the camshaft bearings. 

Q.—If ignition is timed so that with 
retarded spark the points open on top 
dead center, where should the piston be 
when the spark is advanced? 

HE correct position depends on the 

speed and load and condition of the 
engine. It is a matter of experimenting 
with the spark to find the position that 
gives best results and any experienced 
driver can determine this for himself. 
Generally the spark should be advanced 
until the power is affected or until a 
knock is heard and then should be re- 
tarded a slight amount. This will 
usually give the best running position. 
For accelerating quickly or for climbing 
a hill a spark retarded a slight amount 
from this position will usually be found 
best. 


THIS ENGINE MISSES AT 


LOW SPEED 
We are having trouble with a 1925 
Overland six that misses at low speed. 
We have changed carburetors, checked 


the timing, valves, compression and igni- 
tion and all seem to be in good condi- 
tion. We have noticed several of these 
cars having the same trouble and would 
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appreciate any suggestions you can give 
us.— Miller Bros. Garage, Anderson, 


Calif. 

_ low speed jet in the carburetor 
on the 1925 Overland six is excep 

tionally small and even though you have 


put On a new carburetor it is quite 
possible that the jet in the new car- 
buretor as well as the jet in the old 
carburetor is plugged up. This would 


of course, give you the trouble you have 
mentioned. 


Another possibility is that there is 
an alr leak somewhere in the intake 
system. We would suggest that the 


engine be idled at the speed at which 
it misses. While running at this speed 
take an oil can that has gasoline in it 
and carefully squirt oil onto the dif- 
ferent gaskets and parts of the intake 


manifold. If there is an air leak the 
suction in the manifold will draw in 
this raw gasoline and the engine, if 


missing before, will probably hit prop- 
erly for a few shots and also speed up. 
If the application of gasoline to the 
manifold and gaskets makes no differ- 
ence whatsoever in the operation of the 
engine you can be sure that your 
trouble is not caused by an air leak. 


IDEAS 
That have been Found Useful 
UNIVERSAL BUSHING EXTRACTOR 


A universal 
made 








extractor can be 


steel about & 


bushing 


by taking a piece of 


in. long by 1% in. in diameter Put it 
in a lathe and turn a number of offsets 
in it, each one about 1% in. long. This 
tool will fit most all bushings.—Dewey 
Cole Garage, No. 134, lowa Park, Tex 





Readers of Motor AGE are invited to 
submit ideas that they have found usefu 
in doing some particular service gob wm 
the shop ina better or quicker way. for 


each one published $2.00 will be paid 
W henever possible the idea should be dac- 
companied by a sketch or diagram from 
which a drawing can be made. 


Adding a Crankgase 
Ventilating System 


Ilhave a 1925 Jewett which has 
filter mounted on the dash at 
Yacuum tank. As many 
have some sort of 
i am thinking of 
between carburetor 
to draw off some of the vapor from 
crankease. Do you think the carburetor 
would get too much oil vaporf On this 
Jewett the carburetor air inlet is from 
the open air, that is, the air is not heated 
until after it 


an air 
side of 
engines now 
crankease ventilation 
tapping the air line 
and filter in order 


passes through the cur- 
buretor. Would it be advisable to ar- 
range it so that some heated air would 
zo in at the imtake or is the system of 
heating after it passes through the car- 
buretor just as satisfactory? The oll 


dilutes very badly in the winter and new 
rings have been put in.—VPuzzled Header. 


_ system you mentioned we be- 
lieve would be worth while. One 
method of doing this is to cut louvres 


at the rear of the valve cover plate and 


then connect your air line to the car- 
buretor from the front of the valve 
cover plate. The louvres should slant 
backwards. This means that air will 
be drawn in through the louvres and 
will pass through the valve chamber 
picking up some gas, water and oil 
vapors. With this construction your 
system would not be unlike that used 
on Oldsmobile where part of the air 


comes from the crankcase and part of 
it is taken in through a separate intak: 
provided with an air cleaner. 

The oil dilution that you have in 
winter may not be due to lack of a 
hot spot, because with excessive chok- 
ing or poor starting or the 
test gasoline, there may be considerabl: 


use of low 


raw fuel drawn into the cylinders be- 
fore the engine fires. No amount of 
hot spot equipment would correct this 


condition for there is no exhaust heat 


available at the instant of starting. 
Unless you have trouble in summer 
however. with overheating and loss of 


power due to too much hot spot equip- 
ment it would apparently do no harm 
to warm the air before it the 
carburetor. 


enters 


FIGURING ENGINE DISPLACEMENT 

Piense supply me with the formula 
used for figuring the piston displacement 
of an engine.—California Subscriber. 


‘TO find the displacement of an engine 


multiply the bore by itself. Multi- 
plying this by .7854 will give you the 


area of the piston. This area times the 
stroke of the engine, or in other words 
the distance that the piston travels will 
sive you the displacement for that one 
cylinder. It is then merely necessary 
to multiply the inches of dis- 
placement in the cylinder by the 


cubic 
one 


total number of cylinders in order to 
find the total displacement for the 
engine. 


2/ 
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Race Car Generator 
Regulation 


We have had trouble with a Ford race 
car equipped with Frontenac head. At 
high speed we have found that the gen- 
erator burns out. In one instance both 
bearings gave out continually and in two 
other instances the armature and field 
just naturally burned up and turned to 
charcoal. We thought this was due to 
the excessive R.P.M.—W. L. Scheib, 
Scheib Motor Co., Wheatland, Wyo. 


HE bearings should stand up if 
properly lubricated and if the arma- 

ture is balanced. You might take a 
RES. 











p Electrical Troubles 











Wo 


the charging current to suit speed con- 
ditions. 

A still better method would be to 
eliminate the third brush entirely as 
shown in the right hand view and con- 
nect the resistance or rheostat as 
shown. This would give you a straight 
shunt machine hand regulated or else 


regulated with a fixed resistance to 
give about the right current under 


In eliminat- 
ing the third brush you wgulid do away 
with the heating effect caused by third 
brush regulation and would also elimi- 


normal speed conditions. 





Changing Ford generator regulation 


couple of straight edges and line them 
up in a horizontal position, having them 
a certain distance apart so that the 
armature can be laid on the straight 
edges with one end of the shaft on 
each straight edg The armature 
should not tend to roll and settle in 
any certain position. The burning of 
field and armature is probably due to 
third brush regulation which is over- 
worked at high speed. The regulation 
is due partly to a distortion of the field 
and partly to internal short circuit cur- 
rent. At high speed this doubtless gen- 
erates too much heat. We are accord- 
ingly making two suggestions as 
indicated by the sketches. 

In the sketch at the left we indicate 
an external resistance connected in 
series with the field lead that goes to 
the third brush. Before installing such 
a resistance you would set the third 
brush as far as it will go in the direc- 
tion in which the armature rotates. 
This will give a high charging current. 
You now install some iron wire which 
will hold the current down to 6, 8 or 
10 amperes, depending on your require- 
ments. Another possibility is to use a 
rheostat similar to the type used in 
radio sets. With such a rheostat in- 
stalled on the dash you could control 


£ 
e1°, 
2 


nate some of the frictional heat gen- 
erated by the rubbing of the extra brush 
on the commutator. 


VITAL AT HIGH SPEED 
What is the proper spring tension at 
the interrupter points of the American 
Bosch ignition unit used on Hudson and 
Essex.—Leo Johnsen, 941 Bank St., Web- 


——— 


Two Lighting Plants 
With One Battery 


I have two Delco light *4 K.W. light- 
ing plants and would like to connect the 
two of them together on the same set 
of batteries. Can you advise how this 
should be done ?—Clarence Jost, Presho, 
S. Dak. 


EK are showing a sketch which gives 

the general idea of the circuits to 
use. On the Delco light plant we be- 
lieve you will find that the number 
five terminal is the negative battery, 
No. 19 positive battery, No. 15 is nega- 
tive light and No. 14 positive light. The 
two ammeters are shown in the circuit 
merely for the purpose of checking the 
original installation. Two meters such 
as used on Ford cars would be suitable 
for this purpose and preferably the 
meters should be of the same kind. The 
reason for checking the circuits when 
first installed is to make sure that the 
battery current going to the lights will 
divide equally and half of this go 
through one ampere hour meter and the 
other half through the other ampere 
hour meter, assuming that the lighting 


plants you have use ampere hour 
meters. 

After the connections have been 
made, some of the lights should be 


turned on and the ammeters observed. 
If sufficient lights are turned on to 
draw 20 amp. one meter might read 5 
and the other read 15 if the resistance 
of the circuits were not the same. If 
this should occur then it would be de- 
sirable to put a greater length of wire 
in the circuits which shows the 15 am- 




























































































ster City, lowa. pere reading and thus vary the re- 
sistance until the meters would read 
S EVENTEEN ounces. substantially the same. 
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All Storage Batteries 
Are Wet 


Explain method and solution to use 
in charging dry cell batteries ?—Lawr- 
ence Colbrese, Box 9, Glendive, Mont. 

t bew. ordinary dry cell cannot be 

charged. From time to time so called 
dry cell storage batteries are put on 
the market and then for a while we 
do not hear of them. The so called dry 
storage battery has been used on and 
off for years and may have some value 
where very slight currents are re- 
quired. It however, uses sulphuric acid 
just as do the wet storage batteries and 
is charged the same way but has some- 
thing in it to cause the electrolyte to 
form a solid or semi-solid. In doing 
this the resistance inside the battery 
is, greatly increased and the battery 
efficiency is usually decreased. Accord- 
ingly we do not feel that the dry type 
of storage battery has any legitimate 
place in automotive service. 





SIMPLE CIRCUITS FOR MAXWELL 

I have a 1916 Maxwell in my garage 
and want to wire it, not using any of the 
old wiring. Will not use any starter. 
The switch panel is burned out and I 
want to use the old generator to keep 
the battery up. Instead of the regular 
switch panel I intend to rewire using 
Ford ignition switch, Ford cutout and 
ammeter, if it can be done. Send wiring 
diagram as s0on as ~possible.—Crist 
Garage, Monroe, Ind. 

N page 27 of the August 13, 1925, 

issue of Motor AGE we showed how to 
replace the regulator and cutout of the 
1916 or 17 Maxwell, retaining the reg- 
ular wiring. As you may not have this 
issue of Motor AGE we are mailing the 
page in question to you. After looking 
the diagram over you may prefer to 
follow this plan. We are also sending 
you a pencil sketch showing the dia- 
cram that you requested. If other 
Motor AGE readers would like to have 
this diagram we will be glad to sup- 
ply it. 

One terminal of the battery will be 
grounded. The other battery terminal 
eoes to ammeter, the other ammeter ter- 
minal goes to the battery terminal of 
the cutout and the generator terminal 
of the cutout is connected to the large 
terminal on the motor generator. The 
plate of the cutout is grounded. 
The terminal of the ammeter which is 
connected to the cutout also has a wire 
roing to the ignition and lighting switch. 
From the small terminal of the motor 
eenerator which is the connection to the 
shunt field a piece of iron wire should 


base 


be used connecting to the large ter- 
minal. This will act to regulate the 
current. Another way is to use a two 


gang lighting switch with iron wire re- 
sistance at the hack and have this light- 
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ing switch across the large and small 
generator terminal. Various positions 
of the regulating switch button will give 
various charging current. 

CHECK THE FIELD CIRCUIT 

I wish to thank you for the informa- 

tion in regard to your letter of Nov. 20th, 
for I have the Studebaker timed all right 
now. However, I did not get the Delco 
generator to charge yet, as the plan you 
sent is for generator No. 66 and the one 
i have is No. 45.—William J. Beaudoin, 
t‘'reda, Mich. 
WE will try again with another dia- 

gram. You did not give the gen- 
erator number before and in going by 
the car number we picked out the 
wrong circuit. In the No. 45 generator 





you have a terminal which is called 
No. 6 which will be connected to the 
' CUTOUT 


When Is a Battery Fully 
Chargedr 


We have a constant potential charger 
and a high rate testing meter that in- 
cludes low reading voltmeter. I would 
like to Know how to take a true reading 
of the battery when it has been fully 
charged. That is, I want to Know 
accurately when the charge is complete. 
I. Shearer, Eagleville, Mo. 

T makes no difference whether the 

battery has been charged on a con- 
stant potential machine or any other 
type of charging equipment so far as the 
taking of readings is concerned. As a 
rule one can be fairly certain that a 
battery is fully charged when all cells 
are gasing freely. Also a fully charged 
batter should show a specific gravity 
reading of between 1.280 and 1.300 when 
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A centrifugal governor regulates the field of this machine 


ammeter. If the generator is in good 
condition, then it should generate all 
right with this connection. However, 
there may be a break in the circuit 
so that the brush which is supposed to 
be grounded is not connected to the 
frame. These machines either have a 
renerator switch or else the ground 
brush was raised and lowered on the 
commutator. 

You can check to see that one brush 


is permanently grounded while the 
other connects to the No. 6 terminal. 
The field circuit was from the No. 6 


terminal through the field and through 


a resistance and a contact arm to 
ground. Possibly the resistance is 


burned out or the contact arm does not 
touch. You could eliminate this re- 
sistance spool and run a wire out from 
the field circuit and ground it or run 
it through a resistance to ground if the 
generator puts out too much current. 
We hope this will enable you to rig up 
a satisfactory charging device. 


checked with the hydrometer and there 
will be no increase in gravity over a 
period of 3 hours. Checking with the 
voltmeter we should find that each cell 
reads between 2.5 and 2.7 volts, while 
the battery is still on charge. The 
cadmium test for a fully charged bat- 
tery that is still on the line should 
show a reading of 2.4 volts for the posi- 
tive plates and a reading of .175 to .2 
to the left of zero for the negative 
plates. 


NOT WELL GROUNDED 
N a recent issue of Moror AcE |] 
noticed that Mr. H. H. Croy had some 
trouble with a Dodge Brothers car 
missing at high speed. I experienced 
similar trouble at one time and found 
that the ignition unit did not make 
proper electrical connection with the 
base of the engine. A wire from the 


unit to the engine corrected the 
trouble.—Pemberton’s Garage, Warsaw, 
Va. 
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KEEN INTEREST OF PUBLIC 


Many Signs of Buying 
Moods Seen in January 





Merchant’s Problem Will Be 
in Clearing His Floors of 
Used Vehicles 





NE cannot read reports on trade 

conditions from various sections 

of the country and fail to observe 
the general note of optimism prevailing 
throughout the trade at large. In con- 
sidering reports on conditions in Jan- 
uary it is essential first to regard out- 
look, rather than estimates of a lo- 
cality’s sales in that month. 

January’s sales were about what the 
trade expected and of course a survey 
reveals a spotty condition. 

But January, with its shows 
plans for the active season ahead, is 
more a month in which to look for 
prophetic signs. A study of trade re- 
ports indicates high interest just 
in automotive products. 


and 


now 


Show attendances, setting many new 
and establishing many new 
high marks in floor sales and prospect 
lists, contributes much to this proof. 
While dealers have a big job ahead 
reducing used car stocks the low level 
of new car stocks is a condition in 
their favor. It is apparent that the 
dealer who clears his floors early of 
excessive used cars is the one who will 
be in the best position to make money 
through the new season’s opportunity. 


records 


Following are trade reports from a 
representative group of key markets: 
Milwaukee 
Results of the annual Milwaukee 
show, held Jan. 15-22, fully met ex- 
pectations of distributors and dealers, 
and in some important respects, ex- 
ceeded hopes. The consequence has 


been that the Milwaukee and Wisconsin 
passenger car trade looks forward to 
the immediate future with conservative 
optimism. 

In the first place, the paid attend- 
ance at the show exceeded every past 
record by mounting into the huge fig- 
ure of 123,839 for the eight days, a gain 
of 16,507 over 1926, when the total of 
107,332 established a new high record. 

In point of sales made on the show 
floor, most exhibitors said that they did 
about as well as last year. 

Since the car have 
picked up appreciably in comparison 
with the immediate pre-show period and 
December, but business may hardly be 
Sales of 


show new sales 


called as good as a vear ago. 
ranging from $1500 and upward 
are fully holding their own, but it is 
the lower priced merchandise that is 
at present moving slowly. 
General business conditions 
proving and employment is 


Ca&rs 


are im- 
gaining. 
< 
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One of the principal reasons for decline 
in employment in November and De- 
cember was the laying off of many 
men in the automotive parts, materials 
and equipment shops, and as these are 
getting back to normal production, the 
situation is materially helped. Most of 
the other large industries in Milwaukee 
have at work approximately as many 
men as a year ago. 

Used cars are extremely hard to 
move, despite extraordinary efforts. In 
a way the decrease in new car sales 
has been a blessing in disguise, for it 
prevented a large influx of used cars to 
an already swollen supply. 

Motor truck sales are fully equal to 
those in January, 1926, and dealers ex- 
pect to keep 1927 sales even with last 
year, despite the more conservative 
trend in business generally. 


Detroit 

Automobile dealers in Michigan en- 
tered February with the expectation 
that the month would show an appre- 
ciable gain over January in automobile 
sales. Keen interest on the part of the 
public at the automobile shows and the 
fact that employment conditions in the 
large industrial plants of the state are 
improving, give car dealers every good 
reason to believe their business will 
show a betterment. 

The Detroit automobile show 
tracted the largest crowds in its his- 
tory. Dealers report that from their 
show prospect lists many persons ap- 
pear to be in the market for automo- 
biles. The used car situation has been 
eiving dealers of this area some con- 
cern as during the fall there was con- 
siderable trading, with a result that 
the market became filled with used 
machines. This had the effect of driv- 
ing down used car prices to a very low 
level. However, dealers believe spring 
will bring a demand for this class of 
stock and tend to relieve the situation. 


at- 


Dallas 

The first month of the new year wit- 
nessed slumps in the automotive busi- 
ness in Texas and parts of Oklahoma, 
Arkansas, Louisiana, New Mexico, and 
Arizona. Dealers and jobbers said the 
decline was due to continued cold and 
wet weather, widely advertised new 
models, late in arrival and inability of 
the agriculturalists to determine crop 
prospects. 

Jobbers and dealers, however, were 
optimistic. They said with a little fair 
weather the business would be hitting 
regularly and that there is no reason 
to think this early that the total 
amount of business done in 1927 will 
not exceed that of 1926, when a record 
was established. The money matters 
easy in the district. Bank de- 
showed increases. Saving ac- 
counts were larger and more numerous 


were 
posits 


than last year, but the ultimate con- 
sumer was not buying much in any 


lines, and the automotive lines slumped 
with the rest of them. 


New car sales in January were ten 
per cent less than in December and 
some less than for January, 1926. Lit- 
tle business was reported in the rural 
districts. Medium priced cars were 
favorites, though some high priced ma- 
chines were sold. The used car sales 
were 12 per cent less than in December. 


Truck sales 12 per cent less than in 
December. Little business was done in 
the rural districts. One ton trucks, 
medium priced, appeared favorites. 


Cleveland 

January automobile sales, so far as 
the distributor and dealer are con- 
cerned, were at a par with December 
which was the poorest month for sales 
in years. However, the dealers were 
busy all month preparing for the 
twenty-sixth annual show which was 
held the last week of the month. While 
sales figures are not yet available all 
reported a decidedly satisfactory busi- 
ness, With every indication that spring 
sales will exceed all previous years and 
offset the poor business which has been 
characteristic of the past three months. 
The used car market is not active but 
should improve in the next month or 
two. 

Herbert Beckman, 
Cleveland Automobile Manufacturers’ 
and Dealers’ Association, predicts a 
decidedly active spring since, he says, 
the changes made by the manufacturers 
have created an unusual interest on the 
part of buyers. Sales of new and used 
cars in Cuyahoga County totalled 
168,390 during 1926 as against 141,876 
the previous year. 


manager of the 


Minneapolis 


The Minneapolis territory automobile 
business has been on the gain since the 
first of the year. The outlook is good 
for early spring business. ‘The pros- 
pects are better for Minnesota than the 
other states, good for North Dakota 
except in spots, good for Montana, but 
not so good in South Dakota. An evi- 
dence of probabilities for good business 
as spring opens is the uniform op- 
timism of dealers. In South Dakota 
there is need of snow for spring mois- 
ture. In the other states snow is 
deeper, and although it shut off busi- 
ness in automobiles and accessories for 
the time being where roads could not 
be opened the outcome is bound to be 
good for 1927 crops. 

The bank _ situation, 
especially hampered South 
clearing up. 


which has 
Dakota, is 


December business in general in the 
Ninth Federal Reserve District was 
4 per cent less in volume than in the 
previous December and 11 per cent less 
in total money value. Yet automobile 
dealers have not cut their monthly 
tickets for cars. 
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FOUND IN TRADE SURVEY 


Boston 
Distributors and dealers in Boston. 


ind those outside look for much better 


usiness during this month. January 
sales compared with January, 1926, 
were down on an average of about 59 


per cent. On the other hand the orders 


hooked 


now for delivery in April are 
climbing so that in a number of cases 
they much more than compensate for 
the January losses. Outside dealers 


ire accepting cars 
in larger numbers. 
In a few weeks 


for spring delivery 
Washinegton’s Birth- 
day will break open the real spring 
selling season. Boston has so thoroughly 
sold the people here the idea that that 
is the time to go to see the new cars 
that they flock into salesrooms by the 
hundreds. 

Then there will follow in 
the opening of the Boston 
Show. These two events build up 
spring sales. There is a bill now in 
the legislature to wipe out the April | 
property tax law that holds back many 


two weeks 
Automobile 


sales and deliveries in Massachusetts 
until April 2. 

Truck dealers state that they are 
satisfied with sales so far this winter, 


and they see no reason 
Accessory 


for worrying. 
dealers that the winter 
sales have been a bit lower than usual, 
but they are optimistic over future 
sales. Used cars moving 
well. 


say 


are not very 


Denver 

The first half of January 
slow in Denver and Colorado 
last half of the month 
strong advance, and put 
a level with the same 
New models are moving 
lections are improving. Trucks are be- 
low last months level, as well as that 
of January last year. It was thought 
that some buyers were waiting for the 
exhibition of new models at the auto- 
mobile show, Feb. 14-19. Weather was 
adverse the first ten days of the month. 


was very 
but the 
has showed a 
the month on 
month in 1926. 
well, and col- 


San Franciseo 
While figures for automobile sales in 


January are not yet available dealers 
and officials of trade associations be- 
lieve they will be little if any above 


those of December for this territory and 
not more than 10 or 15 per cent above 
those of January a year ago. 

Double the usual annual rainfall and 
the approach of the March tax day have 
acted as resistance factors in sales, but 


dealers believe that the business re- 
sulting in the next couple months 
through leads obtained at the San 


Francisco show January 29-February 5 


will tend to offset these depressing 
elements. 

Widespread rebuilding of used cars 
with mileage guaranteed has helped 


improve the used car business but this, 
at the same time, has tended to reduce 


new car sales somewhat. Rains have 
helped truck sales materially, espe- 
hebruary 10, 1027 


cially 
sales 


been 


in agricultural districts. 
also are better 
since last spring. 
ness conditions are with 
tions above normal, while 
posits are steadily improving. 


Tractor 
than they 
General 


have 
busi- 
collec- 
bank 


Food. 


de- 


Chicago 
Despite a tendency on the part of 
many prospective buyers to put off new 


car purchases until after the Chicago 
show January’s business for the trade 
in this zone registered a marked im- 
provement over December and made a 


better showing than in any month since 


September. About the same rate of 
improvement noted in the Chicago 


metropolitan district obtained through- 
out Illinois. The monthly compilation 
of new car from registration 
records by Robinson’s Advertising Serv- 
ice at Springfield gives a total of 9444 
units for the first month of the 
vear against 4675 in December. 

Because of a tendency to hold off 
license buying in December a portion 
of the accredited January total really 
represents December business, vet after 
liberally allowing for that it is eivdent 


sales 


hew 


there was a good pick-up in January. 
The opening of the Chicago show 
served as a stimulant both to actual 
business and spirit in the trade, show 


attendance being 


These 


Chrysler Sales 


large and best of all, 


buying interest being especially keen. 
Armed with prospect lists as the result 
of show effort many Chicago salesmen 
should do real selling in the next few 
weeks. ‘“‘December blues,” in this ter- 
ritory are a thing of the past and the 
trade generally is optimistic. Many 
dealers already have begun the big used 
car “push” and attention will be con- 
centrated on this department as the 
new season opens wider and spring 
approaches. 


Salt Lake City 


New automobile registrations in 


Utah for January totaled 622 cars, com- 
pared with 267 for December. New 
truck registrations climbed from 40 to 
83. The used car situation is not sat- 
isfactory. A few, however, say there 


has been a slight improvement for them 
and that they expect to see used cars 
moving nicely in about six weeks. 
Prices for used machines are down very 
low. 

The industrial outlook continues sat- 
isfactory. There is an abundance of 
frozen snow in the Wasatch Mountains 
to be moisture for the sum- 
mer crops, whereas last year the sup- 
ply of irrigation water was off. In ad- 
dition to this, the metal mining and 
smelting industry, of vital importance 
to Utah, is in fine shape. 


used as 


Men Have Stepped Up to Higher Rungs in 
Organization 





Left—Stewart W. Munroe; Right—J. W. Frazer 

In accepting his recent appointment as sales manager for the United States 
for the Chrysler Corporation J. W. Frazer brought with him to that position 
a rich background of merchandising experience In addition to serving Chrys- 
ler effectively as director of sales Mr. Frazer’s 14 years of automotive sales 
experience included activities in the field with both high and low price Cars. 
He was a successful automobile distributor In his new position he will have 
direction of all domestic sales activities. 

Stewart W. Munroe, who succeeds Mr. Frazer as director of sales, will 


take 
districts. Mr. Munroe was assistant 
visor of the Boston district. 


charge of the Detroit, New York, St. Louis, Minneapolis and 
director of 


Dallas sales 
previously being super- 


sales 
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CAR PRODUCTION ON THE INCREASE 


— ——__—__— 


Output Follows Upward 
Trend of Buying Interest 





Manutacturers, Exclusive of 
Ford, Report Gain in Jan. 
of 57 Per cent Over Feb. 





NEW YORK, Feb. 9.—Production is 
now increasing at the plants of most 
of the automobile companies and indi- 
cations are that February will be a 
very satisfactory month, though not an 
unusually high one for the industry. 
The sales market is beginning to feel 
the stimulus of the new products ex- 
hibited at the local and national shows 
and heavy orders are being placed with 
the factories. 

For companies exclusive of Ford 
January production was approximately 
o¢ per cent over December and 5 per 
cent under January, 1926. During the 
first half of the month output was at 
a rather slow rate due to the unavoid- 
able delays incident to getting under 
way on new models. Progressive im- 
provement has taken place since then. 

The Chicago automobile show set a 
new attendance record, emulating in 
this respect the exhibits at New York 
and several of the other large eastern 
cities that have held their annual dis- 
plays since the first of the year. The 
gratifying turnout at the shows has 
been of excellent encouragement to the 
manufacturers as well as the local men 
in the trade. 

Truck production held up much bet- 
ter than passenger car output during 
the early winter and a profitable year 
is predicted by the manufacturers of 
commercial vehicles. Two major orders 
for buses by public utility interests are 
about to be placed. 





Hudson Plans 300,000 in 1927 

DETROIT, Feb. 5.—In entering on a 
schedule of 500 Hudson and 700 Essex 
cars a day, during February, it is esti- 
mated that the 1927 production of the 
Hudson Motor Car Co. will approxi- 
mate 300,000 automobiles. During 
January 12,000 Essex cars were shipped 
while the company entered on the pro- 
duction of the new Hudsons Feb. 1. 

Ottawa Holds a Show 

OTTAWA, Ont., Feb. 5.—The Ottawa 
Automotive Trade Association has 
designated its coming motor show “The 
Capital’s First Annual Winter Show.” 
The show is to be held from Feb. 7 to 
12, inclusive. 

Greisinger Back on Job 

BALTIMORE, Md., Feb. 7.—C. A. 
Greisinger, sales manager of the Ameri- 
can Hammered Piston Ring Co., who 
has been seriously ill for several 
months, has recovered and is back on 
the job again. 
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Business Conditions 


Department of Commerce Gives 
View of Current Situation 











Check payments during the last week 
of January were lower than in either 
the preceding week or the correspond- 
ing week of 1926, according to the 
weekly statement of the Department of 
Commerce. Loans and discounts of 
Federal reserve member banks, al- 
though larger than a year ago, were 
smaller than in the preceding week. 
Wholesale prices were generally lower 
than in either the perceding week or 
the corresponding week of 1926, the de- 
cline from the previous week being reg- 
istered despite the increased prices for 
wheat, cotton, and iron and steel. In- 
terest rates for call loans averaged 
lower than either the previous week or 
a year ago, with time-money rates 
showing no change from either com- 
parative period. Prices for stocks on 
the New York Stock Exchange aver- 
aged lower than in the preceding week 
but were higher than a year ago, with 
bond prices showing similar compari- 
sons. The production of crude petro- 
leum, although larger than a year ago, 
was smaller than in the previous week. 
Business failures were less numerous 
than in the preceding week but larger 
than a year ago. 








Telegram from Sam Miles 


New York, Feb. §, 
MOTOR AGE, Chicago, Ill. 


Paid attendance at Chicago was 


30,800 persons greater than last 
year and over 20,000 greater than 
at any earlier Chicago Show. It 


was also greater than at any New 
York Show except that of 1927. 


(Signed) S. A. MILES. 




















Factories Take On Workers 

DETROIT, Feb. 5.—That automobile 
factories in the Detroit area are in- 
creasing their forces to take care of 
greater production is indicated in em- 
ployment figures which show 130,000 
employes returned to their jobs during 
January. The first of the month there 
were 80,000 employed but this increased 
to 210,000. While the figure includes 
all industry, it is reasonable to believe 


that a major portion of the workers 
are represented in the automobile 
business. 


Sees Bigger Canadian Production 

OSHAWA, Ont., Feb. 7.—AlIl divisions 
of General Motors of Canada, Limited, 
are counting on increased production 
in 1927, states J. H. Beaton, general 
sales manager. This represents one of 
the earliest confirmations of Canadian 
expectations that the 1927 production 
of automobiles will be ahead of 1926. 





Automotive Excise Taxes 


$23,064,647 Less in 1926 


Decrease Caused by Reduc- 
tion in Car Levy Rate and 
Some Eliminations 








WASHINGTON, 
taxes collected 


Keb. 5. Excise 
from the automobile 
industry during 1926 totaled $88,920,- 
180.48 and represented a decrease of 
$23,064,647.32 in the amount so col- 
lected by the federal government com- 
paring with 1925, the Internal Revenue 
Bureau has announced. The 1925 col- 
lection was $111,984,828.80. The de- 
crease, of course, is due to the elimina- 
tion of the accessories and truck excise 
taxes and decrease from 5 to 3 per 
cent on passenger cars. 


The December (1926) collection of 
automotive excise taxes aggregated 
$5,117,021.98, representing the three 


per cent collected on passenger cars. 
The December, 1925, collection totaled 
$12,490,663.56. Of this sum $9,384,606.01 
represented the 5 per cent collected 
on passenger cars; $1,919,769.21 repre- 
sented the excise taxes on tires, parts 
and accessories and $1,186,288.34 repre- 
sented the truck tax. 





Attendance Gains at Montreal Show 


MONTREAL,. Can., Feb. 5.—Theo. 
Dorion, executive secretary and show 
manager of the Montreal Motor Show 
held under the auspices of the Montreal 
Automobile Trade Association, inter- 
viewed by Moror AcE, stated the attend- 
ance at this year’s motor show was an 


increase of over 30 per cent over last 
year. 
Cleveland Show Records 
CLEVELAND, Feb. 5.—According to 


Herbert Buckman, manager, there was 
a total attendance of 132,000 at Cleve- 
land’s 1927 automobile show, 15,000 
more than attended the 1926 show. 
Sales totaled $1,500,000, Mr. Buckman 
says. This is a record for all time. 
Dodge Buys Bugatti for Race 

PARIS, Jan. 18—(By Mail)—Horace 
Dodge, Detroit motor boat manufac- 
turer and son of the late automobile 
manufacturer, has placed an order for 
a Bugatti 91% in. racing car with which 
he will compete in the forthcoming 
Indianapolis 500 mile race. 


Ten Years for Car Theit 

RICHMOND, Va., Feb. 5.—In line 
with his campaign to break up auto- 
mobile stealing, Judge Matthews im- 
posed a penitentiary sentence of ten 
years on Bennie Sallick, of New York, 
who pleaded guilty to stealing a $400 
automobile in Richmond a month ago. 


Motor Age 





60,777 View New Cars 
At Rochester Exhibit 


Enthusiasm of Visitors Is 
Higher Than Ever Before 
Tradesmen Declare 








ROCHESTER, N. Y., Feb. 5.—The 
Nineteenth Annual Rochester Automo- 
bile Show, held at Edgerton Park here 
January 24-29, was by far the most suc- 
cessful show ever staged by the Ro- 
chester Automobile Dealers’ Associa- 
tion. More than 300 cars were sold at 
the show and the official paid attend- 
ance for the week was announced as 
60.777. an increase of 5500 over last 
year’s record. 

Thirty-two members of the dealers’ 
association exhibited 39 makes of cars. 
In addition there were 51 accessory and 
parts exhibits. The show occupied an 
area of 85,000 square feet in three con- 
necting buildings; two housing the au- 
tomobile exhibit while the parts and ac- 
cessories were displayed in a separate 
building. 

Dealers said that the public evidenced 
more enthusiasm over the models on 
display this year than ever before and 
expressed the belief that 1927 would be 
a banner year in this territory. 

During show week members of the 
sales and dealer organization of Shew- 
man and Kreppeneck, Velie distributors, 
and officials from the Velie factory and 
newspaper men were entertained by 
Roy Shewman, president of the dis- 
tributing organization at a dinner at 
the Hotel Seneca. The dinner was one 
of a series of meetings conducted by 
Shewman and Kreppeneck. 

200,000 Sales Studebaker Goal 

CHICAGO, Feb. 4.—Application of the 
“jubilee” spirit in the greatly enlarged 
merchandising program for 1927 was 
urged upon more than 1000 Studebaker 
dealers in messages by factory execu- 
tives at Congress Hotel last night. The 
banquet, like the one in New York, was 
commemorative of Studebaker’s Dia- 
mond Jubilee. The wagon and black- 
smith shop composing Studebaker’s be- 
einning was established by Henry and 
Clem Studebaker Feb. 16, 1852, just 75 


years ago. 
Paul G. Hoffman, vice president of the 
coporation, the toastmaster, declared 


that the goal of 200,000 Studebaker 
sales for this year should be attained. 
The Erskine, he said, will open an oui- 
let which Studebaker has not previously 
cultivated. 

J. M. Cleary, sales manager, urged 
the dealers to take full advantage of 
the various merchandising helps the 
corporation offers. He expressed him- 
self as especially pleased with the used 
car situation which has shown great 
improvement as a result of the corpo- 
ration’s “Pledge” policy. Mr. Cleary 
stressed the importance of the new 
sales course now going into the mails 


February 10, 1927 


and said it is the corporation’s inten- 
tion to do all possible to help dealers 
develop service departments that not 
only will be profitable in themselves 
but which will produce new car sales. 

H. S. Vance, vice president in charge 
of production, told of the reorganiza- 
tion and strengthening of the engineer- 
ing department while Dr. C. A. Lippin- 
cott, manager of the Cooperative De- 
partment, explained the many benefits 
that accure to members of the organ- 
ization through this divisions efforts. 

Reorganizing Hare & Chase 

PHILADELPHIA, Feb. 5.—Plans for 
a reorganization of Hare & Chase, Inc., 
are now in the hands of an executive 
committee, following the introduction of 
new capital into the company which re- 
sulted in control passing to interests 
affliated with the Royal Indemnity Co. 
of New York. A meeting of stock hold- 
ers will be called when the reorgan- 
ization plans are concluded. 





Under the reorganization it is re- 
ported that banks holding Hare & 


Chase notes will suffer no loss but that 
there will be some loss to holders of 
the company’s preferred and common 
stocks. This loss, will be small, it is 
reported. 

Operations of Hare & Chase were re- 
ported handicapped by curtailment of 
its resources due to its holding certain 
assets which could not be liquidated 
immediately. With the new money 
made available the company is continu- 
ing business as usual. 

Nash Directors Re-elected 

NEW YORK, Feb. 5.—Stockholders of 
Nash Motors Co. re-elected old direc- 
tors. W. H. Alford, vice president, said 
the schedule of the company calls for 
a larger output in 1927 than in 1926, 
and he is confident the demand will 
equal manufacturing company’s capac- 
ity. 


Peerless Signs Phil Broekman 
CLEVELAND, O., Feb. 5.—Peerless 
Motor Car Corp. announces the appoint- 
ment of Phil Brockman, president of 
the DeLuxe Automobile Co., St. Louis, 
as Peerless distributor for the St. Louis 
district. His territory will include 
southern Illinois, western Kentucky and 
eastern Missouri. 
Dealers Organize Association 
ROCHESTER, N. Y., Feb. 7.—dAuto- 
mobile dealers of Hornell have organ- 
ized the Hornell Automobile Dealers 
Association and plan to give the city 
its first automobile show the week of 
February 28. The directors are W. L. 
Spiegel, chairman, Fred Bardeen, vice- 
chairman, Cecil Hendee, Harry Easton 
and A. G. Harvey. 


Kennedy Heads Kelsey 
NEW YORK, Feb. 3.—-C. W. Kennedy 
has been elected president and general 
manager of Kelsey Wheel Corp. and 
Bert Morley was elected vice president 
in charge of sales. 


Claim New Record for 
Chevrolet Show Sales 





Company Writes 1320 Ord- 
ers at Coliseum With More 
Than a Day to Go 





CHICAGO, Feb. 5.—Chevrolet forces 
on duty at the Chicago show had sold 
1520 cars up to 6 o'clock Friday eve- 
ning, according to an announcement at 
the Great Lakes Chevrolet banquet and 
business meeting held last night at the 
Palmer 


House. While the show still 
had Friday night and Saturday to go 


the high total was sufficient to call for 
award of a cup to Harry Lewis, head of 
the Cook county dealer association, for 
ringing up the highest sales total at 
the national shows this year. This is 
claimed as a new record for a single 
company’s show selling. The number 
New York by Chevrolet 
totaled 585, while last year’s record at 
(Chicago was 1227. 

also is claimed for attend- 
ance at the Chicago meeting, the num- 
ber of dealers present running from 
1500 to 1600 while there were present 
perhaps 300 bankers and other persons. 
A sales meeting at the Erlanger thea- 
tre in the afternoon drew more than 
1800 dealers only 1500 of whom could 
be accommodated. Chevrolet leaders 
declare their Great Lakes convention 
was the largest gathering of its char- 
acter ever held. It was the fifth of a 
through which Chevrolet hopes 
to contact practically all dealers in the 
United States. There will be 21 meet- 
ings all told, the next three to be held 
at Minneapolis, City and Dal- 
las. 


of sales at 


A record 


series 


Kansas 


The meetings are serving to organize 
Chevrolet dealers for a 1927 campaign 
in whieh it will be sought to sell 850,- 
000 cars in the United States alone. A 
million sales is the company’s world 
goal, Canadian and foreign trade being 
looked to for contributing 150,000 of 
the grand total. As Chevrolet produced 
728,697 units last year the 1927 pro- 
cram is considerably larger. 

R. H. Grant, vice president and gen- 
eral sales manager, who took charge of 
the Chicago meetings, told the dealers 
that the campaig should be a 
“clean-up” not only as to new cars but 
to used ears. He wants the effort 
worked out so the dealers will go into 
1928 in good condition. As a simple 
means of testing organization efficiency 
Mr. Grant told the dealer to make a 
memorandum of the ten most necessary 
things to be done and then determine 
if he has enough and sufficiently com- 
petent men to delegate to the various 
duties. C. F. Kettering, president of 
the General Motors Research Corp., 
suggested that the foregoing plan be 
followed by making a memorandum of 
the 10 outstanding weaknesses of the 
organization and then seeking remedies. 
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Bill Proposes Legal 


Sale of Repossessions 


r 


Measure Up in Maryland 
Would Abolish Private 
Remarketing Plan 





BALTIMORE, Md., Feb. 5.— The 
financing of automobiles is a “tough 
racket” in the opinion of Baltimore 
automobile financing companies, it is 
revealed as the result of a survey to 
determine their opinion on pending 
legislation before the Maryland legisla- 
ture which, among other things, would 
make credit companies resort to law 


processes in repossessing automobiles 
from payment defaulters and make 
them sell such repossessed cars at 


auction, rather than private sale. 


Discussing the proposed measure, 
Louis Eliasburg, president of the 
Finance Company of America, which 
has entirely abandoned this field of 


finance, declares that to resort to law 
to repossess cars is impractical and in 
many instances impossible. “The de- 
faulter would be gone—with him the 
car, and a public auction wouldn’t re- 
turn enough to pay the legal expenses.” 


— 


Many at Auburn Luncheon 


CHICAGO, Feb. 5.—Building a car 
designed to meet the desires and re- 


quirements of the public rather than 
the individual ideas of a few men is 
the way to fundamental success in the 
automobile industry today, E. L. Cord, 
president, Auburn Automobile Co., told 
a luncheon meeting of several hundred 
Auburn dealers and salesmen held at 
the Blackstone Hotel here today. Roy 
Faulkner, vice-president and director 
of sales, presided. N. E. McDary, sales 
manager, urged the dealers particularly 
to concentrate effort on getting pros- 
pects to ride in the new ears. This, 
he said, is the best sales argument that 
can be presented. 


Moon Plans More 6-60 Bodies 


CHICAGO, Feb. 3.—More body models 
will be introduced on the Moon 6-69 
chassis, Stewart MacDonald, president 
of the Moon Motor Car Co., told dealers 
assembled at the Congress hotel, during 
show week. Mr. McDonald declared 
that in introducing the 6-60 that the 
company made the most progressive 
step in its entire history. Last year, 
he declared, .-was the best the Moon 
company has ever enjoyed. 

Ross W. Judson, president of the 
Continental Motors Corp., told the 
Moon dealers that the trend is toward 
the smaller, more efficient engine. 
Robert E. Lee of St. Louis, Mo., presi- 
dent of the National Show Managers 
Association, presided as toastmaster. 
Other speakers were H. E. Brassier of 
the Commercial Credit Co., and John 
Quittal, former Moon distributor in 
Chicago. 
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North East Units on Dodge 

North East electrical units, including 
ignition, starter and generator, should 
have been specified as standard equip- 
ment on Dodge Brothers cars for 1927 
in the table that was published on page 
64 of the Jan. 6, 1927, issue of Moror 
AcE. Through an error in compilation 
the wrong make of equipment was des- 
ignated. The current. specifications 
tables appearing weekly in Moror AGE 
are correct in showing North East elec- 
trical equipment on the current Dodge 
Brothers cars. 


Hudson on Heavy Schedules 

DETROIT, Feb. 5.—Scheduling a 
daily output of 500 Hudson and 700 
Essex cars the Hudson Motor Car Co. 
announces that it has entered upon the 
largest February production program in 
history. It is said that 1200 Essex cars 
were shipped to dealers in January, 
while the new Hudson _ super-sixes 
went into production Feb. 1. Most fac- 
tory departments have gone on a two- 
shift-a-day basis. 








Most of Them Have 
° i. 
Jobs in Garages 

WASHINGTON, Feb. 5.— An- 
other “evil” has been laid at the 
door of the automobile industry. 

To the growth of the industry 
is attributed the fact that the 
veterinary surgery profession is 
on the decline, says the U. S. 
Bureau of Animal Industry, De- 
partment of Agriculture, citing 
figures in substantiation. 

The figures show there are 13 
accredited veterinary colleges, 
with an enrollment of 582 stud- 
ents, which has shown a material 
decrease in new students each 
year—only 132 graduating in 
1926. 























Would Boost Gas Tax 


MEMPHIS, Tenn., Feb. 5.—Strad- 
dling an additicnal two cents a gallon 
on the present three-cent tax is the 
aim of a bill introduced in both houses 
of the legislature, in session at Nash- 
ville. Under the terms of this measure, 
all the proceeds from the two cents 
additional tax would be used by the 
state highway department for building 
county roads, while it is the plan of the 


administration for one cent of the 
present three cent tax to go toward 
retiring county bonds issued in co- 


operation with the state and the federal 
government in constructing the state 
highway system. 
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Exclusive Lineoln Dealer 
ST. LOUIS, Mo., Feb. 5.—The W. H. 
Owen Co., which has been an authorized 
Ford and Lincoln dealer for the past 
four years, has been appointed exclusive 
Lincoln dealer in St. Louis. It will 
continue its Ford agency. 





Brilliant Exhibit Held 


By Frisco’s Tradesmen 





New Car Models at Pacific 
Show Draw Unusually 
Large Attendance 





SAN FRANCISCO, Cal., Feb. 5.—The 


eleventh annual Pacific Automobile 
Show opened in the Municipal Audi- 
torium here January 29, under the 


Car Dealers’ 
Francisco, with 


auspices of the Motor 
Association of San 
George Wahlgreen in the position of 
manager, which he has filled almost 
since the San Francisco shows started. 
The show, producing many sales and 
prospects, closed February 5. 

New models, fresh from the eastern 
shows, attracted larger attendance than 


usual. The presence of Creatore’s 
band drew many, to whom the auto- 
mobile exhibition possibly was _ inci- 


dental. 
Decoration took the form of lanterns 
of many nations, and flood lighting was 


so designed that every part of prac- 
tically every car shown was well 
illuminated. 


Automobile dealers to the number of 
32 had exhibits in what is probably the 
most comprehensive passenger car show 
ever staged on the Pacific coast. These 
dealers and the cars they exhibited 
included Earle: C. Anthony,  Inc., 
Packard; Benson Motor Car Company, 
Stutz; Butler-Veitch Co., Marmon; 
Chase-Morrill Co., Jordan; Boyer- 
Tennant Co., Franklin; Chandler-Cleve- 
land Motor Co., Chandler and Cleve- 
land; J. E. French Motor Co., Dodge; 
Flint Motor Co., Flint; Greer-Robbins 
Co., Hupmobile; H. O. Harrison Co., 
Chrysler; Howard Automobile Co., 
Buick; Wm. L. Hughson Co., represent- 
ing all the Ford dealers in San 
Francisco; Lloyd S. Johnson, Duesen- 
berg: Kleiber Motor Co., Kleiber; 
J. W. Leavitt & Co., Oldsmobile and 
Peerless; Don Lee, Cadillac and 
La Salle: Locomobile Co., Locomobile; 
Edward Lowe Motors Co., Lincoln; 
Mansfield Co., Gardner; David Mc- 
Cosker, Moon Diana; Overland-Knight 
Sales Co., Overland and Willys-Knight; 
Pacific Nash Motor Co., Nash; Pacific 
Velie Co., of Sacramento, Velie; Paige 
Co. of Northern California, Paige; 
Pierce-Arrow Pacific Sales Co., Pierce- 
Arrow; Reo Motor Car Co. Reo; 
Rickenbacker Sales Co., Rickenbacker; 
Robert A. Smith, Inc., Chevrolet; Stan- 
ley W. Smith Co., Inc., Hudson and 
Essex; Chester N. Weaver Co., Stude- 
baker, and Western Motors Co., Oakland 
and Pontiac. 

Million in Trade Homes 

DALLAS, Texas, Feb. 5.—More than 
$1,000,000 were invested in permanent 
homes for automobile companies in 
Dallas in 1926, a report of the Dallas 
Trades Association showed. Some of 
the new buildings are occuped by re- 
tailers and some by factory branches. 
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Automotive Tax Repeal 
Dead for This Session 


Immediate Eliminations Are 
Blocked by Opponents 
in Both Houses 








WASHINGTON, Feb. 5.—The last 
faint hope for further repeal of the re- 
maining three per cent excise taxes on 
passenger cars, at the present session 
of Congress, was given up when the 
final attempt of the Democrats to force 
tax reduction was blocked by Republi- 
can House and Senate leaders. 

It was conceded almost at the outset 
that tax reduction had no chance, with 
a Republican majority opposed to it, 
but the effect of the dickering was a 
move by the Democrats to place the 
blame on the Republicans. Of the 182 
Democrats in the House, 176 signed a 
petition to reduce the taxes. The meas- 
ure failed in the House by a needed 
support of 36 votes. 

Reduction in the House was. at- 
tempted by tacking an amendment onto 
the $184,000,000 deficiency bill. Fol- 
lowing the defeat of the amendment, the 
bill was passed and went to the Senate. 
A Senate amendment was there tacked 
on by Senator Harrison (Dem.) of 
Mississippi, asking for the 3 per cent 
tax repeal, and it was finally stricken 
out—after an hour’s debate—on motion 
of Senator Warren (Rep.) of Wyoming, 
chairman of the Senate Committee on 
Appropriation, thus killing off the last 
and only chance of reduction at this 
session. The next session will be in 
December, with the reconvening of a 
new Congress. 


Occupy Plant Addition 
LA CROSSE, Wis., Feb. 8.—The Na- 
tional Gauge & Equipment Co. of La- 
Crosse, Wis., recently acquired by the 
Moto Meter Co., Ine., of Long Island 
City, N. Y., has taken occupancy of a 


large manufacturing addition erected 
during the past three months and is 


operating at full capacity with a force 
of more than 1300 workers. The daily 
output now includes 3500 instrument 
panels, 6000 oil gages, 6000 ammeters, 
1500 dashboard gasoline gages, 3000 
tank gasoline 500 steam gages, 
500 oxy-actylene gages, 35,000 cups and 
various miscellaneous instruments. 


eages, 


Enlarge Piston Ring Plant 

CLEVELAND, O., Feb. 5.—Increasing 
demand for Simplex piston rings has 
made it necessary to enlarge the plant 
of the Simplex Piston Ring Co., of 
America, Inc., a factory announcement 
says. It is said the plant shortly will 
be occupying 52,600 square feet of 
floor space and that production will be 
quadrupled. Paul F. Cropper formerly 
with the Union Bank Note Co., of 
Kansas City, is the Simplex company’s 
new advertising manager. 
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Gets Young Mountain in 


Trade for Used Car 





MARION, O., Feb. 5.—Lyman 0D. 
Jones, a used car dealer of Marion, 


Ohio, who has broken in the limelight 
on previous occasions by swapping used 
cars for farms, comes forward with the 
announcement that he traded a used 
car, valued at $125 for 54 acres of land 
in Vanceburg, Ky. The deal was closed 
before Mr. Jones viewed the land but 
upon investigation he found he had 
acquired one of the Kentucky hills of 
mountainous proportions overlooking 
the Ohio river. He is well satisfied with 
his bargain. 

On previous occasions Mr. Jones has 


traded 8&6 used cars for 453 acres of 
land. 
Amacker Sells Business 

SAN ANGELO, Tex., Feb. 7.—The 
Wood Motor Company, headed by W. T. 
Wood, former Del Rio banker, has 
bought the R. Perey Amacker Ford 
Agency here. The price paid is said 
to be $100,000. Mr. Amacker has been 


selling Fords here for 17 years. He 
said when he sold out that it took him 
14 months to sell his first car, but after 
that he moved many of them. Mr. 
Amacker is vice-president of one of the 
local banks and is interested in ex- 
tensive ranch and other properties in 
West Texas. 


Handle Moon and Diana 

ST. LOUIS, Mo., Feb. 5.—Knight 
Motor Co., 1449-51 South Grand boule- 
vard, has taken over the former factory 
branch of the Moon Motor Car Co. with 
all of its stock and shop equipment. 
The Knight company will handle Moon 
and Diana cars at the former Moon 
branch at 1645 South Grand boulevard. 


Automotive Exports Last 
Year Climbed $2,000,000 


Australia Proves the Best 
Car, Truck and Bus 
Market for U. S. 








WASHINGTON, Feb. 5.—The value 
of automotive exports during the 
calendar year of 1926 totaled $337,500.- 
000, and represented an increase of 
approximately $2,000,000 over the 1925 
exports, figures compiled by the auto- 
motive division of the U. S. Depart- 
ment of Commerce show. 

There were 379,580 passenger cars 
and trucks exported, the average price 


of the passenger car being $740, and 
of the truck $705. In 1925 the pas- 
senger car average was $757 and the 


average price of the truck was $643 per 
unit. 


During the latter year 377,075 
passenger cars and trucks were ex- 


ported, representing 
2,505 units in 1926. 
The trend of the U. S. export busi- 
ness in passenger cars, since 1913 and 
during the past five years, is 


an increase of 


shown by 


the following figures: 
Year Number Value 
1913 25,580 $ 23,343,644 
1922 66,791 51,049,816 
1923 127,035 90,692,272 
1924 151,380 112,534,729 
1925 244,306 184,885,830 
1926 | 238,481 176,481,302 
Australia taking in 1926, a total of 
48.960 passenger cars, valued at 
$33,999,000, was by 100 per cent the best 
passenger car market, as well as the 
best truck and bus market, taking 
15,150 units, valued at $10,330,066. In 


the passenger car field, Argentina, tak- 
ing 25.552. was second, other in order 

















A. Knight is president of the com- named being: Canada, 25,397: Brazil, 
pany, which has been in business in 16,703: British South Africa, 14,680, 
St. Louis for more than 25 years. and Denmark, 10,132. 

Price Changes and New Models in Motor AGE 
° — 
Prices and Weights Tables Feb. 10th 

Make Model Body Style Old Price New Price 

Chrysler 80 Sportif $4000 $3995 
| Franklin Ll] Coupe 3-5p 2565 2540 
| Franklin 11 Limousine 2940 2990 

Franklin 11 Collap. Coupe 2900 2925 
t Franklin 11 Tandem Sport 3190 3150 
| Jordan J-1 Playboy Roadster 1845 1545 
| Jordan J-1 Sport Coupe 2195 L695 
| Jordan J-1 (Cus. Victoria 2195 1695 

Jordan J-1 Cus. Sedan 2195 1695 

Marmon Little Custom Sedan New Model 2595 

Marmon Little (“us. Victoria New Model 2595 

Marmon Little Cus. Town Cabriolet New Model $125 

Oldsmobile 30-E Sport Coupe New Model LO35 

Reo A Roadster Not Given L685 

Reo A Coupe ip $1845 1625 | 
| Reo A Victoria New Model L845 
| Stearns Knight G-8 Roadster Not Given 3850 

Stearns Knight G-8 Touring Not Given 3850 

Stearns Knight (-8 Cabriolet Rdster Not Given $250 

Stearns Knight (7-8 Coupe Not Given 4250 
| Stearns Knight G-s Sedan 5p Not Given 4350 
| Stearns Knight G-8 Sedan 7p Not Given 4450 
| Stearns Knight G-s Sedan Limousine Not Given 1550 

Stearns Knight G-8 Limousine Not Given 1650 

Willys Knight §66-A Town Car New Model 3950 
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Frolic of “500 Club” Is 
Magnet for Old Timers 





Frank Martin, of Stewart- 
Warner, New President 
of Organization 





CHICAGO, Feb. 2.—In spite of be- 
lated preparations and the necessity of 
an eleventh hour notification program 
the annual banquet and frolic of the 
“500 Club,” formerly the “Old Timers 
Club” at Congress Hotel last night was 
attended by 255 members of the in- 
dustry and the trade. The traditional 
assurance of a good time at this event, 
plus heroic efforts by Harry P. Bran- 
stetter, Chicago Kissel distributor, who 
personally carried the big burden of ar- 
rangements, accounts for the fine turn- 
out. To Mr. Branstetter also is due 
credit for the success of this particular 
frolic. 

Those who attend this banquet ec 
with the knowledge that speeches are 
to be taboo and as usual there was no 
speech making last night. But there 
was a fine banquet, entertainment ga- 
lore and above all, an opportunity for 


older members of the automotive fra- 
ternity to renew acquaintances with 
other nestors and refresh themselves 


with the thought that this cold field of 
business and profit seeking is not with- 
out its fine line of sentiment. It is 
really “sentiment” that the ‘500 Club” 
seeks to preserve. 

The only formal appearance on the 
stage was that of Lloyd Maxwell, of 
Williams & Cunningham, advertising 
agency, who presented nominations of 
officers for the next year. The full 
ticket was elected by acclamation. Its 
personnel is as follows: President, 
Frank Martin, Stewart-Warner Speed- 
ometer Corp.; vice-prehident, western 
district, William Houston, Ford dealer, 
San Francisco; vice-president, Michigan 


district, Albert Champion, Champion 
Spark Plug Co.: vice-president, eastern 
district, Harry Fields, Lee Tire & 


Rubber Co.; treasurer, Walter Buettner, 
B. F. Goodrich Rubber Co.; secretary, 
Gregory Flynn, B. F. Goodrich Rubber 
Co. 

Mr. Martin, as president, succeeds 
William T. Morris, vice-president and 
eeneral manager of the American Chain 
Co. 


- —_———» 


Stearns Sees Bright Outlook 
CHICAGO, Feb. 5.—Speakers painted 
a bright picture of the 1927 merchan- 
dising outlook for Stearns-Knight auto- 
mobiles at a luncheon given at the 


Drake Hotel this week by the F. B. 
Stearns Company to distributors and 
dealers. While the majority of the 50 


or so who attended the meeting were 
from the Chicago and Illinois territory 
a number of the guests were from dis- 
tant points and the factory personnel 
was well represented. H. J. Leonard, 
president of the Stearns company, was 


£2 
4 


ID 


at the speakers’ table and the gatherinz 
was presided over by F. T. Larson, sales 
manager. 

In addressing the. meeting Mr. 
Leonard expressed himself as highly 
pleased with the success the company 
has had at the different automobile 
shows. The new eight which the com- 
pany presented for the first time at the 
New York show has met a splendid 
reception, he said. He considered the 
organization in an exceptionally good 
position to profit in business in the 
coming months. 

George H. Bryant and George L. Miller, 
both of the United States Advertising 
Corporation, discussed publicity. W. E. 


England, chief engineer, presented 
some mechanical aspects of both 
the six and the eight, explaining 
details of the latter at length. O. T. 
Lawson, factory manager, and A. F. 


Shultz, Chicago distributor, also spoke. 
Warehousing Analysis Planned 

CHICAGO, Feb. 5.—A _ survey and 

analysis of warehousing methods and 


practices of service parts manufac- 
turers and a study of service parts 
makers’ policies as regards freight 


allowances on returned parts will be 
undertaken by the Motor and Acces- 
sory Manufacturers’ Association as a 
result of plans laid at a meeting of the 
service parts group at the New Palmer 
House this week. The work will be 
conducted by Neal G. Adair, manager, 
sales development department of the 
Association, along lines similar to those 
of other surveys made last year. 


The shop equipment group of the 
M. A. M. A. met Wednesday afternoon 


and unanimously voted the shop equip- 
ment exhibits in the national shows a 
great success. It was decided to go 
ahead with the same plan next year, 
probably with some enlargements. 
Reports from shop equipment exhibits 
in local shows thus far held also in- 
dicated a favorable reaction. 


Launch 10-Year Loyalty Club 

CHICAGO, Feb. 5.—-A Willys-Over- 
land 10 year loyalty club was instituted 
here on Monday night of automobile 
show week by the initiation of 131 men 
who have been connected with the 
Overland Motor Co., the Chicago fac- 
tory branch, for 10 years or longer. 
The ceremony was held at the branch 
building and was presided over by 
G. V. Orr, president of the Overland 
Motor Co. John N. Willys, president of 
the Wiilys-Overland Co., also attended 
the ceremony and made a short talk. 

Mr. Orr announced that 43 of the 22! 
Willys-Overland dealers in the Chicago 
territory have been with the organiza- 
tion for 10 years or longer—a record 
which he believed was excelled by only 
one other organization in the Chicago 
territory. Salesmen and service men 
with 10 year records made up the re- 
mainder of the 131 initiates. It is 
planned to hold such a ceremony an- 
nually to take in the men who reach 
the 10 year point. 





Canadian Production 


Sets New High Record 


Output of 205,116 Last Year 
Is 26 Per Cent Ahead 
of 1925 








OTTAWA, March 5.—Marked prog- 
ress was registered in the automobile 
industry of Canada during the calendar 
year of 1926, according to statistics 
issued by the government. The zgovern- 
ment figures showed that the produc- 
tion in Canadian factories during the 
year reached the new high record of 
205,116 motor vehicles, an increase of 
26 per cent over the total for 1925 and 
55 per cent in advance of the total for 
1925. 

The output for 1926 was made up as 


follows: 68,059 sedans and coaches: 
14,282 coupes; 61,472 touring cars; 
8555 roadsters: 23,230 chassis: 29.365 


trucks and 153 buses. The sales value 
of these cars, f. o. b. factory, for 1926 
amounted to $124,000,000 as compared 
with $103,000,000 in 1925 and $79,000,000 
in 1924. During 1926 there were 11 
factories in Canada engaged in the 
manufacture of automobiles and all of 
these were located in the Province of 
Ontario. 

The output of 205,116 automobiles in 
Canada during 1926 compared with a 
production of 162,221 in 1925. The 
output of closed models was 82,341, or 
66 per cent higher than in 1925. 
Trucks made in Canada during the past 
calendar year totaled 29,365 as against 
21,646, while chassis produced num- 
bered 23,230, an increase of 46 per cent 
over the 15,872 of 1925. A decline was 
registered in the output of open pas- 


senger models as the number of this 
type made in 1926 was 70,027, a drop 


of 6 per cent from 1925. 

Imports of automobiles into Canada 
during 1926 totalled 28,535 cars, or al- 
most double the number imported dur- 
ing 1925 when 14,638 cars were bought 
from other countries. 

Exports of motor cars from Canada 
during 1926 numbered 74,553 and ex- 
ceeded the imports by 161 per cent. In 


the previous year, the exports were 
greater by 408 per cent. 
Yavapai Corporation Moves 
DYERSVILLE, Ia., Feb. 5.—The 


Yavapai Onyx Mining Corp., makers of 
onyx gear shift balls, radiator cap 
ornaments and other accessories, have 
moved into a new factory here from 
Dubuque. Business growth necessitated 
larger quarters. 


Winslow Sells to Strauss 


FLINT, Feb. 5.—Milton D. Strauss, of 
St. Louis, Mo., has purchased the Dodge 
Brothers franchise here from Dallas 
Winslow. The latter, upon disposing of 
the agency, will devote practically all 
of his time to the General Parts Corp. 
and to the Flint Finance Co. 


Motor 
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Three Powers in Aggressive Program for 1927 
Planned by the Los Angeles Trade Body 





Recently elected officers of the Los Angeles Automobile Trade Associa- 


tion: Left 
Stewart-Warner products; center, 
distributor of electrical parts; 


President, Harry Ungar, of Ungar & Watson, distributors of 
first vice-president, L. F. 
right, secretary, James E. Granger. 


Schwamb, 
This 


association, one of the country’s larger trade organizations, plans a num- 


ber of constructive activities for the coming year. 


Better merchants and 


better merchandising will be the big thought in the background. 


Big Gain in 1926 for Stutz 

INDIANAPOLIS, Feb. 5.—Stutz Motor 
Car Co. of America, Inc., reports busi- 
ness in 1926 increased 69 per cent over 
the best previous year in the company’s 
history and 385 per cent over 1925. As 
result of business developed at the New 
York national show and at local shows 
thus far held the company is proceeding 
on a larger production schedule than in 
the early part of 1926. 

EK. S. Gorrell, vice president, reports 
a larger volume of actual sales at the 
New York show than at any previous 
New York show. Indications point to 
an increasing interest in the Stutz line, 
he declared. 


Attendance Sets Reeord 


WILLIAMSPORT, Pa., Feb. 5.—The 
seventeenth annual automobile show of 


the Williamsport Automotive Dealers’ 
Association, held in the Susquehanna 
Trail garage building, was the most 


elaborate event of the kind ever staged 
here. 

Every evening of the week’s show 
brought big crowds and the attendance 
figures reveal upward of 15,000 people 
patronized the exhibit. This is a new 
high record in local motor show his- 
tory. 


All dealers announced a goodly num- 


ber of sales during the week and the 
show was counted a huge. success. 


seven motor car dealers and four allied 
dealers were represented in the show. 
Each automobile dealer exhibited four 
models, all of the latest type. 


Shaw Leaves N. A. D. A. 
CHICAGO, Feb. 5. 
who has been 


ager of the 
ers’ 


Lynn M. Shaw, 
assistant general man- 
National Automobile Deal- 
Association for several years, has 
announced his resignation. Mr. Shaw 
expects to engage in business for him- 
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self as a business analyst and con- 
sultant for automobile distributors and 
dealers. In his work for the N. A. 
D. A. he has had wide experience in 
the study of automobile distributor and 
dealer problems. 


Harrison Succeeds Stone 
CHICAGO, Feb. 5.—0O. 
has been named general sales manager 
of the Delco-Remy Corp., succeeding 
George Stone who has resigned because 


Lee Harrison 


of failing health. 
The new sales manager of the cor- 


poration is well known in the electrical 
equipment field having been vice-presi- 
dent and sales manager of the Dayton 
Engineering Laboratories, Inc., before 
it was merged some months ago with 


the Remy organization. Since that 
time Mr. Harrison has been associated 
with the General Motors Corp. in 
another capacity. He will make his 
headquarters in the General Motors 


Building, Detroit. 

Mr. Stone is well known in the auto- 
motive equipment field, having been 
associated with the Remy organization 
for 17 years. His health has been poor 
for several months and he is going to 
Florida to recuperate. 

Dreeves Goes to St. Louis 

LOS ANGELES, Feb. 5.—Louis M. 
Dreeves, for many years 
the Los Angeles factory branch of the 
Chevrolet Motor Car Company, has been 
transferred to St. Louis to take charge 
of the Chevrolet plant at that point. 
Mr. Dreeves has been succeeded here 
by George H. Wallace, who comes from 
Oakland, where he has had charge of 


Northern California Chevrolet. sales. 
Before his departure for St. Louis, 


Southern California Chevrolet dealers 
tendered a banquet at the Biltmore 
hotel in honor of Mr. Dreeves. 


manager oft 


263 Car-Truck Models 


Seen at Montreal Show 





Fourteenth Annual Display 
Has Widest Coverage of 
Exhibits History 





MONTREAL, Can. Feb. 5.—Montreal’s 


fourteenth annual automobile show, 
Jan. 22-29, was in more than one re- 


spect a notable exhibition. Due to the 
addition of new sections presenting the 
most modern types of motor trucks and 
shop equipment this show marked the 


first time that the public has been 
treated to so comprehensive a display 
of the industry’s products under one 


roof. Besides the showing of passenger 
cars and trucks all the accessories that 
fertile brains have evolved for the 
ereater convenience and comfort of 
owners were displayed. 

On the seventh floor was a great new 
section of shop equipment. This at- 
tracted much trade attention and in- 
terest. 

The National Motor Show of Eastern 
Canada has high standing among the 
leading shows of the continent and this 
time no fewer than 52 makes of cars 
and trucks, including 263 models were 
on display in the Morgan building. One 
of the enthusiastic visitors was L. A. 
Taschereau, provincial premier, who 
made an informal speech at the opening 
before executives of the Automobile 
Trade Association 
lead- 
will be 
sales in 


The consensus of the industry's 
ers at the show was that 1927 
a banner year for automotiv: 
Canada. The show patronage very 
satisfactory, a high percentage of the 
visitors being women, who, according to 


Was 


merchandising tenets, constitute the 
largest force in buying influence. 
Savidge Back in Field 
SEATTLE, Wash., Feb. 5.—The Sun- 
set Motors, Inc., Seattle, has been ap- 


pointed distributor for Hupmobile in 
Western Washington. Heading the new 
organization is S. L. Savidge, a veteran 
executive in the automobile business, 
who comes to Seattle from Indiana. 

Mr. Savidge was formerly a Pacific 
coast resident, having formed the Mar- 
vel Products Company, accessories and 
parts, in Portland in 1918. He moved 
the business to Cleveland, Ohio, and 
sold out in 1922, to enter the automo- 
bile field as dealer. He quit this field 
on August 1, 1926, and until recently 
has been on an extended pleasure tour 
of the country. 


N. A. D. A. in New Offices 
CHICAGO, Feb. 2.—The National 
Automobile Dealers’ Association an- 


nounces that the removal of its general 
offices from St. Louis to Chicago was 
completed on January 31. The new 
offices are at 61 E. 35th Street (Michi- 
gan Ave. at 35th St.). 


| 
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Big Business Increase 


For N.A.P.A. Reported 





Members Rolled Up Gain of 
17.77 Per Cent Last 
Year Over 1925 





DETROIT, Feb. 5.—According to the 


annual report of Charles H. Davis, 
executive secretary of the National 
Automotive Parts Association, the or- 


ganization enjoyed an increase in busi- 
ness during 1926 of 17.77 per cent over 
1925. The report was submitted at the 
annual convention which closed Friday. 

A feature of the convention was the 
annual banquet in the Book-Cadillac 
hotel Thursday evening at which Col. 
Fred Glover, president of the Timken- 
Detroit Axle Co., presided as_ toast- 
master. The speakers were Charles F. 
Kettering, president of the General 
Motors Research Corporation, who dis- 
cussed the advances being made in car 
design, and E. P. Chalfant, executive 
vice-president of the National Standard 
Parts Association. 

The principal topic at the various 
sessions was the relation of the N. A. 
P. A. to the established parts jobbing 
trade. The organization has as its 
principal function the warehousing of 
replacement parts for the convenience 
of the local parts dealers. Forty-seven 
warehouses in the United States and 
Canada, with six in Australia, supply 
this trade on the lines of those manu- 
facturers who distribute through the 
N. A. P. A. 

Manufacturers who were represented 
at the meeting were: Advance Packing 
& Supply Co., Asbestos Textile Co., 
Automotive Gear Works, Continental 
Motors Corp., The Borg & Beck Co., 
Brown-Lipe Gear Co., City Brass Mfg. 
Co., Dayton Rubber Mfg. Co., Detroit 
Replacement Service, Diamond State 
Fibre Co., Fitzgerald Mfg. Co., Horton 


Corp., Laminated Shim Co., Leeseberg 
Machine & Mfg. Co., Monmouth Prod- 
ucts Co., Morse Chain Co., Precision 


Products Co., Ramsey Accessories Mfgz. 
Co., Raymond Mfg. Co., Rossendale- 
Reddaway Belting & Hose Co., Spencer 
Mfg. Co., Spicer Mfg. Co., L. Sonne- 
born Sons, Inec., Timken-Detroit Axie 
Co., Timken Roller Bearing Co., Toledo 
Steel Products Co., Victor Rubber Prod- 
ucts Co., Warner Gear Co., and Wis- 
consin Machinery & Mfg. Co. Officers 
of the association were re-elected. 
Stettinins on A. E. A. Committee 
CHICAGO, Feb. 5.—W. C. Stettinius, 
president of the American Hammered 
Piston Ring Co., has been appointed a 
member of the merchandising com- 
mittee of the Automotive Equipment 
Association. He fills the vacancy made 
by the resignation of T. H. Quinn, of 
the National Lamp Works of General 
Electric Co., from that body. Mr. 
Quinn’s recent promotion by General 
Electric withdraws him from the auto- 
<£ 
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Compulsory Insurance Would Prevent Many from 


Buying Cars, 


WASHINGTON, Feb. 5.—Renewed 
opposition to state and federal com- 
pulsory automobile insurance was 
voiced by the American Automobile 
Association in an appeal to its affiliated 
clubs to oppose such measures, indi- 
vidually and collectively. 

The effects of such insurance, the 
Association declares, “would prevent 
hundreds of thousands of people from 
buying automobiles and the knowledge 


by a purchaser that he must spend 
$25 or $30 for compulsory insurance 


Says A. A. A. 


would make it almost impossible for 
the dealer to dispose of second hand 
cars.” This would be but the first blow, 
the Association declares. 

“The effect of it would be imme- 
diately felt throughout the entire auto- 
motive industry as it is a well estab- 
lished fact that there in a definite ratio 
between the number of new and used 
cars sold. Eighty per cent of the time, 
man will not buy a new car unless he 
can dispose of his old one.” 





motive activity of that corporation. Mr. 
Stettinius was elected president of the 
National Standard Parts Association at 
its meeting here last November and has 
served in the past on the service parts 
committee of the A. E. A. 


Granger Leaves Association 

LOS ANGELES, Feb. 5.—James E. 
Granger, widely known throughout 
California for his success as an auto- 
motive association leader, recently 
tendered his resignation as executive 
secretary of the Los Angeles Automo- 
bile Trade Association, and the South- 
ern California Automotive Dealers As- 
sociation, to enter business on his own 
account. Mr. Granger has been suc- 
ceeded by H. B. Pier, formerly secretary 
of a Los Angeles business association. 


—_—_ —__— 


Elected to N.S.P.A. 

DETROIT, Feb. 5.—The Torrington 
Co., Torrington, Conn., and the Evans 
Flexible Reamer Corp., Chicago, have 
been elected manufacturer members of 
the National Standard Parts Associa- 
tion. Rhodes Motor Co., Pty. Ltd., Mel- 
bourne, has been elected a member 
under the new overseas jobber classi- 
fication, the first company in this class. 


Will Stage Show in Hotel 

ROCK ISLAND, Ill., Feb. 5.—The 
lobby, vacant store rooms and Pom- 
peian dining room of the new Hotel 
Fort Armstrong are to be utilized for 
the Rock Island automobile and ac- 
cessory dealers’ annual show, Feb. 
17-20. Accessory exhibits will be on 
the mezzanine floor. It will be the first 
automobile show here in several years 
and preparations are being made for a 
complete showing of the current mod- 
els. Different orchestras will appear 
daily during the show. The executive 


committee in charge of the show in- 
cludes L. S. Carleton, Elbert G. Don 
and A. F. Sala. 
No Show This Year 
ALTOONA, Pa., Feb. 5.—The Blair 
County Automotive Dealers’ Associa- 


tion, which is made up largely of local 
motor car dealers, will not hold an au- 
tomobile show this year, according to 


action taken at a recent meeting of the 
association. 


W. H. Murray, president and genera! 
manager of the Murray Chevrolet Com- 
pany, Central Pennsylvania Chevrolet 
distributors, was elected president of 
the Blair association at the recent meet- 
ing. 

Other officers elected were: Vice 
president, W. P. Gettman, of the Gett- 
man Motor Company; secretary, H. G. 
Mock, of the Altoona Reo Company, and 
treasurer, H. H. Edgely of Edgely’s 
Eighth Avenue garage. 


Directors selected to serve the organ- 
ization for the coming year are: R. P. 
Miller, of the William Penn Auto Com- 
pany; W. P. Wilkinson, of the: Blair 
Motor Car Company; A. T. Stone, Jr., 
of the’ Altoona Reo Company; L. E. 
Frey, of Penn Motors, Ine.; F. P. 
Cramer, of Cramer-Arble Auto Com- 
pany, and W. P. Gettman. 


-_-_ —— —— 


Bill Sales Conventions 


DES MOINES. lIa., Feb. 5.—Seven 
Iowa distributors of motor cars are 


planning to hold statewide sales con- 
ventions here during the week of the 
Des Moines automobile show, Feb. 14-20 
and it is estimated that 1200 dealers 
from all over Iowa will be present for 
the events. Distributors who have 
arranged dealer meetings during that 
week are: Manbeck Sales Company, 
Chrysler car; Graben Chevrolet Com- 
pany, Chevrolet; Schooler Motor Com- 
pany, Oakland and Pontiac; Payne 
Motor Company, Paige and Jewett; 
Hudson-Jones Automobile Company, 
Hudson and Essex; Ford Motor Com- 
pany, Lincoln and Ford; Sears Motor 
Company, Dodge. Special railroad rates 
have been arranged. The show will be 
held in the Coliseum. 


_— 


Seek Death of “Blue Law” 

NASHVILLE, Tenn., Feb. 5.—Gaso- 
line, oil and automobile accessories 
would be sold in every city, town and 
village of Tennessee each Sunday, lift- 
ing a century-old “blue law,” if the 
Senate approves a bill passed by the 
lower house of the legistlature in ses- 
sion at Nashville, and it is signed by 
Governor Austin Peay. The measure 
has encountered considerable attack. 





Motor Age 














Coming Motor Events 











Automobile Shows 
Albany, N. Y¥ Feb. 26-March 56 
State Armory 
Allentown, Pa Feb. 28-March 5 
Manhattan Auditorium 








Atlamtic City, Ihe Deccccecececcecccccecesc OO 13-19 
Million Dollar Pier 

Bangor, Maine................. ee eee TT DEO March 15-17 

Ee ae Feb. 19-26 


Colosseum 
*Boston, Mass 
Mechanics Bldg. 


March 5-12 




















eT RS) ee Feb. 21-24 
eT ey Feb. 14-19 
Memorial Auditorium 
Deadwood, S. D. Feb. 21-26 
Auditorium 
Denver, Colo. Feb. 14-19 
Auditorium 
Des Moines Feb. 14-19 
Coliseum 
Fort Wayne, Ind Feb. 14-19 
Shrine: Auditorium 
Fort Worth, Texas March 5-12 
Fostoria, O. Feb. 23-26 


EE Feb. 16-19 
Auditorium 








ees MR 
Textile Hall 
Hartford, Conn Feb. 19-26 
State Armory 
[Indianapolis Feb. 14-19 
Auto Show Bldg. 
*Kansas City, Mo Feb. 12-19 





American Royal Building 


ee ee Feb. 7-12 
Auto Body Co. Bldg. 
Los Angeles Feb. 12-19 





Annual Salon, Hotel Biltmore 


Los Angeles Feb. 26-March 8 
Washington Park, in four tents 


Louisville, Ky Feb. 14-19 
Jefferson County Armory 








a | aL) ee Feb. 15-19 


Armory 
Omaha, Neb Feb. 21-26 
Twenty-second Annual Automo- 
bile Show, City Auditorium 








ES a ee aaenieadl March 9-12 
Peoria, Ill Feb. 14-19 
Armory 
Pittsburgh Feb. 19-26 





Motor Square Garden 











Quebec, Can March 1-8 
Drill Hall 

Racine, Wis................ re ..Feb. 16-20 
Memorial Building 

Rocky Mount, N. C April 4-8 
Tobacco Warehouse 

Saginaw, Mich March 9-12 

San Bernardino, Cal. Feb. 17-27 





National Orange Show Blidg. 








Schenectady, N. Y...... insite Feb. 21-27 
State Armory 
Sheboygan, Wis Feb. 14-20 
New Eagles Auditorium 
Sioux City, Iowa March 3-6 
Auditorium 


*Sioux Falls, S. D........ 
. i, a ne ee Feb. 
State Armory 
Springfield, Mass Feb. 28-March 5 
Municipal Auditorium 


Spokane, 








*St. Louis, Mo Feb. 21-26 
Union Market Bldg. 
Trenton, N. J... Feb. 16-19 





Armory 


*Will have special shop equipment exhibit. 


Twin Falls, Idaho........- Feb. 17-19 
Southern Idaho Automobile Show 















































Wichita, Kans Feb. 22-25 
Exposition Bldg. 

Zanesville, O...........................Feb. 28-Mar. 5 

Races 

A. A. A 
pT June 11 
pS Sept. 5 
p. . April 30 
Atlantic City. ....pept. 24 
Charlotte, N. C May 9 
Charlotte, N. C. Nov. 11 
oe Sept. 10 
Fresno, Cal April 21 
Indianapolis May 80 
Los Angeles Feb. 22 
Los Angeles April 19 
Los Angeles Nov. 27 
Salem, N. H - June 25 
Salem, N. H Oct. 12 





Syracuse. N. Y¥ Aug. 27 or Sept. 3 





Conventions 


Automotive Equipment Association 
Summer Convention, Multnomah 
Hotel, Portland, Ore.....June 27-July 2 

Automotive Service Association of 
New York, banquet, Hotel Astor. 

Feb. 17 


North Carolina Automotive Trades 
Association, Asheville, N. C.... 
March 14-15 





~~. ttt e eee eee eee eee eee eee 


S. A. E. 
Ind., 





French Lick Spring, 
Summer Meeting. 


May 25-28— 


COMING FEATURE ISSUES OF CHILTON CLASS JOURNAL PUBLICATIONS 


February 19—Automotive Industries—Ninth Annual Statistical 


Issue 








Gardner Has Big Increase 


ST. LOUIS, Feb. 5.—Gardner Motor 
Car Co. reports sales in 1926 exceeding 


1925 business by 51 per cent. The 
company increased its distribution or- 
eanization during the year and plant 
facilities were improved to permit of 
doubled production. With its entire 
output now centered on eight-in-line 


cars, the company is sanguine of fur- 
ther increases in 1927. 


—~— 


J. W. Johnson Dead 


KOKOMO, Ind., Feb. 5.—J. W. John- 
son, head of Kokomo’s “Seven Allied 
Industries” and one of the foremost in- 
dustrial leaders of this part of the state 
died last Sunday following an operation 
for relief of an acute attack of stomach 
and intestinal trouble. Mr. Johnson 
had long been identified with the auto- 
motive industry in addition to enjoying 
prominence in other industrial fields. 
He started out as a water boy in a 
foundry here and at his death was sev- 
eral times a millionaire. Through the 


February 10, 1927 


Kokomo Brass Works, he pioneered in 
the making of brass, bronze and alumi- 
num castings for automobiles. He gave 
much of his effort to the organization 
and promotion of Byrne, Kingston & 
Co., makers of carburetors and was 
closely connected with the Kokomo 
Electric Co., an allied concern. The 
other four of the “Seven Allied Indus- 
tries” with which he was connected 
are: Hoosier Iron Works, Kokomo 
Malleable Iron Works, Kokomo Stamped 
Metal Co., and the Kokomo Lithograph- 
ing Co. He also was one of the largest 
stockholders in the Haynes Automobile 
Co. The funeral was held Wednesday. 


G. M. Lawrence Promoted 

CINCINNATI, Feb. 5.—The United 
States Electrical Tool Co., announces 
the appointment of G. M. Lawrence as 
sales manager. Mr. Lawrence has been 
with that company for more than seven 
years and before accepting the new ap- 
pointment was district manager at the 
Cleveland office. 


Contracts With Gardner 
CLEVELAND, Feb. 5.—Myron Shat- 
tuck of the Myron Shattuck Motor Sales, 
6925 Carnegie Ave., has been awarded 
the direct factory distributor franchise 
for Gardner cars. 


Take Over Dealership 
CAMBRIDGE, Ill., Feb. Chester 
Larson and Harry Johnson of this city 
have taken over the Chevrolet agency 
in Marseilles, Ill., and will conduct 
sales and parts service store. 


~ 
> 
ape™ 


Rushing D. B. Addition 


DETROIT, Feb. 5.—Dodge Brothers, 
Inc., are rushing work on a large new 


addition to their factory so it will be 
ready for use about March 15. The 
building will be 2,200 feet long and 225 
feet wide, giving a total floor space of 
560,000 square feet. At one side of the 
building a one-mile concrete test track 
is being built with curves banked to 
allow a speed of 45 miles an hour. 
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Prices and Weights of Current Passenger Car Models 














SHIP 
WT. PASS.; BODY STYLE. PRICE 
AUBURN 
“6-66” 
guentaen 2-4-p Roadster $1,095 
en &-p Touring 1,145 
3040 5-p Sport Sedan 1,195 
3080 5-p Sedan 1,295 
3040 5-p Wanderer Se’n 1,345 
“$-77"" 
ae 2-p Roadster $1,395 
smnenes 5-p Touring 1,445 
3350 6-p Brougham 1,495 
3390 5-p Sedan 1,695 
3390 5-p Wanderer Se’n 1,745 
“ggg” 
(129 in. W. B.) 
3180 4-p Sp. Roadster $1,995 
3200 5-p Touring 2,045 
slices 7-p Touring 2,295 
3380 5-p Sport Sedan 2,095 
3450 5-p Sedan 2,195 
3450 5-p Wanderer 2,245 
(146 in. W. B.) 
4200 7-p Sedan $2,595 
BUICK “115” 
2846 2-4-p Roadster $1,195 
2955 5-p Touring 1,225 
$020 2-4-p Coupe 1,195 
3150 d-p 2a. Sedan 1,195 
3110 4-p Coupe 1,275 
3230 5-p 4a. Sedan 1,295 
iin &-p Town Bro’m 1,375 
**720"" 
(120 in. W. B.) 
3800 4-p Coupe $1,465 
3670 5-p 2d. Sedan 1,395 
3765 5-p 4d. Sedan 1,495 
**12R"" 
(128 in. W. B.) 
3570 4-p Sp. Roadster $1,495 
3635 5-p Sp. Touring 1,525 
3805 4-p Country Club 1,765 
meee 5-p Coupe ,850 
---- 8-65-p Conv’t Coupe 1,925 
3940 5-p Brough, Sedan 1,925 
4025 7-p Sedan 1,995 
CADILLAC 
“314” Standard Line 
(132 in. W. B.) 
4170 5-p Brougham $2,995 
4105 2-p Coupe 3,100 
4190 5-p Victoria 3,195 
4270 5-p Sedan 3,250 
4460 2-p Sport Coupe 3,500 
4590 5-p Sport Sedan 3,650 
(138 in. W. B.) 

4420 7-p Sedan $3,400 
4480 7-p Imperial 3,635 
Custom Built 
(132 in.) 

4220 2-p Roadster $3,350 
4300 2-p Conv’t Coupe 3,45 
(138 in. W. B.) 

4285 7-p Touring $3,450 
4275 5-p Phaeton ,45 
4705 5-p Sp. Phaeton 3,975 
4465 5-p Coupe 3,855 
4465 5-p Sedan 3,995 
4680 7-p Suburban 4,12 
4615 7-p Imperial 4,360 

CASE J. I. C. 

3290 6-p Touring $1,885 
3640 5-p Sedan ,590 
coves 
3950 7-p Touring $2,225 

CHANDLER Big Six 
3200 2-4-p Roadster $1,695 
$330 5-p Touring 1,545 
3345 7-p Touring 1,645 
8570 5-p 20th C’y Sedan 1,495 
8570 6-p Met. Sedan 1,695 
3485 4-p Coupe 1,675 
8570 5-p De Luxe Sedan 1,695 
3725 7-p Sedan 1,895 
Standard Six 
(108% in. W. B.) 
2476 5-p Touring 945 
2565 5-p De Luxe Tour. 1,006 
2470 2-4-p Sport R’dster 1,135 
2685 5-p Sedan 995 
2620 2-p Coupe 1,035 
2685 5-p De Luxe Sedan 1,095 
2620 2-p De Luxe Coupe 1,125 
8 Six 
(115 in. W. B.) 
2890 5-p Touring $1,145 
2940 5-p Sport Touring 1,295 
2995 2-p Coupe 1,195 
2995 2-p DeLuxe Coupe 1,285 
3230 5-p Sedan 1,295 
*“*Royal Str. 8” 
5-p Touring $2,050 
ediiieats 7-p Touring 2,195 
4-p Roadster 2,195 
netlietd 4-p Coupe 2,195 
nihadieniin 5-p Sedan 2,195 
aunheia 7-p Sedan 2,295 
40 





SHIP 
WT. PASS. BODY STYLE. PRICE 
CHEVROLET “vy” 
1785 2-p Roadster $ 625 
1865 5-p Touring 525 
2005 2-p Utility Coupe 625 
2110 5-p Coach 595 
2185 5-p Sedan 695 
— 2-4p Cabriolet 715 
2185 5-p Landau Sedan 745 
CHRYSLER 

“50” 
2145 5-p Touring $ 760 
2025 2-p Roadster 760 
2130 2-4-p Roadster 795 
2230 2-p Coupe 750 
2335 5-p Coach 780 
2410 5-p Sedan $30 
2350 6-p Landau Sedan 885 

**60"’ 
2570 5-p Touring $1,075 
2545 2-p Roadster 1,145 
2605 2-4-p Roadster 1,175 
2720 2-p Coupe 1,125 
setae 3-5-p Coupe 1,245 
2795 5-p Coach 1,145 
2835 5-p Sedan ,24 

“70” 
2845 2-4-p Roadster $1,495 
2930 5-p Phaeton 1,395 
2905 5-p Sp. Phaeton 1,495 
icaihees 4-p Coupe 1,595 
3000 2-4-p Royal Coupe 1,545 
3090 5-p Brougham 1,625 
3150 5-p Royal Sedan 31,695 
2935 2-4-p Cabriolet 1,745 
3160 5-p Crown Sedan 1,795 

** %* 

(185% in.*) 
3925 5- Phaeton $2,495 
3805 2-4-p Roadster ,59 
4220 5-p Coupe ,09 
aeaeatial 5-p Sedan 2,675 
4260 5-p Sedan 3,095 
(192% in.*) 

4090 4-p Coupe $2,895 
4065 2-p Cabriolet 3,495 
(198% in.*) 

— 5-p Sportif $3,995 
4450 7-p Sedan 3,295 
4260 7-p Sedan Lim. $3,595 
4265 5-p Town Car 6,495 


tCloth Upholstery. Leather at 
extra cost. 
*Overall length. 


CUNNINGHAM 

a 
4500 4-p Sp. Touring $6,150 
4600 7-p Touring 6,650 
4700 4-p Coupe 7,600 
5000 6-p Limousine 8,100 
DAGMAR **§-70"" 
3750 4-p Roadster $3,500 
3800 4-p Sp. Tourer 3,500 
3700 4-p Phaeton 3,600 
4200 4-p Petite Coupe 4,500 
4200 4-p Petite Sedan 4,500 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan ,700 
4800 7-p Sedan 4,750 

**6-60"’ 
3150 5-p Touring $1,785 
3100 2-p Roadster 985 
3200 4-p Sp. Touring 1,985 
3500 5-p Sedan 2,445 
DAVIS 

92-27" 
2915 5-p Legion, Tour. $1,395 
3000 5-p Sedan 1,59 
3055 6-p Imperial Sedan 1,795 

**94.27"" 
2350 6-p Roadster $1,245 
2500 6-p Touring 1,285 
2570 5-p Sedan 1,285 
2375 3-p Coupe ,285 
meen 5-p Imp. Sedan 1,385 
DIANA “St. 8” 
2995 6-p Roadster $1,795 
2995 5-p Palm Beh. Rds, 1,995 
oon 7-p Touring 1,995 
3170 5-p DeL. Bro’m 1,995 
3275 5-p De Luxe Sedan 2,195 
3160 5-p Cabriolet 2,095 
3640 7-p Sedan (136 in. 

Ww. B. 2,695 

3640 7-p Berline Sedan 2,895 
3640 6-p Town Car 6,000 
DODGE BROTHERS 
2448 2-p Roadster $ 795 
2541 2-p Spec’l Roadster 845 
2584 5-p Touring 795 
2669 5-p Spec. Touring 845 
2604 2-4-p Sport Roadster 945 
2653 5-p Sport Touring 880 
2658 2-p Coupe 845 
2672 2-p Spec. Coupe 895 
2816 5-p Sedan $95 
2893 5-p Spec. Sedan 945 
2912 5-p DeL. Sedan 1,075 





SHIP 
WT. PASS. BODY STYLE. PRICE 


$2,800 
2,800 
3,200 


3,400 
3,750 


$1,475 
1,29 


1,395 


1,790 


$1,645 
1,450 
1,645 
1,850 
1,925 


$2,125 


$ 360 
380 


495 
545 


$2,690 
2,635 
2,490 
2,540 


DU PONT 
soyy’” 
3700 4-p Roadster 
3850 5-p Touring 
3850 4-p Coupe 
4100 5-p Sedan 
an 5-p Conv’t, Sedan 
ELCAR 
“6.70” 
2580 4-p Lan. Rdster 
2670 5-p Brougham 
2750 5-p Sedan 
“8.89” 
3320 2-4-p Land. R’dster $1,870 
3410 5-p Brougham 
3490 5-p Sedan 
“8.90” 
3675 7-p Touring 
3620 2-4-p Land. R’dster 
siaihines 2-4-p Roadster 
3710 5-p Brougham 
3895 5-p Sedan 
4245 7-p Sedan 
ERSKINE 
46°" 
a 5-p Tourer 
said 2-p Coupe 
snscina 5-p Sedan 
2-4-p Cust. Coupe 
ESSEX 
“Super Six’”’ 
2260 4-p Speedster 
stun 2-p Speedster 
2450 5-p Coach 
2340 2-p Coupe 
2510 5-p Sedan 4d. 
FLINT 
67-18" 
2450 5-p Coach 
2580 6-p DeL. Coach 
**60”"’ 
2745 ~p Roadster 
2750 5-p Touring 
2885 4-p Sp. Roadster 
2890 4-p Coupe R’dster 
3030 5-p Sedan 4d. 
3010 -p Brougham 
*g0”"" 
(120 in. W. B.) 
3335 4-p Roadster 
3245 5-p Touring 
3395 4-p Sp. Touring 
3500 4-p Coupe 
3625 5-p Sedan 
(130 in. W. B.) 
3780 7-p Sedan 
FORD 
sore” 
1655 2-p Runabout 
1728 5-p Touring 
1860 2-p Coupe 
1972 5-p Tudor Sedan 
2004 5-p Fordor Sedan 
FRANKLIN 
ad BD laid 
2800 3-p Sport Road. 
2845 5-p Touring 
2965 3-p Coupe 
3150 3-5-p Coupe 
3230 5-p Sedan 
3165 4-p Victoria 
3230 5-7-p Sedan 
3230 5-p Oxford Sedan 
S080 4-p Sp. Sedan 
3275 7-p Limousine 
pelbiict eae Collap. Coupe 
eiteetis » otppialinns Tandem Sport 
GARDNER 
“6 B” 
3280 5-p Sedan 
3280 5-p Sedan DeLuxe 
“R090” 
2900 -p Roadster 
2900 4-p Roadster Del. 
3370 »-p Sedan 
3370 -p Sedan DeL. 
90" 
3450 4-p Roadster 
3475 4-p Landau Rdstr. 
3690 5-p Brougham 
3730 5-p Sedan 
3690 5-p Victoria 
HERTZ 
“EP-1" 
8587 5-p Touring 
720 5-p Sedan 
HUDSON ; 
“Std. Line” 
34406 5-p Coach 
intial 5-p Sedan 
na 





SHIP 
WT. PASS. BODY STYLE. 


PRICE 
**Custombuilt”’ 
3395 7-p Phaeton $1,500 
“adi. meee Roadster seoiieiti 
3560 4-p Brougham 1,675 
3685 7-p Sedan 1,850 
bined 5-p Sedan 1,750 
HUPMOBILE 
6A] 
2620 5-p Touring $1,325 
2660 2-4-p Roadster 1,385 
2800 5- Sedan 1,385 
2800 2-4-p Coupe 1,385 
2890 5-p Brougham 1,385 
‘*E-3" 
3300 5-p Touring $1,945 
3360 7-p Touring ,04 
3355 23-4-p Roadster 2,046 
3465 23-4-p Coupe ,345 
3515 5-p Brougham 2,245 
3545 5-p Sedan 2,345 
3525 5-p Victoria ,345 
3360 7-p Sedan 2,495 
3360 7-p Sedan Lim. 2,595 
JORDAN 
sone 
sadieeibiies 4-p Sport Salon $1,595 
— 2-p Tomboy 1,595 
Guieines 5-p Sedan 1,595 
“J & J-1L’’ 
2915 4-p Playboy Road. $1,545 
3200 5-p Sedan 1,945 
3200 4-p Victoria 1,945 
3200 2-4-pD Sport Coupe 1,695 
200 4-p Cus. Victoria 1,695 
3200 5-p Cus. Sedan 1,695 
Series ‘“‘AA” 
3470 6-p Cus. Sedan $2,495 
3470 4-p Cus. Victoria 2,49 
KISSEL 
**6-55"” 
(124 in. W. B.) 
3030 5-p Phaeton $1,685 
3160 4-p Speedster 1,895 
setniaeds 4-p Coupe R’dster 1,895 
3300 5-p Brougham 1,695 
initiates 5-p Spec. Bro’m 1,795 
3440 5-p Bro’m Sedan 1,895 
a 5-p Conv’t Bro’m 2,295 
(131 in. W. B.) 
3660 7-p Touring $1,78: 
3225 4-p Tourster 1,895 
iabenan 5-p Spec. Bro’m 
Sedan 2,095 
wdaiiiatia 7-p Sedan 2,295 
66 mee 
(125 in W. B.) 
nimuaeiiib 5-p Phaeton $1,885 
a 4-p Speedster 2,095 
4-p Coupe R’dster 2,095 
ueneiies 5-p Brougham 1,895 
seiiioaite 5-p Spec. Bro’m 1,995 
pietiees 5-p Bro’m Sedan 2,095 
sneabenes 5-p Conv’t Bro’m 2,495 
(132 in. W. B.) 
siaiidiitin 7-p Touring $1,985 
smaedeabe 4-p Tourster 2,095 
steedien 5-p Spec. Bro’m 
Sedan 2,295 
peitiaitaane 7-p Sedan 2,495 
*8-75" 
(131 in, W. B.) 
3220 5-p Phaeton $2,185 
3360 4-p Speedster 2,395 
aneeniai 4-p Coupe R’dster 2,395 
3565 5-p Brougham 2,195 
_ 5-p Spec. Bro’m 2,295 
3760 5-p Bro’m Sedan 2,395 
siniiaieen 5-p Conv’t Bro’m 2,795 
snennies 7-p Sedan 2,795 
(139 in. W. B.) 
3630 7-p Touring $2,285 
3335 4-p Tourster 2,395 
setaeainy 5-p Spec. Bro’m 
Sedan 2,595 
3910 5-p Bro’m Sed. 
De Luxe 2,985 
4080 7-p Sedan De Luxe 3,495 
4125 7-p Ber. Sed. DeL. 3,585 
LINCOLN “8” 
4760 2-p Sport R’dster $4,700 
4810 7-p Sport Touring 4,700 
4880 4-p Sport Phaeton 4,700 
4610 4-p Coupe 4,800 
4885 4-p Sedan 5,000 
4760 5-p Sedan §,100 
4890 7-p Sedan 5,300 
4945 7-p Limousine 6,600 
LOCOMOBILE 
**8.66"" 
3055 5-p Touring $1,785 
3035 4-p Roadster 1,895 
3335 5-p Sedan 1,895 
3330 5-p Brougham 1,895 
oeuiainie 5-p Brougham DeL. 2,550 


**2.80" 


Sedan $2,850 


Motor Age 








Prices and Weights of Current Passenger Car Models 
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SHIP SHIP SHIP SHIP 
wT. PASS. BODY STYLE. PRICE | wT. PASS. BODY STYLE. PRICE| WT. PASS. BODY STYLE. PRICE | WT. PASS. BODY STYLE. PRICB 
LOCOMOBILE Continued OAKLAND “gy “6-90” “G-8” 
———————— 5-p Phaeton $1,695 12 2-p Roadster $3,850 
4475 4-p Sportif $5,900 + $44 e tga $1,025)... 2-4-p Sport R’dster 1,695 | 4: i-p Touring 3,850 
4370 4-p Roadster ee ER Se I Ee ae 1,725 2-p Cabriolet Rdter 4,250 
4680 4-p Victoria Coupe 6,950 2745 e od. Sed 1095 a 4-p Sedan 1,895 | 4457 4-p Coupe 4,251 
4842 6-p Victoria Sedan 7,340 | o795 ia pe ny e 1195 3410 5-p Sedan 1,895 | 4565 o-p Sedan 4,350 
4615 7-p Cabriolet 7,500 O85 5. 4a aadee D 1195 3460 5-p Landaulet 1,995 45! i-p Sedan 4,450 
4930 7-p Suburban 7,500 2885 ea Landau Sedan 1295 “8.69” 4700 ‘ Dp Limousine 4 690 
4615 7-p Brougham 7,500 . (133% in. W. B.) 43850 2-p Sedan Lin 4,550 
**48”" OLDSMOBIL Eo _ 3850 2-4-p Roadster $2,995 STUDEBAKER “ 
5030 4-p Sportif $7,460 opie fo . 7-p Sedan 3,095 | * | ; 
5330 1-p Touring 7,460 2335 5-p Touring $ 875 4125 5- p Sedan 3,495 Standard Six 
6640 7-p Touring Lim. 9,500] 2499 5-p Sp. Touring 930 | 4200 7-p Sedan 3,595 | 2965 3-p Du. Roadster $1,160 
6600 6-p Victoria Sed. 10,050 | 2317 4-p DeL, Roadster 975 | 4275 5-p Ber. Limousine 3,795 | 3030 3-p Sport Roadster 1, oa 
6464 6-p Brougham 10,040 | 2450 2-p Coupe 925 (126 in. W. B.) 3095 6-p Du. Phaeton 1,1 
5868 7-p Enc. Dr. Lim. 10,050 2570 5-p Coach 950 5-p Coupe $2,795 3140 3-p Country Club 1295 
6624 7-p Cabriolet 10,300 | 2538 2-p DeLuxe Coupe 990 | 4050 §-p Sedan 9'995 3210 6-p Coach 1,230 
McFARLAN ones Sport Coupe 1,035 ; 3115 5-p Sedan 1,330 
Mck LA! ; " 2720 5-p DeLuxe Coach 1.050 | PIERCE-ARROW 3235 5-p Custom Sedan _ 1,385 
‘a : “TV 9625 5-p Sedan 1.025 “20” 3180 4-p Cus. Victoria 1,335 
4 -p Roadster $5,800 | 2780 5-p DeLuxe Sedan 1,125] 3285  2- n : 
4600 4-p Sp. Touring 5,600 | 2780 5-p Landau 11190 | 3300 4-p ‘amen +098 a Special Six 
-p oupe ,720 3440 a -4-p Sp. Roadster $31,630 
6200 4-p Tour. Sedan 6,720 | OVERLAND 3470 5.5 ee. yet 3495 5-p Du. Phaeton 1,480 
6200 7-p Tour. Sedan 6,810 **(4) Whippet” 3405 2-p Coupe 3100 | 3470 5-p Coach 1,480 
eeceeee. 6-p Sedan 6,720 | 1985 5-p Touring $ 625 | 3525 6-p Coach 4d. 3,250 | 3620 S-p Brougham 1,830 
— 7-p Sedan 6,810 | ....... 2-4-p Roadster 695 | 3620 7-p Coach 3,350 , ' 
censeees 7-p Spec. Sedan 6,810 | 2130 2-p Coupe 625 | 3420 4-p Coupe 3,695 Big Six 
eaten 2 mae. Soten pate 2075 5-p Coach 625 sot s-P sedan 3,895 (120 in. W. B.) 
soa coves - : ; ..---. S&-p Sedan 725 -p edan 3,995 . 
5200 7-p Town Car 9,000 | 5-p Landau 756 | 3665 7-p Ene. Dr. Lim. 4.045| $496 204° Gyre Mondater 1/680 
“Straight 8” “(6) Whippet” 367 7-p Lim. Coach 3,450 | 3580 5-p Sport Phaeton 1,610 
3400 =3=6- Touring 2,650]... 5-p Touring $ 765 “36” 8510 5-p Club Coupe 1,480 
3450 7-p Touring \‘. , == 2-4-p Roadster o- | 4445 2-p Runabout $5,876 | 3795 4-p Cus. Victoria 1,735 
$400 4 Roadster 3.050]... 2-p Coupe 795 | 4480 4-p ‘Touring 5.875 | 2835 6&-p Custom-Bro’m 1,786 
3650 5&-p Sedan 3,180 | 2405 5-p Coach 7g, | 4585 7-p Touring 5,875 . 
$650 5-p Sub. Sedan 3,380 | 2440 5-p Sedan gr | 4760 3-p Coupe 6,375 (127 in. W. B.) 
3700 T-p Sedan 3,280] 2490 5-p Landau go, | 4800 4-p Sedan 6,375 | 3720 7-p Du. Phaeton $1,810 
3700 7-p Sub. Sedan 3,480 =~ 4760 7-p Sedan 5,875 | 3910 5-p Brougham 4d. 2,130 
3650 4-p Coupe 3,180 | PACKARD “6” 4770 4-p Coupe Sedan 6,375 | 4050 7-p The President 2,246 
$650 6-p Coach Brough. 3,180 4840 7-p Enclosed Lim, 5,875 
3750 6-p Town Car 4.600 | 3545 4-p Roadster $2,685 | 4840 7-p French Lim. 7,600 | STUTZ 
MARMON 3590 6-p Phaeton 2,685 | 4840 7-p Enc. Dr. Land. 6,000 “AA” 
. ™ says o 3925 4-p Coupe 2,685 | 4760 7-p Sedan Landau 6,000 (131 in. W. B.) 
ttle Marmon 3925 6-p Sedan 2,585 | 4880 4-p Lim. Encl. 6,375 | 4058 3-4-p Speedster $3,150 
— 2-p Speedster $1,895 (133 in. W. B.) 4800 4-p Sedan Landau 6,600] 4175 4-p Speedster 3,160 
wenn 4-p Speedster 1,965] 3799 7-p ‘Tourin $2.795 | $889 4-p Encl. Landau 6,600) 4334 6-p Brougham 3,195 
esneee 2-p Conv't Coupe 1,998 | 4070 7-p Sedan " a'7ge | #740 47-p French Landau 8,000} 4340 6-p Sedan 3,195 
reeeeeee “Pp oupe . 4015 6- Club Se 2°79 ' 4176 4-p Vic. Coupe 3,175 
a 5-p Sedan 24. L716 ft. foe te |OUR ee ee 4182 2-4-p Coupe 3,166 
ideale 5-p Sedan 4d. 1,895 pce ; 2270 2-p Coupe Fe te 5-p Landau Sed. 3,345 
4-p Brougham 1,895 —* 2335 6-p 2d. Sedan 825 
Custom Sedan 3,59) (238, in. W. B.) 2455 6-p Landau Sedan 895 (145 in. W. B.) 
Cus. Tow “yn ett cies > ae ea $3,850 2420 2-p DeLuxe Coupe 895 | ........ 5-p Tour. Bre’m $3,685 
125 e on 3,760 | 2565 5-p DeL. Lan. Sed. 975 | 4656 7-p Sedan 3,685 
“B-75" pot > 4,750] Dio 4731 7-p Sedan Lim. 3,735 
4251 2-p Speedster $3,485 > 4.750 ' “A” . i" 
4256 4-p Speedster 3,485 (143 in. W. B.) ) Roadster $1,685 AA De Luxe 
4017 6-p Phaeton 3.4851 4250 7-p Touring $3.950 | -- Brougham 1,595 (131 in. W. B.) 
ovnime 7-p Tour. Speedster 3,565 | 4550 5-p Club Sedan 4,890 .-p Coup Rseee © stiem 2-p DeL. Speedst’r $3,250 
ania 2-p Coupe R’dster 3,565 1 4660 7-p Sedan 5 000 l-p Coupe 1.625 ff ..... ; 4-p DeL. Speedst’r 3,260 
4452 5-p Town Coupe 3,195 | 4700 7-p Sedan Lim. 5.100 700 Sedan FF 7 2-p Coupe 3,265 
4373 23-p Coupe 3,485 : Victoria 2 4-p Vict. Coupe 3,275 
4346 4-p Victoria 3,485 | PAIGE Wee (CR cteetieataiaiamii => | fh apie 5-p Brougham 3,320 
4525 5-p Brougham 3,565), | 6-p Touring $1.150 eee = : naan 5-D Sedan 3,320 
yor 5-p Sedan 3,565 | 9660 6-p Brougham 1'095 i oe . 5-p Landau Sed. 3,470 
620 7-p Sedan 3,640) Coupe 1,095 | 3125 5-p i $1,595 
igi «7-5 Guetom Sedan 4078 | 2760 5-p Sedan 1,195 | 3055 ...... Bro’m Vict 1,646 (145 in. W. B.) 
aw =p Custom Lim. 4.175)" 7" Caneseue ‘oes brn Lom ~ | a ae 
MOON 6-75" 3240 5-p Sedan $1,795 | i: Sed. Lim 3.910 
: ‘ “6-60” (125 in. W. B.) 3170 winala Bro’m Vict. 1,845 : . , 
8420 7-p Touring 1,655 “8.90” “AA Custom” 
2295 3-8-p Roadster $ 995| 3540 4-b Cab Roadster °1'995 | «- a nasi 
-6-p DeL. Roadster 1,095| 3550 6-p Sedan 1695 | 2760 Sedan $2,595 | -------- 2-p Coupe 
2340 65-p Phaeton 99513550 4-p Coupe 1995 | 3660 Brom. Vict. 2,595 | -------- 4-p Vict. Coupe 
2420 6-p Coach 104513765 7-p Sedan 1995 | 3800 Sedan 2,695 | -------- 5-p Sedan 
ssee wnlina Std. Brough. 1,146 3805  7%-p Limousine 9°145 | <= Berline 2,795 | --e---- 2-4-p Cab. Coupe 
7 cannes ab. Roadster 1,195 
2520 ..... Royal Bro’m 1,195 “6-65” ROAMER “8-78” VELIE 
2605... 4d. Sedan 1,245 (115 in. W. B.) uu...  4-p Coupe ss “Spec. 60” 
2605 6-p Royal Sedan 1,295] ...... 4-p Roadster $1,495 | ou... 6-p Brougham _......... 3025 6-p Club Phaeton $1, 4650 
Series “A’”’ tt 2 pe oe ’se8 —- 5-p — — sti‘ i 2908 4-p Coupe 1,58 85 
2600 5-p Roadster $1,295 398) “P ~~ au ro’m . “8_g8R” 3176 o- p Se dan : 1,585 
2560 > oawinn 1195 8 5-p S — 1,495 $310 2-p ie iehes $1,895 3340 5-p Royal Sedan 1686 
2720 5-p Cab. Roadster 1,595 “8-85” 3410 2-p Coupe 1,985 “Std. 50’ 
2710 5-p DeL, Bro’m 1,395 } ........ 7-p Touring $2,295 | 3580 5-p Sedan 1,985 112 in. W. B 
2860 6-p DeL. Sedan 4d. 1,545 5-p Sedan 2,355 . a 
ome Ul 1-p Sedan 2’ 655 ROLLS-ROYCE 2850 3-p Coupe $1,045 
“Light Six” 0 Je 4-p Cabriolet 2.655 Manufacturers do not quote list | 2990 5-p Sedan 1,045 
womuitil 4- upe 2.655 | prices. 
2275 6-p Touring $ 865 | a 2798 | WILLS SAINTE CLAIRE 
2310 3-p Coupe 925 | STAR “4 “T_¢” (127 in. W. B.) 
o 'y q 
sare 2 — 2 PEERLESS “660° 1850 2-p Conv’t R’dster $ 550 3675 5-p Traveler $2,700 
5-> De Luxe Sedan 1,085 ; 1906 6-p Touring 550] 3580 4-p Roadster 2,700 
— Pp = atts 5-p Sedan $1,345 1965 2-p Coupe 660 2750 4-p Cab. Coupe 3,350 
“Special Six” “6-72” 2120 5-p Coach 675 | 3900 6-p Std. Sedan 3,150 
2900 2- Roadster $1,115 (126% in. W. B.) 2190 5-p Sedan 4d. 765 | 3970 7-p Sedan 8,250 
2980 6-p Touring 1,135 | e605 5-p Coupe $2.295 “6G” 4080  7-p Limousine 3,360 
-p oadster 1,225 . Sede 2. ~ , 9 : 
3030 ap Business Coupe 1.165| °°" °P_, Sedan wei fe fe a * Ue) eee 
$150 6-p Sedan 2d. 1,215 (133% in. W. B.) 2100  2-p Coupe 795 “66-A 
3170 6-p Sedan 1,315 | $475 2-4-p Sp. Roadster $2,195 | 9945 5-p Coach g45 |... 2-p Roadster $1,950 
— 5-p Caval. Sed. 1,695 3400 eccces Phaeton 1,995 9255 5-p Sedan 925 ae 5-p Touring 1,850 
“Advanced Six” $4 7-p — ' yet 2365 5-p Landau Sedan 1 2-4-p Cab. Coupe 2,295 
(121 in. W. B.) I oe TP a 2,695 | 2150 2-4-p Sp. Coupe 975.| ---.....  4-p Foursome Sed. 2,295 
36756 5-p DeLuxe Sedan 2,795 5-p Sedan 2.295 
3390 4-p Roadster $1,475 | 3650 7-p DeLuxe Sedan 2,995 | STEARNS-KNIGHT 7-p Sedan 2,495 
3400 5-p Touring 1,340 “6 R0”’ “EF 6-85” , : Town Car 2 arn 
3650 6-p Sedan 2d. 1,425 ~ 2 sa — 
8650 6-p Sedan 1,525 | 2950 - Phaeton $1,395 | 4185 2-p Roadster $3,250 “70-4” 
127 in. W. B 3025 2-4-p Roadster 1,495 | 4285  4-p Touring 3,250 Cpe: 
( - a en 2-4-p Coupe Roadster 1,565 | 4640 2-p Cab-Roadster 3,550 . 5-p Touring $1,295 
3480 7-p Touring $1,490 | 3120 2-4-p Coupe 1,565 4407 4-p Coupe 3,350 | ...... 2-4-p Roadster 1,350 
3640 4-p Victoria 1,790 | 3100 ‘5- Sedan 2d. 1,395 | 4515 5-p Std. Sedan RRO Bh cecum 2-p Coupe 1,295 
3750 5-p Coupe 1,990 | 3290 - Std. Sedan 1,595 | 4640 7-p Sedan 3,550 | 2853 5-p Sedan 1,395 
a 5-p Amb. Sed. 2,090 | ........ .... Sport Sedan 1.795 | 4650 5-p Std.Sedan Lim. 3,550} ........ 2-4-p Cabriolet 1,395 
3830 7-p Sedan 2,090 ' 3140 §- DeLuxe Sedan 1,795 4800 7-p Sedan Lim. 3,750 © 3050 5-p Sedan 1,495 
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MOTOR AGE 


One of the largest producers 
of motor cars will soon an- 
nounce the adoption of the 
new Lockheed Internal Hy- 
draulic Four-Wheel Brakes 


Other leading manufacturers, both 











in America and in Europe, will make 


similar announcements during 1927. 


THE HYDRAULIC BRAKE COMPANY 
DETROIT « MICHIGAN .«. U.S.A, 


LOCKHEED HYDRAULIC 
Four BRAKES Wheel 


* Those who have tried the new Lockheed Jnternal 
Hydraulic Brake (now standard equipment on the 
Reo Flying Cloud) speak of it as a revelation in 
ease and efficiency of internal brake application. 
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At the show, people were ask- 
ing about the All-Steel Body. 
Asking if this car had it—if that 
car had it. The satety of All- 
Steel construction 1s registering 
with the public—that’s an evi- 
dent fact. And still more cars 


will have the All-Steel Body in 


1927—that’s a sate prediction! 























EDWARD eR | DD MFG. CO. 


Philadelphia and Detroit 


“O 
. & 


Originators of the All-Steel Full-Vision Automobile Body 
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T LEAST three million men go home from 
A their work in General Motors cars. Their 
most precious asset is their time, and the car 
conserves it. For those who love the country 


it makes possible a country home. 


To the homes of 170,000 employes General 
Motors has a very personal relationship; it sends 
into them more than $256,000,000 a year in 
salaries and wages. 


And this is only part of the story. For 
General Motors purchases supplies from more 
than 6,000 sources in all parts of the country; 
it is an important buyer of cotton, of lumber, 
of steel and of other raw materials; it is one 


ot the largest customers of the railroads. 


Thus the prosperity of any one industry 
helps all. And the prosperity of the automo- 
tive industry means good things, directly. or 


indirectly, for almost every American home. 


| MOTORS 














HNUCTS OF GENERA] 
“A car for every purse and purpose” 
CHEVROLET ~« PONTIAC 
OLDSMOBILE+OAKLAND 
BUICK .« CADILLAC 
GMC TRUCKS 
YELLOW CABS, BUSES 
and TRUCKS 
FRIGIDAIRE 
Electric Refrigerators 
DELCO-LIGHT 
Electric Plants 
Fisher Bodies « Delco and Remy 
Electrical Equipment * Harrison 
Radiators « Jacox Steering Gears 
AC Spark Plugs — AC Speed- 
ometers— AC Oil Filters « New 
Departure Ball Bearings + Jaxon 
Rims * Brown-Lipe-Chapin 
Differentials and Bevel Drive 
Gears * Hyatt Roller Bearings 
Inland Steering Wheels 
Klaxon Horns 


. 4 8 
General Motors passenger Cars, 
Frigidaire electric refrigerators 
and Delco-Light electric plants 
may be purchased on the GMAC 
Payment Plan, 
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The Biggest Merchandising Campaign 
ever put behind a tube patch 
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LAS-STIK PATCH MFG. CO., Hamilton. Ohio 
LAS -S TK 





The 


Combination 





HE basis of this 1927 Las-Stik campaign is a 75 cent value for 50 cents—a free Las-Stik 
Balloon Tire Casing Plaster with each sale of Las-Stik Tube Patch. 


Advertising in 26 national magazines and farm papers, with a combined circulation of more 
than 7,000,000 an issue, will feature the offer. It will bring buyers to your store. 


The result—an increased sale of Las-Stik Tube Patch because of the liberality of the offer, 
and the development of an entirely new market for Las-Stik Plasters that matches both in 
profit and possibility, the market for Las-Stik Patch. 


The Campaign to dealers starts February 15th. Get in on it—the biggest campaign ever 
marshalled around tire repairs! Ask your jobber’s salesman for details. 


LAS-STIK PATCH MFG. COMPANY -:- HAMILTON, OHIO 
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In selling AC Products, the dealer establishes a contact 
which ties his business to a most powerful organization 
and makes a lasting connection, insuring enormous business 
possibilities now and in the future. 


AC equipment, positive and increasing from year to year, 
is building a tremendous replacement business which will 
carry on and grow as long as the industry lasts. 


No competitive lines can offer the volume and consequent 
profit that AC does and none of them can show such a 
guaranty for the future. 


Practically every make of car now uses one or more, or all 
AC Products as factory equipment—among these makers 
being such firms as Buick, Cadillac, Chandler, Chevrolet, 
Chrysler, Flint-Star, Hudson-Essex, Nash, Oakland-Pon- 
tiac, Oldsmobile, Paige-Jewett and Willys-Overland. 
There is no question about the quality of AC Spark Plugs 
and other AC Products. 

There is no question as to the sales possibilities. 
Practically every motorist wants AC Products, because 
through their extensive use as original equipment, owners 
know AC quality and are satisfied users. 

That’s why it is good policy for dealers to establish their 
business on a line that gives them not only a profit, but 
a guaranty for the future. 


AC Spark Plug Company, FLINT, -AUchigan 
AC-SPHINX AC-TITAN 
Birmingham Levallois- Perret 


ENGLAND FRANCE 


/ 


W a Wea \ —— 
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SPARK PLUGS SPEEDOMETERS AIR CLEANERS OIL FILTERS 
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> Over 200 of the world’s most successful manufacturers use one or more, or all of these AC Products 
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Copyright 1927, Indiena Lamp Cerperation, Cennersville, Ind. 
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(‘nusual range and spread 
Klimination of dangerous 
Sacrificing long range. 
Legal in all states. 

Two hundred degree 


glare without 


1 

2 

3 

4 (200°) spread of illu- 
mination with maximum light straight ahead 
of car. 

§ The legibility of road and mileage signs 
while passing at average speed. 

@ Unusual fog penetrating qualities. 

7 The reduction of eye strain by elimination 
of “‘‘hot spots’’ and strong contrasts near 
the car. 

8 Reduction of light brilliancy to approaching 
cars without sacrificing road illumination. 

@ Floodlight effect throws car in silhouette to 
cars following. 


2@ Illumination of curbing, culverts, ditches, 
telegraph poles, trees, etc., at 100° angle 


on both sides of driver’s seat. 
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OUTSTANDING 
FEATURES 


a2 Clear Visibility of entire road 
curves without glare. 

22 No delicate focal adjustment 

13 Permanent range adjustment only 
Permanent adjustment not alfected by or- 
dinary driving conditions as in the case of 
flimsy focal adjustment headlamps. 

Z§ Standard bulbs obtainable in all localities. 


on hairpin 


Note: G.E. 21 ec. p. Mazda bulbs No 
1129, as used in all tests and for all 
approvals, are recommended for replace- 
ment. 


26 Accessibility to any part without the use 
of tools. 


39 Manufactured with 
degree of accuracy. 
28 Their unusually attractive appearance dis- 
tinguishes them from ordinary headlamps 
A complete range of prices—plain and 


precision to the finest 


de luxe models. 





‘pin 


or- 


» of 


ties. 
No 

all 

ace- 


use 
inest 
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This unretouched photograph shows how completely the ILCO-RYAN-LITE floodlights the road. 





New, different, highly efficient, possessing nine- 
teen outstanding features, the ILCO-RYAN- 
LITE can besold to practically every car owner 
by bringing it to their attention and arranging 
an intelligent demonstration. 


The ILCO-RYAN-LITE throws a widespread il- 
lumination over entire road to a distance of 300 
feet ahead of the car. It penetrates fog and snow. 
It illuminates road signs opposite the driver’s 
seat. Jt has no dangerous glare! ILCO- 





Through an exclusive arrangement with Walter 


D’Arcy Ryan, Director of the Illuminating En- O60. U6 mavenT ovrice 


gineering Laboratories of the General Electric Co., 
at Schenectady, N. Y., and the originator of the 
ILCO-RYAN-LITE, the Indiana Lamp Cor pora- 
tion, Connersville, Indiana, has the exclusive 
right to manufacture and sell the ILCO-RYAN- 
LITE in the United States and territories thereof. 








EALERS who will get squarely behind the ILCO-RYAN-LITE have the 
greatest profit opportunity ahead of them that exists in the industry today! 


RYAN-LITES need not be dimmed. They appear 
dim to oncoming drivers. Legal in all states. 


Familiarize yourself with the features of this 
remarkable headlight. Put a pair on your car. 
Demonstrate the ILCO-RYAN-LITE at every 
opportunity. This is the one sure way to “cash 
in’ on the intensive sales and advertising which 
is being put behind this product. 


Your wholesaler will give you the facts. 





Exclusive Manufacturing and Sales Rights for the U. S. Owned by 


INDIANA LAMP #8 CORPORATION 
Connersville ~~... Indiana 
Distributed to the Wholesale Trade by 
THE STOVER SIGNAL ENGINEERING CO. 


Racine, Wisconsin 
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Is Something for Nothing 
Always “Worth Just That” ? 


T occasionally happens 
that the manufacturer of 

a product that 1s good, elects 
to introduce it by the distri- 
bution of free samples—or by 
the method of a free trial with 
returning privileges in- 


cluded. 


This does not mean that the 
manufacturer is giving his 
product away, nor should the 
free feature belittle it in the 
minds of the trade. 


The cost of free samples and 
free trials is legitimately 
charged to marketing ex- 
pense — and should reflect 
the manufacturer's confi- 
dence in his product to sat- 
isty, and make good. 
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5 South Wabash Avenue 


Chicago, III. 
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SK any dealer who displays 
this Gilmer Fan Belt Cab- 
inet.— He'll tell you that never 
before had he been able to serv- 
ice as many makes of cars with 
SO Small an investment. No dan- 
ger of over-stocking, no go . 
going “stale” on your shelves, 
no time lost. 


Gilmer Fan Belts are sure-fire 
business builders. Their 
moulded rubber and cord 
construction—plus the Gilmer 
Cabinet — will help you sell 
more fan belts than you ever 
did before. Get the facts from 
your jobber. 


Our 1927 Alphabetical Chart is now 
ready. Send for your free copy. 


H. GILMER CO, 


Tacony, Philadelphia, Pa. 


| Makers of the World’s 
Best Known Fan Belts 
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MORE PROFIT PER SALE 


The Star Car Dealer can open- 
ly invite any prospective pur- 
chaser of a low priced car to 
compare the Star with any car 
in the low priced field—for 
power, for speed, for endur- 
ance, for mechanical excel- 
lence, for beauty of line, for 
elegance in trim, for color har- 
mony, for coachwork, includ- 
ing upholstery and hardware . 

























AGAIN IMPROVED 


Low-cost Transportation 





Improved Four and Six 


DURANT MOTORS, INC., 250 WEST 57th STREET, NEW YORK CITY 


General Sales Department, Elizabeth, New Jersey 


PLANTS: ELIZABETH, N. J. LANSING, MICH. OAKLAND, CAL. TORONTO, ONT. 
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10% Lighter .. . 15% Stronger 
Completely Vibrationless 


The “Big 3” 


Lines of Defense 


a J es ‘te A oon — Bad 


Caught Up With 
Automotive Progress 
The Show Proved It 











aes 


Passed by the Underwriters’ Laboratories 


Sanots Nifie fe xan . 


th f 
Not mere bars of steel. Not projecting bars that is 
merely delay a smash. Not just an accessory. R 





But a carefully engineered achievement, tested, tried 
and proven. AlR—the greatest shock absorber 
known to science introducedin a Bumper. RUBBER 
CUSHIONS—resilient, giving, reacting to every jar. 
And these in addition to TRIPLE TESTED SPRING 
STEEL—at no greater cost than for one single line 
of Defense. 


Manufacturers, Engineers, Body Designers and 
Safety Experts recognized these claims. 


Distributors and Dealers, recognizing supreme 
quality, beauty and immediate sales appeal, from 
which they could profit and win good will—accepted 
them instantly. 








The Consumer immediately recognized adequate 
protection for the investment in his car—at no 
greater price. 


All endorsed Sheldon Air-Cushion Bumpers—the 


equipment sensation of 1927. 


Sheldon Axle and Spring Co. 


Main Office and Factory, Wilkes-Barre, Pa. 


General Sales Office 
GENERAL MOTORS BUILDING, Detroit, Mich. 
NEW YORK, 250 West 54th Street 
CHICAGO, McCormick Building 
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your business 


Your Business ‘‘Main Street”’ has no geographical location 
yet it exists—a definite tangible road. It was built according 
to a definite plan obtained by a careful survey of the insis- 
tent business demand which instigated its construction. 


Your Business ‘“‘Main Street’? is your business paper, 
reaching as it does the far-flung branches of the business it 
represents, bringing to you the latest news the trend of 
contemporary thought and practice of the phase of business 
which it serves. 


The fact that these Business ‘‘Main Streets’’ are supported 
by readers like you, who willingly pay the taxes required 
to maintain these highways for gathering and broadcasting 
knowledge pertinent to your business, is evidence of the 
necessary function they serve. 


Let them serve you to their fullest extent. Become an 
habitual reader of your A.B.P. paper. 


THE ASSOCIATED BUSINESS PAPERS, Inc. 
Executive Offices: 220 West 42nd St., New York, N. Y. 


















AIN STREET 








An association of none but qualified publications reaching 
the principal fields of trade and industry. 




















- Moror AcE is a member of The A. B. P. 
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ELCAR MOTOR COMPANY 
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‘Kecord-smashing January sales 
triple the value of the 
ELCAR Franchise 
































LCAR has started its greatest year with its 

greatest month! Sales for January were 315% 
more than for January of 1926. The ELcar fran- 
chise has tripled in value since the revelation 
of the Shock-less Chassis at the New York Show. 
It will grow in value with the year... In the face 
of these facts you cannot afford to delay securing 
full details of the ELCAR franchise in your local- 
ity, it you can handle it and it is yet available. 


ELCAR 


Builders of Fine Vehicles Since 1873, + ELKHART, INDIANA 
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cna for literature 


Manutacturers of au- 
tomotive products 
cannot always tell 
their complete story in 
display advertising. 


Frequently, for your 
convenience, they 
have prepared at con- 
siderable expense, il- 
lustrated literature de- 
scriptive of their line, 
which contains infor- 
mation of great value 
to you. 


“Send for literature’ at 
the end of an adver- 
tisement may be an 1n- 
vitation to investigate 
a line which will make 
a great deal of money 
for you. 


More than one big 
business enterprise 
has started that way. 


Send for literature. It 
pays. 
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Built for Hard, Steady Work 


You can't use an electric drill that’s going to 
lay down on the job just when you need it 
the most. You need a drill that can be 
worked day in and day out and still be capa- 
ble of turning out high grade work. A THOR 
is ever-reliable—you can place your confi- 
dence in one and the work it does and your 
confidence will never be misplaced. Depend- 
ability is the one thing we stress and it is 


that helps bring down your time per opera- 
tion. Drilling down broken stud bolts; polish- 
ing valve stems; drilling holes in windshields 
for spotlights; drilling holes in instrument 
and dash boards and frames; driving screws 
and nuts and a host of other things. You'll 
find plenty of use for a THOR once you have 
it in your shop. Shocks are impossible be- 
cause a 3 wire safety cable is standard equip- 


all-important to you. ment. Let us send you a catalog and com- 
There are many uses a THOR can be put plete information. 


WE ALSO MANUFACTURE THE WORLD'S 
FAMOUS THOR PNEUMATIC TOOLS 


INDEPENDENT PNEUMATIC |OOL 


PNEUMATIC 600 W. Jackson Blvd. ELECTRIC 
TOOLS TOOLS 


FACTORY AURORA, ILL. | 
Eastern Office 1463 Broadway, New York 





































\ ~§ 
; "Zi 
2 j N 
4 - 
ww 


a 
» £G 
ij 























ft } 


MOTOR 


































WALL CLAMP ¥ 
FOR ALL 

SIZES of CUPS 

=> 4 






<==) __. : 
TYPE M-No. 10 ra 


“a 


Complete as shown 


$6.00 
No. M-11 


Puc! and Rubber for 
300 Reprirs 








* % 4 . 2 
8-INCH RUBBER ROUGHENER 
STITCHER 


Two 1°¢x2*-In. Cups—3 s-In. RoundCup 


re 


2% x4%-INCH CUP 


2% x 7-INCH CUP 











Vulcanized Tube Repairs 
for a Penny a Patch 


Designed especially for garages, repair shops 
and fleet owners, the new Shaler Hel-Dust Vul- 
canizer now makes vulcanizing even cheaper 
than sticking on patches. It’s quicker and easier, 
too. And “‘a penny a patch’ leaves plenty of 
proht. 


It uses the same patented principle as the 
5-Minute Vulcanizer, but the heavy metal cups 
are used repeatedly instead of being thrown 
away after each job. It makes a ten minute cure 
the same as on an expensive, complicated tube 
plate. No time lost waiting for vulcanizer to 
heat. So simple anyone can do it. 


Complete outfit, as illustrated, costs only 
$6.00, with a liberal discount to garages and 
repair shops. Standard package of Hel-Dust 
Fuel, containing enough fuel and rubber for 300 
repairs, lists at $3.75, less discount. 


Order from any jobber, and send for catalog of 
our complete line of tire repair equipment. 


THE SHALER CO., 206 4th St., Waupun, Wis. 
W orld’s Headquarters for Tire Repair Equipment 


—_.. 











AGE 








Save the Time 


Saved in Painting 
Don’t Waste it in Sanding 


The balanced construction, sensitive control, 
perfect atomization, air cleaner and regu- 
lator, and the easy cleaning feature of Handi- 
grip Spray 
- Painting Equip- 
~~ ment combine 
to give a 
smooth, even 
application. 
With the Handigrip you 
avoid the runs, sags, 
blushes and orange peel 


which waste time in 
sanding out. 









This insures to you the 
advantage sought in 
using the new auto 
lacquers. 


Try the Handigrip in Your Own Shop 


We are pleased to afford you a demonstration of the Handi- 
grip in your own work. The Plummer-Huff Refund Check 
guarantees satisfactory results or money back. You take 
no risk. Terms if desired. Write today. 


Plummer-Huff Company 
Napoleon, Ohio 
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The Natural Beauty of 


YAVAPAI 
GENUINE ONYX GEAR SHIFT BALLS 


Sells Them 


And it is an inherent beauty that can be approximated in 
no artificial way. our customers can tell the difference 


on sight—and they buy the GENUINE. 
Ask your jobber, or get in touch 
with us, giving his name. 
- . a 
Yavapai Onyx Mining Corp. 


Dyersville, dutomotive Division lowa 
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Assortment 2-A 














Stock These Replacement 


Springs for Rush Jobs! 











One Spring May Save You 
the Price of the Whole Box 

















ASSORTMENT NO. 1. 


Contains over 100 extension 
and compression springs [o1 
many emergencies. Price, 
$1.50. 


ASSORTMENT NO. 2. 


Contains about 250 finished 
extension and compression 
springs ranging from 1” to 
10” in length and %” dia. 
At 25c ea., your profit is 
$59.50. Price (in wood box) 
$3.50. 


ASSORTMENT NO. 2-A 


All extension springs. Con- 
tains the springs you use 
most. Price (in wood box) 
$5.00. 


Holding up an entire repair 
job because you havent 
one little spring r hunt- 
ing all over the place for a 
spring to tighten up a skid 
chain or silence a rattle— 
never makes a good im- 
pression on waiting cus- 
tomers—and isnt good 
business :— 





Particularly when you can 
have a complete’ Peck 


Spring Assortment right on 
the shelf. 


Each of the three Peck as- 
sortments has been care- 
fully selected for garage re- 
pair work and _ contains 
both steel and brass springs 
in all the most used sizes 
with every spring of special 
strength and durability. 


Tear this out as a reminder 
to order a tryout box of 
Peck Assorted Springs. See 
how handy they are. Just 
one spring can save you the 
price of the whole box! 


If your jobber cawt supply, write us 
direct mentioning his name. The Peck 
Spring Co., Plainville, Conn. 


PECK: 


Special 


SPRING ASSORTMENTS 
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sR LLSTEEL desks are an inspi- 
pees ration—give zest to the day’s 
Bae work and prestige to their owners. 
| Pees And now they cost no more than 
ee wooden desks. Richly finished in 
| see olive-greenor mahogany withbronze 
| ESSE trimmings and durable, green battle- 
eins ship linoleum top, they are the last 
: word in beauty and convenience. 
Serene Measured on the basis of cost per year, con- 
sits venience, or prestige building appearance — 


*“*eee 
. eee 
** ~’ 


the entire Allsteel line is a sound investment. 
Write for the new GF Allsteel Desk Catalog 


THE GENERAL FIREPROOFING CO. 
Youngstown, Ohio 
Deulers Everywhere -~ Canadian Plant: Toronto. Ontario 
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Attach this coupon to your firm nn 


The General Fireproefing Co., Youngstown, Ohio MA : 
= Please send me without obligation a copy of The GF Ailsteel Desk Catalog. : 


= Name 

firm 
Street No. 
City State 
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-Greploct 


—A new and entirely 


different kind of 


BRAKE LINING 


It has taken years to perfect 
it, but it has passed every 
conceivable test and is now 
on the market. 


still 
dealer 


territories 
\Worite for 
proposition. 


Some. sales 


Ope?n. 


United States Asbestos Co. 


General O fiices and Mills: 
Manheim, Pa. 
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1PM, LAN pray Mist 
Car Washer 
Cleans car thoroughly—quickly 
—~inside and out, including 
motor, transmission, etc. Uses 
straight air on interior and for 
drying; spray mist—NOT HIGH 
WATER PRESSURE — on ex- 
terior; kerosene spray for grease 
encrusted parts. Absolutely 
guaranteed not to injure any 
car finish. Furnishes air for 
shop tools, tire service, strip- 
ping off old paint and applying 
new. 
Complete details, prices, etc., 
gladly supplied on request. 


LIPMAN PUMP WORKS 
2306 Eleventh St., Rockford, IIL. 

















SIMPLEX 
Piston Rings 


Simplex Piston Rings supersede all other methods 
of rebuilding cylinders and pistons. 


GUARANTEED 10,000 MILES 
against Oil Pumping, Piston Slap and 
Compression Loss 


Send for details of this short cut scientific method of recondition- 


ing ALL cylinders, no matter how worn, tapered, out of round 
or heat distorted. 


THE SIMPLEX PISTON RING COMPANY 


of America, Incorporated 
1971 East 66th Street, Cleveland, Ohio 





You Have Waited Years 
for This Tool—Here it is ! 


(Of 





A BRAND NEW AID FOR MORE BUSINESS 


Dreadnaughts have always been known as a 
“profit line’. The Ask-'em-to-Buy Cabinet 
backed by national advertising has made them 
easy to sell. Now a new tool has been added 
to this famous line—the Dreadnaught Tire 
Chain Repair Tool which actually attracts cus- 
tomers to your store—you can replace worn 
cross chains and quickly make tire chains 
ready for use again with the Dreadnaught Tire 
Chain Repair Tool. Send for information. 


THE COLUMBUS McKINNON CHAIN COMPANY 


Columbus, Ohio 
Columbus, Ohio—Tonawanda, New York 


McKinnon Columbus Chain. Ltd., St. Catharines, Ont. 


jeadnaught 


General Sales Office: 
Plants: 


In Canada: 





Chains — 














FOLLETT’S wope. TIME STAMP 


accounts for every labor minute 
Prints the year, month, day, hour, 


minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 1920 4 31 PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 


Absolutely automatic—except for winding. 
Every machine guaranteed. 


esting details 
from our de- 
scriptive data. 


Follett Time Recording Co., 217 High Street, Newark, N. J. 


“Established Since 1904” 











The most successful 
merchandisers keep 
at it every week - - 


in 
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_Our SAMPLE CASE | 























In my Sample Case I carry only repre- 
sentative products and call upon a big 
majority of the really worth-while re- 
tailers who are logical outlets for your 
merchandise. 

I cover the whole territory once a week. 
Not only do I get favorable attention 
from the owner of each establishment, 
but the salesmen and the service men— 
even to the lads at the gasoline pumps 
—get my story. 

If you are a manufacturer with desire 
for good representation to dealers just 
ask MOTOR AGE to write you about the small cost of the 
service I am prepared to render you. 


Sam P. Case 
Care of MOTOR AGE, 5 S. Wabash Ave., Chicago 











which saves the re- 
pairman time and 
trouble. 


yELLUMO/_ 


REPLACEMENT GASKET MATERIAL 
m't’'d by The Vellumold Co., Boston, Mass. 























KILGLARE 


Kills those blinding reflec- 


tions from the car behind 


WITHOUT EXPENSE OF NEW MIRROR! 


Kilglare fits over rearview mirrors and flips 
up out of the way or down into position by a 
tap of the finger. Instantly attached—nothing 
to get out of order. Kills reflected glare trom 
headlights in rear—yet gives proper vision. 
Within reach of all—sells on sight. Ample 
sales-helps. Write! N. A. Petry Co., Inc., 340 


N. Randolph St., Philadelphia, Pa., or Norman 
Cowan, Rialto Bldg., San Francisco, Cal. 











ANCHOR ),gkuxc Shock Absorbers 


Fit Fords 
and 90% 
of all 


other cars 


A new principle 
of shock absorb- 
ing, and a better 
idea. A big seller 
with liberal dis- 
counts for deal- 
ers. 

Write for cir- 
cular and spe- 
cial dealer 


offer. 


ANCHOR ELECTRIC COMPANY 


557 W. JACKSON BLVD. CHICAGO 





List 
$10 

















Mr. Manufacturer 


OU are invited to have this 

Sample Case Salesman pre- 
sent your proposition to the lead- 
ing Automotive Merchants. This 
Salesman has effective contact 
with nearly 25,000 prospects. 


Drop us a line and we will tell 
you all about this economical 
plan. 


SAMPLE CASE SALESMAN 


Motor AGE 
> S. Wabash Ave., Chicago, Il. 


THIS TOOL KIT HELPS TO MOVE 
THOSE USED CARS 


1 Screw Driver, 4” Blade. 

1 Ball Pein Hammer. 

1 6” Pliers. 

1 No. 25 double end wrench. 

1 Punch. 

Complete in draw-string bag. 
No. 156. 


. $8.40 
Price 75c *3:* 
If your jobber can’t supply 

you, write direct. 


CHICAGO TOOL & KIT MFG. CO. 


156 Whiting St., Chicago 


























Same-Day Shipment Service on 
Rewound Armatures Exchanged 


No waits. Immediate service. Largest 
swexchange rewound stock south of New 
York. Every armature hand-wound. Ab- 
solutely guaranteed like new. Ford Gen- 
erator and Starter $1.50. Small double 
unit generator $3.25, Large double unit 
generator $4.00, Double unit starter $4.00, 
Motor generator (Delco, Northeast, 
Dyneto) $8.00. Write for full details. 


CARTY ARMATURE SERVICE 
1608 Fourteenth St., N. W. 
WASHINGTON, D. C. 
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WIRE OR WRITE US FOR NEW OR USED 


TIRES — PARTS — ACCESSORIES 


IF IT’S FOR AN AUTOMOBILE WE HAVE IT! 
SEE OUR NEXT DISPLAY IN MOTOR AGE MARCH 3 
STATE AUTO PARTS CORPORATION 


2011-13-15 S. State St., Chicago, Ill. 











The Jordan is different 
—and always will be. 


Ww 


Jordan Motor Car Company, Inc. 











Cleveland, Ohio 

















Stops Pump Shaft Leaks 
and Saves the Winter Solution 
Conneaut Plastic Metallic Packing molds in 
the fingers to fit stuffing-boxes of any size 


or shape. It is a repair for the worn shaft 
and loose bushing. At your jobbers; if not 











write us, 

1 ib. can $1.75 per pound 

5 Ib. can $1.60 per pound 
prevent THE CONNEAUT PACKING CO. 
This! Conneaut, Ohio 











The tire with the Gum Weld Cushion has 
become the most favorably talked about 
heavy-duty tire in America. 


So it pays to be an INDIA dealer. 








INDIA TIRE & RUBBER CO., AKRON, OHIO 




















CONSOL 


RADIOS - BATTERIES - ELIMINATORS 


CONSOLIDATED BATTERY CO., INC. 


New York PHILADELPHIA Buffalo 

















TURNED bay SEATING — OIL 
PISTON RINGS 
BURD HIGH COMPRESSION RING CO., ROCKFORD, ILL. 
































a7) OLINE 
KS Telega eX 


A gasoline gauge on the eg a8 our half-page 


advertisement in the Saturday Evening Post, Pen 
5th. 1 


’ Write for description and proposition to the 
trade. 


KING-SEELEY CORPORATION 
298 Second Street Ann Arbor, Michigan 
Chicago Branch, 2450 Michigan Boulevard 




















Shop saat coma 
for Battery and Electrical Service 
4358 Roosevelt Road, Chicago, Ill. 
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‘‘They ‘Stand the Gaff’’ 























Isnitfion Coil 


Has two primary windings instead of one. 
hotter spark, makes easier starting, gives more power, 
quicker pickup and more mileage. Try it on a slug- 
gish motor. Write for full particulars. 


The se | Electric Corporation 
Toledo, Ohio 


Gives a 














UNITED STATES Built by the old- 
Portable Electric est makers of 


DRILLS |*""“ 























As te THE UNITED STATES ELECTRICAL TOOL CO 
Casnere Cincinnati, Ohio, U. S. A. 














QUALITY—PROFIT—TURNOVER 





Baltimore, Maryland 











NEXT WEEK 


—is the time to read next week’s issue of MOTOR AGE, 
as you are reading this week’s issue this week 


Motor AGE 




















Let us 
send our 
profit- 
boosting 
plan. 
It’s Free. 














5 So. Wabash Ave. Chicago, Ill. 


rapered 
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The Burgan Cotter Pin Extractor DILL 
It goes in anywhere a om proocsy holds it IN S TAN T-O N S 


, grips the cotter pin—snaps it out in a jiffy 





until released. You don’t have to pull or twist. Just squeeze the handles. 
It's a great. tool! Dust and Valve Cap 
Write for prices and details - 
THE BURGAN CORPORATION Off or Onin 5 Seconds 


9 So. Clinton St. Chicago, Ill. The Dill Manufacturing Co. Cleveland. O 
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Valve Face 
Grinding Machine 


Rewinding Service 
New Rewind Profits—See an- 
nouncement every 4th week. 
Write now for price list. — 


H. M. Fredericks Co., 
Hoven, Pa. 


GENERAL Morors | |""""""" gam “™™" 


BUILD 





44 . 

ary a 
~ we 

R . v >» 


with the NEW Sioux Roller Chucking System. Amazing accuracy an 
speed, Investigate before vou buy 


ALBERTSON &€ CO. 


Your Jobber Sells It “SIOUX CITY, TA. 
































Seadwney to 8th fue NEW JonK I74 _ ae pone mt ™ a geotecs mae Ree Seem geadnend with 
: utous attention to deta S ron ) x 
Renting Oi Cf SH MAN Be 50 East 42d Street Our clients know they receive only the aes eed 
Managing Agent wAKEFIELDING New York City and artistry. 


FAITH MFG. CO., Inc. 2533-39 N. Ashland Ave., Chicago, Ill. 























Red Wing Suspension 
For Fords 


Improves the riding and handling quali- 
ties of Fords, and permits greater speed 
with safety. Absolutely unbreakable. 
30-minute installation. Money-back guar- 
antee. Liberal profits. Write. 


RED WING COMPANY 


612 N. Michigan Ave. Chicago 


Here Is Something to Sell! 


A piston ring, on the principle of a packing ring, that gives 
remarkable results in service, is used in thousands by aut 
mi bile actory ~ anches for replaceme nt—and pays a profit 
worth whi le WRITE FOR DETAILS 


THE CORK-SEALED PISTON RING CORP. 


2332 Michigan Avenue, Chicago 
Factory: Denver. Colo. 
Canadian Distributors: Purser, Bull & Co., Ltd. 
Toronto, Canada 


GATES VULCO pase * Reporsensed Used Care 


Write for Low Prices 


Fan Belts and Radiator Hose ST 0 CK UNITED AUTO WRECKERS 


2429 S. State St. Established 1916 Chicago 
Made By 


The World’s Largest Makers of Fan Belts of AUTO PARTS and ACCESSORIES 


2 












































































U. S. Car Wasiting Equipment 


A high-pressure hydraulic system 
which does better work in half the 
time. 

The United —— Alr Compressor Co. 

Harvard Ave e Cleveland, O 


HALL) HONE SS 


J Jobber's'! 


The Worlds 
Finest 


The Wheeler-Schebler Carburetor Co. Indianapolis, U. S. A. OMPE RESSORS 





‘REG. U.S. PAT. OFF.* 
CARBURETORS 
Cc 





























Sells Quick at $1.25 Retall. 
Types ‘‘K’’ and ‘‘J’’ for 19 
Chevrolets and all 
Stars Sell at $1.50 










TASCO 


Gas Gauge for 
FORD 
CHEVROLET 
OVERLAND 

and STAR 


—the “tas test (utting Hone Made. 


fHE AKRON-SELLE CO. 
Akron, Ohio 









































CLASSIFIED ADVERTISING BUSINESS OPPORTUNITIES BUSINESS OPPORTUNITIES 
PATENTS & PAT. — BIDS will be received on all physical assets AUTOMOBILE SERVICE STATION. Pros- 
of the Automotive Trailer Corporation, Spring- perous town, Eastern Pennsylvania, 8000 popula- 





4 


field, Illinois, until February 22nd, 1927.  In- 








cludes a complete line of machinery, tools and tion. 500 cars and not a single car dealer. 

=. a PARKER material for building Automotive trailers; also, Gross volume $100,000 a year. Will sell for 

saga 60 x200. For further information write price of land and buildings and throw in stock, 

Ex-Examiner U. S. Patent Office R. Tess. Reisch Blde., Sprinefield, II. cones -ant-cenheh. Gand meee. Wl 
Attorney-at-Law and Solicitor of Patents FOR SALE. = - require a minimum of $15,000 cash. Box 6293, 


Motor Age, 5 S. Wabash Ave., Chicago, III. 








McGill Building, Washington, D. C. 
Patent, Trade Mark and Copyright Law 


Garfield Boulevard Automobile Row Corner, 98 
by 100 ft. Four side entrances. Bargain. Dr. For Sale—One Turn-Auto at a bargain, for all 
E. L. Denison, 17 W. Garfield Blvd., Chicago, kinds of garage work. If interested write Graf 
PTTTTITT LILLIE Lee ilisiiiiiiiii iii eee ee ie Ill. Bros.. Waterville, Ohio. 
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“YANKEE” 


Screw-drivers 
Have 
Double Strength 


No job can make the blade of a 
“Yankee” Plain Screw-driver turn or 
loosen in the handle. 

Here are the reasons: 

Blade and handle are locked to- 
gether by a special “Yankee” device, 
(see illustration). The blade can’t 
turn in handle because 


|| 


‘ 








(A) Bolster has four teeth extending its 
entire length, which when forced by 
heavy press into wood of handle 
makes it impossible to turn blade 
or bolster in handle. 

(3) Metal of bolster is punched down 
into nick on shank of blade to pre- 
vent pulling out. 

(C) End of shank is offset and fits into 
offset of bolster to prevent turning. 





c | This ingenius “Yankee” 


con- 
struction (found in no other screw- 















driver) makes blade and handle 
practically a one-piece tool. 

Ikvery individual blade is tested 
twice betore leaving factory—an- 
other reason why a “Yankee” 
Driver lasts. 

No. 90—Standard Style, 15 sizes, 
1’4 to 30 in. blades. 
No. 95—Cabinet Style, 11 sizes, 


2'4 to 15% in. blades. 


Some other “Yankee” Tools 


Ratchet Screw-drivers Brake Lining ( utter 
Spiral Screw-drivers Automatic Feed Bench 


Fe ' 


Automatic Feed Chain Drills 
Drills Ratchet Tap Wrenches 
Ratchet Breast and Vises, Removable Base 


Hand Drills 
Dealers Everywhere 
Sell “Yankee” Tools 
“Yankee” on the tool you buy 


means the utmost in quality, effi- 
ciency and durability. 





Write for FREE “Yankee” 


Tool Book 


This interesting little book is 
for all lovers of fine tools. It 
tells just what you want to know 
about all the famous ‘‘Yankee’”’ 
Tools tor making work easie! 
and quicker. 





NortH Bros. Mre. Co., Philadelphia, U.S A. 


~ YANKEE’ TOOLS 


Make Beller mechanics 
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The Advertisers’ Index is published as a convenience and not 
a part of the advertising contract. Every care will be taken t 
index correctly. No allowance will be made for errors or failur 
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Vellumoid Company 


Weidenhoff, Joseph 


Western Chain Co. 


Wheeler-Schebler Carburetor 


Yavapai Onyx Mining Corp 
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ROLLER BEARING 
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lt pAligning 


PATENTED 


Efficient 


THE FACT that the 
Shafer Bearing self- 
aligns and therefore 
compensates for mis- 
alignment of practi- 
cally any nature, in- 
disputably tends to 
make ita much more 
efficient bearing. 


SHAFER BEARING CORPORATION 


6501 West Grand Avenue 
CHICAGO, ILL 
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February 10, 1927 


There is no such thing as an under-size 


Prest-O-Lite Battery 
Every one is full capacity, standard quality 


Prest-O-Lite does not believe in 
making under-size starting and 
lighting batteries to meet price 
competition. Such batteriescause 
trouble for the user, for the 
dealer, and in the end, for the 
manufacturer. When installed 
during warm weather they may 
seemingly be satisfactory. But 
in cold weather they cannot turn 
over stiff engines fast enough, 
and starting troubles then are 
severe. The consequences for 
the dealer are obvious. 


To meet the need of the dealer 


Srest-O Lite 








INSTALLED 


for a standard, full-size battery 
at a rock-bottom price, Prest-O- 
Lite offers its 613jFK battery at 
$13.95, installed. This is built 


to the specifications of makers of 


such popular cars as Buick (stand- 
ard), Chevrolet, Cleveland, Es- 
sex, Ford, Moon, Oldsmobile, 
Pontiac and others, and is sold 
in such volume as to make its 


[I 
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price possible—absolutely the 
lowest price at which a 13- 
plate, full-size standard battery 
is sold. Liberal discounts to the 
dealer make this battery a money- 
maker. The Prest-O-Lite con- 
tract was never so valuable as 
it is today, including as it does 
not only automobile but radio 
batteries and the new radio “A” 
power units. 


THE PREST-O-LITE CO., Inc 
INDIANAPOLIS, IND. 
New York 
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San Francisco 
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The Most 


Beautiful Chevrolet 


in Chevrolet History ! 


-a host of 


Not only does this most beautiful of 
all low-priced cars offer new paneled 
and beaded Fisher bodies but also 
many new fine car features and 
mechanical refinements such as 


Full-Crown Fenders 


New full crown one-piece fenders add a note of 
smartness to the new and supremely beautiful 


bodies. 


Bullet-Type Lamps 
Modish new bullet-type head and cowl lamps add 
a pleasing touch of beauty and style. 


AC Oil Filter 


A new AC oil filter removes all dirt from the oil 
supply—assuring greater oil mileage and a mini- 
mum of motor wear. 


AC Air Cleaner 


A new AC air cleaner safeguards motor parts from 
excessive wear by removing all dust and grit from 
air passing through carburetor and into the engine. 


New Tire Carrier 


A new tire carrier of improved design is mounted 
on the frame—entirely free from the body. 


New Door Handles 


New remote control door handles—handily 
located in center of doors—provide a beauty and 
convenience feature new to the low-price field. 


amazinoly 


improvements reduced prices! 


TheCoach ... $5 Q5 
The Coupe .. . 56? 5 
The Sedan .. . 5695 
The Landau... $ { 4 5 
oe... aie 


The Sport Cabriolet $ ( 15 


1-Ton Truck $495 ¥2-Ton Truck $395 


(Chassis only (Chassis only) 


Balloon Tires now standard on all 


models. All prices f.o.b. Flint, Mich. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 














HE strong export sale of Disteel and 

Tuarc wheels is one indication of their 
style appeal. Even more, it shows that these 
wheels are deliberately sought out where 
relatively less importance attaches to general 
popularity, price, and production factors. 


Largely as a matter of engineering necessity 
Disteel and Tuarc wheels are preferred 
equipment for cars going into lands where 
extreme climatic and road conditions must 
be met, far from service stations. 


MOTOR WHEEL CORPORATION, LANSING. MICHIGAN 
WOOD WHAEELS «© STEEL WHEELS +« STAMPINGS 


Disteel Tuarc 





